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AFTER-WAR PROBLEMS 
BEFORE WASHINGTON 





Many Serious Issues Now Confront 
the Administration in the 
Reconstruction Period 





ELECTION WAS BIG SHOCK 





Business Men Who Have Been Giving 
Their Services to Government 
Want to Return 





WASHINGTON, D. C., (Special 
Corespondence)—A few weeks ago the 
administration in Washington had 
everything its own way and there was 
every temptation to assume a more or 
less autocratic attitude, whether it 
actually was assumed or not. Today 





STATE FIRE NEWS 


The local fire insurance news 
of the various states can be found 
in Part 3 of this issue, the Cas- 
ualty and Surety Section. Under- 
writers are not only interested in 
the general and national under- 
writing topics but they do not 
overlook the local news coming 
from various sections. Other 
valuable features to fire insurance 
men will be found in Part 3. 

















PROSPERITY AHEAD 
OF MARINE COMPANIES 





Mina Insurance Company of Hartford, Conn. 
















Greatly Increased Export Trade 
Has Created Unusual Opportun- 


The successful insurance agent is one that places the business 
of his clients in Companies, whose reputation in past confla- . 
grations and loss paying ability is unquestioned. The Aetna has in ninety- 
nine years paid losses of over $172,000,000.00. Aetna agents convenient-: 
ly located at all points. 


Western Branch, Insurance Exchange, Chicago 


WM. B. CLARK, President THOS. E. GALLAGHER, General Agent 
L. O. KOHTZ, Ass’t Gen’l Agt. RALPH B. IVES, Ass’t Secretary 


ity for American Companies 

















DEMAND WILL BE STEADY 





European Nations Must Look to United 

















the situation is changed; the end of the 
war with its consequent unscrambling 
and disintegration and the recent elec- 
tion which put Congress into the hands 
of the Republicans, together with the re- 
laxation on the part of every one from 
what might be called the patriotic ten- 
sion of the war, has caused the great 
wave of administration support temp- 
orarily to recede. 


Battles With After-War Problems 


Washington is battling with the 
after-war problem, handicapped by the 
shock to its morale which it received 
in the election. The men of first 
ability in the business ranks, who 
patriotically went to the help of the 
government, are now anxious to return 
to their regular business. The prob- 
lems are greater than ever, but the 

(CONTINUED ON PAGE 3) 


States for Products of Every 
Description 



















Great Ameriran 


Insurance Company 
New Dork 


ORGANIZED IN 1872 
STATEMENT JANUARY 1, 1918 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$12,927,269.91 


$8,527,719.31 
: $23,454,989.22 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, ee 
WALTER E. MILLER, Assistant Manager 


During the past year there has been 
a great deal said about the opportuni- 
ties that are before American marine 
insurance companies. Emphasis has 
been laid on the fact that the shipping 
facilities of the United States have 
been multiplied many times, that prac- 
tically the entire world is now looking 
to this country for products of every 
kind, and that our export trade has 
mounted to undreamed of figures thus 
placing American marine insurance 


companies in the most advantageous 
position in its history. 


Staeement by E. N. Hurley 


To make the simple statement that 
this year this country will do an ex- 
port business amounting to $6,000,000,- 
000 does not perhaps mean much to 
the layman. Neither does the state- 
ment of Edward N. Hurley, chairman 
of the United States shipping board, 
who recently said, “With something 
like 25,000,000 tons of merchant ship- 
ping to be employed inside of two 
years, the United States shipping board 
feels that it is none too early to look 









around for cargoes both in this coun- 


























try and abroad.” What this means, 
however, is graphically set forth by Mr. 
Hurley who explains that this tonnage 
will provide enough ships to carry in 
one voyage all the fish, flesh and fowl 


EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY Vice-President JOHN B. KNOX, Secretary 
T GEORGE C. LONG, JR, Secretary 
F. SPEAR, ip d HENRY P. WHITMAN, Ass’t Sec Sec’y 
EDWARD Vv. CHAPLIN, Ass’t Sec’y 


aur lus to Policy-holders . . $ 9,859,040 products that our railroads carry in 
Total Losses Paid - 87, *600,000 one year; enough ships to carry in four 
* 7 _— the yearly aprainet haul of all farm 
ie products; enough to carry in three and 
Cash Capital Three Million Dollars | P*psucts; cough to carry 
Reinsurance Reserves - $6,782,134 Comment by L. E. Allen 
Reserve for Outstanding Losses and all other L. E. All : 
Claims ; 7 s 5 887,759 ani : en, Chicago | manager of 
NET SURPLUS . ‘ P 6,859,040 The American Exporter” is naturally 


in close touch with shipping condi- 

tions. He is associated with the sec- 
$18,040,850 ond largest trade paper in the world. 
Through the New York office Mr. Al- 


Total Assets - - 
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The long, clean rec- 
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ample assets, is a 
guarantee for the 
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len is able to keep unusually ‘well 
posted on export and shipping condi- 
tions. Mr. Allen says that there is no 
uncertainty about the ability of Amer- 
ican manufacturers to avail themselves 
of the opportunity for export trade that 
now presents itself. When the war 
started unusual and severe demands 
were made on manufacturers of the 
more essential products by the govern- 
ment. Industrial concerns were forced 
to increase their plants two or three 
times and to install elaborate and costly 
equipment in order to speed up pro- 
duction. There was a pressing need 
for deliveries, and as a result thousands 
of concerns in this country are today 
producing two or three times as much 
as in the pre-war days. 


Present Situation Anticipated 


As time went on the heads of such 
concerns anticipated, of course, that 
the war must sooner or later end. 
They saw that the close of the war 
would find them with a greatly en- 
larged capacity and an inadequate out- 
let for that capacity if they confined 
their activities to domestic trade. The 
natural thing to do was to reach out 
for the export business. Thus during 
the war such concerns were selling 
their excess production to the export 
trade and making preparations for the 
enlargement of that trade when the 
war cut off the need for the abnormal 
domestic consumption. 


Foreign Trade Much Heavier 


The charge has been made that Ameri- 
can manufacturers have been asleep, not 
alive to their opportunities, and neglect- 
ful of foreign trade advantages. The 
facts hardly substantiate this accusation, 
for the figures show an enormously in- 
creased foreign trade. 


Export Trade Will Continue 


Applying all this to marine insurance, 
it simply means that American marine 
insurance men have before them the 
opportunity of making American com- 
panies predominant in the marine field. 


MARINE INCOME LESS 


——_—_ 


PREMIUMS HAVE DECREASED 





Companies Writing This Class Find 
That Business Will Not Equal 
Last Year’s Record 





NEW YORK CITY, Nov. 27.—Com- 
panies writing a marine business will 
not make nearly as good a showing 
as last year. Last season will go down 
as a topnotcher in the marine business 
so far as companies reporting to the 
United States were concerned. There 
was big money made all around. Owing 
to the war conditions, higher rates were 
charged and the companies met with 
pretty good luck. This year the losses 
were much higher, and more extensive 
during the early months and -down 
through the summer time. The pre- 
miums have fallen largely because of 
the lower rates and of course the bot- 
tom fell out of the war in October, 
thus cutting off three months of the 
year. However, companies writing a 
fire business have increased their pre- 
mium income greatly so that most com- 
panies will be able to overcome the 
loss on the marine end. 








thought questions the fact that the 
greater portion of the civilized world 
will depend very largely upon the United 
States to furnish not only the necessi- 
ties of life, but many of the luxuries, 
for some time to come. This country 
is now and will remain for several years 
not only the market of practically the 
entire world, but the distributing center. 
Our goods will be exported in unheard 
of quantities and marine insurance men 
are in a position to build up a business 
for American companies that was un- 
dreamed of before the present favorable 





No one who has given the matter any 


BREWING PROPERTIES 


COMMENT OF MILWAUKEE MEN 





See No Increased Moral Hazard on 
Plants Owned by Large Brewery 
Interests 





MILWAUKEE, 8S WIS., Nov. 27.— 
Local agents and company officials in 
Milwaukee are in closer touch with the 
brewing industry and the men in it 
than fire insurance men in any other 
city or locality in the country. Many 
of the local agents here who handle the 
brewery lines are personally acquainted 
with the executive heads of the plants, 
and are in a position to know some- 
thing about what brewers think about 
the future of the business. 

Milwaukee Plants First Class 


There is no concern about the Mil- 
waukee brewery properties. These 
plants are excellent risks, equipped with 
the best of protection. The Schlitz, 
Pabst and Anheuser-Busch properties 
are well split up and not subject to 
one fire. The buildings cover much 
ground and are divided in many cases 
by wide spaces. They are very well 
guarded and companies having lines on 
them are exhibiting no anxiety over a 
moral hazard. Parts of some of the 
Milwaukee breweries. have already been 
rented for other uses. A large section 
of the Pabst plant has been leased by 
the Harley-Davidson Motor Cycle Co. 
and will be retained by that concern 
for some time. Other subleases will 
be made as time goes on. 

Hope for Resumption 

The brewers in Milwaukee are simply 
marking time. They do not feel that 
they have necessarily been put out of 
business, but realize that temporarily, 


— 


hibiting the manufacture of beer after 
Dec. 1 means that they have been per- 
manently put on the shelf. They fee} 
that there is a strong sentiment in this 
country in favor of beer and light wines, 
and before making final disposition of 
their brewing plants or before convert- 
ing them to other uses are waiting to 
see what developments there will be 
and whether or not the final opinion 
will not be against strong alcoholic 
liquors and in favor of beer and light 
wine. None of the large brewers in the 
country will dispose of their plants but 
will only lease them for a limited period 
so as to be ready if they are permitted 
to start up again. 


See No Moral Hazard 


Officials of Milwaukee fire companies 
say that, irrespective of where the prop- 
erty is located, there is no moral hazard 
where business is written on a plant 
owned by one of the larger breweries, 
This business must be looked upon ag 
would the branch office business of any 
large and reputable concern. 

The brewery properties of the country 
are owned by men of great financial re- 
sources, who do not have to and would 
not-burn out the fire insurance companies, 

It is the small brewery, located in the 
small or medium sized town, that will 
bear watching. The independent con- 
cern which has only one plant and does 
business within a limited territory is 
hard hit by the government order. It 
is very often not possible for such plant 
to be readily converted to other uses, 
and often the location is against such a 
change being satisfactorily made. These 
properties will be dismantled and idle 
after Dec. 1. In some cases, of course, 
they will be used for other purposes, but 
it is practically impossible to remodel or 
revamp a malt house for any other use. 
Another class that needs watching is the 
saloon, combination saloon, restaurant 
and cabaret, and liquor dealer or supply 
house. These allied industries are abso- 
lutely dependent upon the brewery and 
liquor interests. When they are gone 
they are left high and dry, and those 
owning properties engaged in these de- 
pendent businesses do not present the 








circumstances. 


at least, they must suspend. They do 
not feel that the government edict pro- 


best risk from a moral standpoint these 
days. 
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Licensed in New York, New Jersey, 
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Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 
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MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 


YEARS— 
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to stand for all that is best in fire insurance. 


FAIR DEALING has won it a leading 


place among agents and the insuring public. 


CONSTRUCTIVE management has as- 
sured its growth in the past and assures a 
continuation of progress in the future. 
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Changes in the Field 











Clyde C. Putnam 


Clyde C. Putnam of Bismarck, N. 
Dak., has been appointed special agent 
of the Niagara Fire to assist State 
Agent W. Sweazea. Mr. Putnam 
will give particular attention to the 
two Dakotas. For the last two and a 
half years he has been president of the 
Burleigh County Abstract Company of 
Bismarck and did local agency work. 
Prior to that he was in a local agency 
at Armour, S. Dak. 


Frank L, Eldridge 


Frank L. Eldridge, who has been con- 
nected with the Kansas Rating & In- 
spection Bureau, has been appointed 
special agent of the Great American 
in Kansas. 


AFTER-WAR PROBLEMS 
BEFORE WASHINGTON 


(CONTINUED FROM PAGE 1) 
necessary men are not or will not be 
here to handle them. 

Government ownership advocates 
and socialists are at a discount. They 
never really represented the true spirit 
of Washington anyway, which is best 
expressed in the interview given by 
Secretary of the Interior Franklin K. 
Lane in Printers Ink. 

Democracy Is Paramount 


In other words, the issues of democ- 
racy, obscured for a time by gov- 
ernment - ownership and _ socialistic 
themes, now stand out more clearly. 
Democracy, not socialism or govern- 
ment ownership, must come into its 
own if the insistent demand of leaders 
of liberal thought and especially of the 
sound element in the labor world pre- 
vails. The sound elements in labor 
and all industry recognize the menace 
of the world as Bolshevism, I. W. 
W-ism; in short, socialism. 

Superficial observers think we are now 
going from one extreme to another; that 
we are in for a period of Bourbon con- 
servatism in which all thought of social 
advance will be given up until the coun- 
try can again find itself and until those 
who have borne the financial losses of the 
war can recoup themselves. But while 
all kinds of people can be found in offi- 
cial and unofficial Washington, .it is 
pretty clear that the true leaders are 
following a consistent line and that that 
line is the one of responsible individual 
democracy both in politics and business. 

John P. Frey’s Views 


John P. Frey, one of the leaders in the 
American Federation of Labor, who ac- 
companied Samuel Gompers on his Euro- 
pean trip, said in an interview the other 
day: “Speaking for the American Fed- 
eration of Labor, I will say matters de- 
Pend much on the way the employers 
act. If they should attempt to reduce 
wages and increase the hours of labor 
unreasonably a serious situation may 
arise, in which the leaders of labor 
would be unable to control the rank and 
file. The best thought and best leader- 
ship of both sides will be needed to keep 
the ship of state steady.” 

Government Ownership 


Where do the various officials of the 
government stand on government owner- 
ship? G. J. Karger, a well-known Wash- 
ington correspondent, discusses this 
question in a recent article in the course 
of which he says: 

“The sentiment of Congress is against 
sovernment ownership. Senator Lewis of 
Illinois in a recent speech in the Senate, 
advocated government ownership and in- 
dicated that it would be modeled into an 
issue between the parties. His utter- 
ances lack the weight or prophecy, how- 
ever; for thus far President Wilson has 
not given him his support. Secretary 

cAdoo, railroad administrator, is said 
to lean toward continued government 
control; William Jennings Bryan, if he 
IS still to be regarded as a commanding 
figure in the party, will throw his influ- 
ence in its favor. Burleson, postmaster 
8eneral, long has favored government 
°Wnership of telegraphs and telephones, 
Control of which is to be surrendered at 
the close of the war. But most of the 
Southern senators, having previously re- 


corded their opposition to government 
ownership, would again vote their con- 
victions and make restoration of the 
properties a foregone conclusion. The 
Republican sentiment favoring such res- 
toration is overwhelming; only a few of 
the radicals like Johnson of California 
Cummins of Iowa and Norris of Nebraska 
stand out against it. 


Business Must Be Democratic 


This seems to be a pretty fair state- 
ment of the case. A pretty safe opinion 
is that government ownership, if it ever 
comes, will be forced upon both the offi- 
cials and the public against their will; 
that it is in fact in the nature of a club 
held over the heads of certain large in- 
dustries to try to force them to pursue 
what might be called the democratization 
of business, which means the open and 
free recognition of the fact that every 
industry is conducted primarily in the 
interest of the public and must be con- 
ducted essentially as a public and not as 
a private business, without monopoly, 
autocracy and without undue expenses. 

Insurance as a business is not and 
should not be interested in political par- 
ties as such. When the insurance busi- 
ness takes refuge in either political 
party, thinking to find protection, it is 
plain that it will inevitably get its fingers 
burnt. What insurance demands is ex- 
actly what labor itself demands, a living 





wage, and the opportunity, together with 
the needed public assistance, to justify 
itself by the quality of its service. 
must regard as its enemy all who pro- 
pose the government ownership substi- 
tute, but granted that this un-American 
evasion of its problems is not resorted 
to it should work hand-in-hand with any 
honest government agencies seeking its 
further improvement and development 
along the broader public service line. 
This is merely the demand of every other 
ordinary American citizen; that all the 
business and social problems be worked 
out along distinctively American and not 
European lines. 


Roosevelt and Johnson 


As a matter of fact, there is no party 
to which insurance men could turn with 
the assurance that this democratic and 
individualistic idea will be worked out. 
There are leaders in both parties for and 
against this conception. In the Republi- 
can party we find Roosevelt’s running 
mate, Gov. Hiram Johnson of California, 
on the socialistic side in the state health 
insurance campaign; and Roosevelt him- 
self has shown that he favors the com- 
monly accepted view in big business by 
the men he has drawn around him who 
have had much to do with foisting the 
trusts upon the country. In the matter of 
compulsory health insurance, an abso- 
lutely un-American principle, Roosevelt, 









in his introduction to the book, “Justice 
to All,” the story of the Pennsylvania 


It : state police, says: 


Quotations from Roosevelt’s Book 

“We usually have to go to the old 
world, or else to the newest world of 
Australia, or else to our friend and neigh- 
bor on the north of us, Canada, to help 
us out in dealing with the puzzling and 
important problems whether social or in- 
dustrial, that confront us; and the peo- 
ple of the oldest world and the newest 
world do not often come to us in simi- 
lar fashion. If we desire to learn about 
cooperative marketing for farmers, or 
industrial insurance, or old age pensions, 
or the proper encouragement and control 
of corporations, we have to go to Ger- 
many or Denmark or Australia or some 
other nation.” 

Wilson Not Committed 


We cannot be sure that the industrial 
and‘ social problems of this country are 
going to be worked out along democratic 
American lines by following blindly either 
the Republican or the Democratic party. 
President Wilson has noe committed him- 
self as yet. His action on the return of 
the railroads to private ownership will 
indicate pretty clearly where he stands 
on the general subject. Secretary Lane 
has blazed the trail, but will the next 
Democratic candidate follow it? Insur- 
ance men are interested in this question. 





STATEMENT JANUARY 1, 1918 














[ | . IN ASSETS — LIABILITIES 
December 31, 1917 ~ oe 
Gov’m’nt and State B’dsand Stocks $1,869,977.49 nearned Fremium 
INS CO OF AMERIC A Bonds pee te ni Municipalities 2.217.801 30 a $5,489, 129.03 
. Bonds of Railroads .............. 4,318,283 .67 J 
Guaranteed Stocks of Railroads... _1,825,250.00 | Losses in the Course of 
NEW YORK Preferred Stocks of Railroads..... 448.00 Adjustment......... 961,455.18 
Miscellaneous Securities......... Siitenanibitinie 
*‘One of the Giants’’ $11,049,244.46 Liabilities.......... 740,209.43 
Loanson Bondand Mtg., $ 62,000.00 Capital Stock......... 2,000,000.00 
Western Department Cashin Banks & on Hand 1,001.475.72 
Prem. in Course of Coll. 1,144,927.24 9.190.793.64 
CH IT CAGO Accrued Interest and aia 
other Assets...... «-- 165,215.09 Net Surplus Beyond Capital and aaguieegnnene 
P. D. McGREGOR, - Manager $ 2,373,618.05 all Eishidlilietescc...cc<ccesccacd $4,232,068.87 
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in times of peace. 


Four thousand men are serving under 
the red, white and blue emblem of the 
NATIONAL UNION. 
watchword - service their forte. 

Protecting the public against devastat- 
ing losses by fire, they help to furnish 
the ammunition which weaves the fabric 
of the Nation’s credit. 
emissaries of the NATIONAL UNION 
in advocating a policy which protects 
the homes of men and life time property 
It is an army which is 
always prepared and wins its plaudits 


tion is at the Home Office, where your. 
correspondence is always welcome. 
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VIEW OF GRAIN POOL 
FROM MINNEAPOLIS 


New Plan Has Eliminated Much 
Work and Worry for Local 
Agents 


SATISFACTORY TO ASSURED 


More Local Men and Companies Are 
Now Getting Whack at Business 
Than Heretofore 


MINNEAPOLIS, MINN., Nov. 26. 
—In some cities the organization of 
the Underwriters Grain Association 
created very little interest. Minneapo- 
lis was not one of those cities. Even 
a total stranger riding into Minneapolis 
for the first time and observing the 
great concrete grain elevators of such 


plants as the Washburn-Crosby Co., 
Pillsbury Flour Mills Company, Rus- 
sell-Miller Milling Company and 
others, would at once realize the im- 
portance of the grain and flour busi- 
ness to Minneapolis. 

It is a wonderful sight to see for the 
first time elevator after elevator along 
the railroad tracks, rising to enormous 
heights and containing several hundred 
thousand bushels of grain. The values 
are enormous and insurance on grain 
and grain properties has always been 
vital to Minneapolis local agents. 


Big Three Get the Bulk 


The control of the grain business in 
Minneapolis is almost entirely in the 
hands of the “Big Three”’—C. W. Sex- 
ton Company, Marsh & McLennan and 
the Minneapolis Insurance Agency. 
There are a few scattering lines in the 
hands of other agents but, in the ag- 
gregate, they amount to very little. It 
is interesting to get the opinion of the 
men in these agencies as to the effect 
and value of the organization of the 
Underwriters Grain Association. 

They are all agreed that so far the 
plan is an unqualified success, and has 
operated to materially reduce detail 
work and, to some extent, over-head 
expense. As one of the local men in 
one of these agencies said, “You will 
remember the fellow who says the first 
hundred years are the hardest.” We 
used to have something of the same 
situation here where the first half mil- 
lion dollars was the hardest. 


Has Saved Much Work 


On certain types of elevators it used 
to be a very difficult matter to get cover- 
age. After a certain amount had been 
secured the job got past the ability of a 
clerk or placer, and some of us had to 
pitch in and exhaust all of our resources 
in order to provide the full amount de- 
sired. All of that has been eliminated in 
the operation of the grain pool. The cus- 
tomer simply tells us how much he wants. 
We tell the binding agent here and the 
certificate goes through. There is no 
worry about getting all that is asked 
for. There is no fussing around with a 
great pile of binders and innumerable 
small policies and no worry about when 
we have got some policies whether they 
are any good or not. 


Plan Satisfactory to Assured 


The opinion is held that the plan is 
proving much more satisfactory to the 
assured. In the grain business it is 
necessary to secure coverage for un- 
usually large values for short periods. 
Grain comes in at all hours of the day 
and night, and often agents would get 
a call about five o’clock in the afternoon 
for insurance on a large shipment of 
grain. This would mean scurrying about 
in an attempt to secure binders before 
the other offices closed, and always meant 
a great deal of detail work. The three 
big agencies handling grain lines express 
gratification over the simplicity of the 
new plan. 























LAMP AND EXTENSION CORD HAZARD 








OCAL agents who are advising 
® their clients on fire protection and 

fire prevention find no hazard 
more frequent than the lamp and ex- 
tension cord hazard. In many base- 
ments will be found strands of ordi- 
nary lamp cord hung over nails, the 
globes attached to which are unpro- 
tected and which are used to throw 
light in basement corners. In addition 
to the danger which arises because of 
lamp cord being hung over nail there 
is also the danger that the light when 
turned on will be left lying on inflam- 
mable material. 


Life Service Is Short 


Even. where regulation extension 
cord is used, when it is bent over nails 
constantly it soon becomes worn and 
cracked and its life service is short. 
This lamp and extension cord hazard 
is found not only in store basements, 
but also in machine shops, warehouses, 


garages and, in fact, wherever there is 
need for an extension light. 


The Underwriters Laboratories has re- 
cently listed as standard a device admir- 
ably fitted to remove the fire danger from 
extension cord use and at the same time 
preserve the life _of the cord for long 
service. The device consists of a reel 
which may be fastened to the ceiling 
equipped with 25 feet of reinforced cord. 
The head is provided with a swivel-joint, 
enabling the lamp to be carried in any 
direction from the reel and an automatic 
lock so that stop may be had at any point. 
The reel is so appointed that when the 
pull on the cord stops, a lock catches the 
cord at that point, and is also equipped 
so that a slight pull on the cord unlocks 
the catch and the cord may be automati- 
cally rewound as one walks toward the 
reel. The device has met with the hearty 
approval of all fire prevention inspectors 
who have examined and seen it in opera- 
tion. It is manufactured by the Cincin- 
nati Specialty Manufacturing Company, 
1907 Powers street, Cincinnati, Ohio. 








be expected over what effect the grain 
pool is to have upon the commission 
accounts of agents handling the business 
here. Ten percent is paid and an addi- 
tional 5 percent of such proportion of 
the business written by the companies 
on the properties controlled. Thus the 
agencies are still receiving practically 15 
percent as formerly. The only change is 
that many outside agents are getting 
business that they never had before, be- 
cause their companies are in the grain 
pool for a_ specified proportion. The 
agents controlling the business, however, 
submit no objection to.this, as it was 
always necessary to broker business with 
outside agents and the new plan merely 
simplifies the matter. 


How About After the War? 


There is just a trace of anxiety on the 
part of the agents handling the grain 
business, concerning what is to be done 
about the writing of this business now 
the war has ended. There are some who 
seem to think that the grain pool is a 
permanent fixture; that it is the proper 
and sensible way to handle a business 
that carries with it such large values, 
and that the companies will find this 
method of writing grain business much 
more satisfactory than the old one. 

Several express the thought that this 
concentrating and pooling arrangement 
is, in a sense, a thrust at the American 
agency system. Considered in its vari- 
ous aspects, it might be said, according 
to these agents, that the pool arrange- 
ment has a tendency to eliminate and 
ignore the local agent. This is regarded 
as rather dangerous and undesirable, and 
is something that the agents controlling 
the grain business here never failed to 
mention, even though guardedly, when 
discussing the operations of the Under- 
writers Grain Association. 


Elevators Well Maintained 


As one Minneapolis man said the other 
day, the companies which have not here- 
tofore written grain business have, 
through the Underwriters Grain Associa- 
tion, an excellent opportunity to write 


this class under favorable circumstances. 
The government is virtually in control 
of the grpin properties here, sees to it 
that they are carefully guarded, kept 
clean and in every way maintained in 
first class condition. It is often the case 
that the grain is stored for rather long 
periods. Even the old fashioned un- 
sprinklered wooden elevators are very 
carefully guarded, and every effort is 
made to keep the grain properties up to 
par. There is no relaxation of vigilance, 
such as causes fires during normal times. 
The local agents here seem to feel that 
many companies will be sufficiently satis- 
fied with their experience through the 
grain pool on this business, that they 
will continue to write the class after the 
war is over and the grain pool dis- 
banded, if it is, and ordinary conditions 
resume. 
Grain Moves Out Quickly 


The grain is not being kept in the 
elevators for any great length of time. 
In fact, it is moved very quickly out 
of Minneapolis to eastern points and 
every effort is made to get it to the 
consumer as quickly as possible. For 
this reason there is a great deal of short 
time business written—that is, for 
shorter periods than would ordinarily be 
the case. As is known, much of the 
wheat is government property and the 
government never carries any insurance 
on anything to which it has title. This 
also operates to reduce the amount of 
grain insurance that might otherwise be 
written. 

However, the elevators in Minneapolis 
are much nearer full than they ever have 
been before. Ali of the storage facilities 
available are sought for and made use 
of and this has a tendency to offset what 
otherwise might be a loss, because of the 
quick shipment of the grain and the 
failure of the government to carry any 
insurance. 


In Part III of this issue will be found 
“General News of the States,” dealing 
with fire insurance events of more than 








Young man of 30, married; with fifteen years 
experience general agency business in East- 
ern Canada, would like to get in touch with 
brokerage firm or pany in prosp 
community having opening with prospects 
for future. Address 64c, care 

The NATIONAL UNDERWRITER. 














WANTED 


General Agency of an 
American Fire Insurance 
Company for Cleveland, Ohio. 








The Leonard Parks Co. 
807 Columbia Bldg. Cleveland, Ohio 





There is less talk than would naturally 
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STATEMENT, DECEMBER 31, 1917 


(CES SRO EE eRe ae $1,879,649.27 
Liabilities......... 1,104.052.74 
NGABRD Sos Siclocnse. masse 
Net Surplus.......... be mace 
Surplus to Policyholders... . - 


FIELD MEN 


JOSEPH W, BECK 
56 Richton Ave. Detroit, Mich. 


ERIK LINDSKOG 





4752 Park Ave. Minneapolis, Minn, 
: WICKLIFFE P. RAY 
P, 0. Box 366 Terre Haute, Ind. 
FRANK G, DELAHUNT 
720 Racine St. Milwaukee, Wis. 
RICHARD W. WETZEL 
1526 Bryden Rooad Columbus, Ohio 
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NO COMPROMISE IN 
THE OIL SYNDICATE 


Conferences at Chicago, but Differ. 
ences Are So Marked as to 
Be Irreconcilable 


WILL GO ON WITH POOL 


Some Company Protestants Are Very 
Bitter and Threaten to Retire 
from the Union 


A number of eastern officials were in 
Chicago last week discussing the oil 
situation with the western contingent, 
Among the easterners present were 
Vice-President Lovejoy of the Phoenix 
of Hartford; Vice-President Tryon of 
the National of Hartford; Vice-Presj- 
dent Platt of the North America; Vice. 
President Ludlum of the Home, and As. 
sistant Manager Charles E. Case of the 
North British. There were a number 
of sessions held, but it was found that 
the sharp differences of opinion could 
not be reconciled. The Aetna, National 
of Hartford, Phoenix of Hartford and 
North British group, all of which write 
a large oil business in the southwest 
are greatly opposed to the recently or. 
ganized oil association. 


Given Subject Special Attention 


_These companies claim that they have 
given special thought and study to the 
oil business, have worked up a large 
premium income and now when they 
have gotten it in good shape other con- 
panies desire to forma pool, hand the 
underwriting over to a manager and 
thus divide up the business that has 
been developed. 


The companies who desire forming a 
pool say that the admitted companies in 
the southwest are getting about $600,000 
in oil premiums from Oklahoma, while 
there is something like $2,000,000 of oil 
premiums being paid, showing that the 
big bulk is going to outside companies, 
These companies say that the oil busi- 
ness, especially tanks, is not particularly 
desirable, but it is hoped that proper 
inspection, watchfulness and undervwrit- 
ing will create out of this class a profit: 
able field. 


Oil Association Will Continue 


It seems likely that the oil association 
will go ahead with its plan, regardless 
of the protest. Those in the organization 
say that they do not believe that a spe 
cial meeting of the Western Union will 
be called to consider the pool. The pro- 
testants say they have enough signatures 
to call a special meeting and will g0 
down east and talk the matter over with 
other companies before taking action. 
Even if the oil pool were not started 
some of the companies at the conference 
that have not been writing oil business 
stated openly that they intend to enter 
in the field as competitive factors. The 
companies that were protesting claim 
that by the formation of a pool they 
would lose all the advantage of theif 
special knowledge which has been at 
quired. 

Proposition Was Made 


It was proposed by the objectors that 
they would consent to a pool if the mat- 
ager of the syndicate would refer to com 
panies the authorization of lines. Whel 
each company had replied as to the 
amount it would take the broker or agent 
placing the line could either bind it with 
the companies direct or through the man 
ager of the pool. Some contended that if 
this plan were put into effect the large 
companies would carry most of the busi- 
ness and the small companies would bé 
frozen out. In other words, the small 
companies would only get a “look in” 
the big target business. The officers of 
the syndicate say that inasmuch as they 
have gotten the smaller companies int 
the organization in good faith, allowiN’ 
them to participate proportionately # 
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MEET AT NASHVILLE ee pees 
ae 100 William St., New York 
ATE cowmessnr scene converel! DUOENIX ASSURANCE COMPANY, Ltd. *xo-z 
] 3 Insurance Exchange, Chicago 
iffer- § Much Is Accomplished at Annual Gath- OF LONDON Marine and Automobile Dept.: 








te) ering in Volunteer State— 
President Allen Present 








: ; 27 William St., New York 
The Company has special facilities for handling Use and Occupancy, Explosion, Profits, Traction, a 
Sprinkler Leakage, Street Car, Power Plants, Inter-urban Properties, Gas and Electric Light Plants, Pacific Department : . 
Sprinklered Risks, and so on. This service is furnished agents by experts. 343 Sansome St., San Francisco 





NEW OFFICERS ELECTED 





>O0L President—Charles B. H. Loventhal, 
Nashville, Tenn. 
Vice-Presidents — H. M. Caldwell, 
Clarksville, Tenn.; M. S. Summers, Dyers- 
e Very purg, Tenn.; Charles R. Reed, Coal Creek, 
Tenn.: N. H. Grady, Chattanooga, Tenn.; 
ire Mora Fariss, Columbia, Tenn.; E. F. Deni- 
gon, Lexington, Tenn. 
Secretary and Treasurer—Oscar A. 
Smith, Memphis, Tenn. 


; NASHVILLE, TENN., Nov. 27.— 
were inf The annual meeting of the Tennessee 
the off Underwriters’ Association held here 
tingent, jm last week was one of the most impor- 
tant gatherings of the organization held 
‘'@ forsome time. Agents were present 
Phoenix from all sections of the state and all 
ryon off seemed intent upon making the meet- 
e-Presi-fm ing one of business and education. 
a: Vice President Henry G. McMillan, now in 

d military service, was unable to be pres- 
and As ent, and Vice-President Charles B. H. 
se of the Loventhal presided as chairman. 


number Field Men’s Addresses 


und that} James Knox Polk, special agent of 
on could the Aetna and dean of the special 
National agents in Tennessee, spoke on the ad- 
ford andi vantages of co-operation between local 
ich write 22e"ts from the viewpoint of a special 


agent. 

outhwest# Will C. Kirkland, special agent of the 
ently or-§ Continental, discussed “The Value of 
Co-operation Between the Agent and 
the Company.” Through the efforts oa 
Secretary-Treasurer Oscar A. Smith, a 
they have @ fund of $500 was pledged from those 
dy to the J Present, and the agents not in attend- 
> a large ance will be called upon for a like 
hen they amount. 

ther com- President Allen’s Talk 
hand the 
ager and 
that has 


it were 


ntion 


E. M. Allen, president of the National 
Association of Insurance Agents, was 
Present and made the principal address. 
Mr. Allen said that as the close of the 
forming aj War has brought the nations of the world 
npanies inj loser together, so must the new condi- 
it $600,000 j™ tons bring a closer cooperation among 
ma, while local agents and companies. He said, “A 
000 of oil jm Scant half dozen selfish, egotistical and 
> that the Tuthless managers and a few greedy 
companies jg *8ents and brokers have done more to 
s oil busi jure the business during the past few 
articularly @ Sc@tS than all the socialists and bol- 
iat proper sheviki in the country. Let us hope that 
underwrit-@ “eir malignant influence will cease with 
3s a profit: aia of the new era that is promised 


State Fire Marshal T. Alfred Fleming 

tinue gee — B both the business ses- 
-: an e banquet on fire protection. 
association## Frank B. Quackenboss, maaan of the 
regardless Tennessee Inspection Bureau, discussed 
rganization om work of the organization, explaining 
that a spe hat heavy inroads had been made on the 
Union ‘will ene owing to the draft and military 
The pre nlistments. L. Y. Mason of Memphis 

: spoke on “Credits.” Resolutions were 
signatures adopted recommending that annual mem- 
nd will gof#bership fee be increased to $6. 
r over with 
ing action. 
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CASH CAPITAL $839,580.00 





M. S. MILBOURNE 
PRESIDEN1 


CLEVELAND:NATIONAL 9 “=== 


ASSETS 


FIRE INSURANCE COMPANY v Same 


SURPLUS TO 
POLICY HOLDERS 


CLEVELAND, OHIO 31 222,876.22 


3. H. MACFARLANE, APPLICATIONS FOR AGENCIES DESIRED 


VICE-PRESIDENT AND MANAGING UNDERWRITER 












































North Branch Fire coma, Sunbury, Pa. 
Incorporated 1911 _ Capital $400,000.00 

City Fire toma of Penna., Pittsburgh, Pa. 
Incorporated 1870 _ Capital $225,000.00 

Pittsburgh Fire couaw, Pittsburgh, Pa. 
Incorporated 1851 Capital $200,000.00 

F.C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President WALTER C. LEACH, Secy. 


FIRE AND 


Minneapolis marine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 








REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 
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F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


MOIS. «5-55 5a chicewcces BGs aes wanes $4,266,724 
I heen oa both s 45k cd eheaesws ..... 276,728 
Reserve for Reinsurance................... 2,523,332 
Imcrease ............... vate ona as cne ead - 155,556 
INNO oo ccacice Ra oicicataviekaueesaced - 1,473,483 
pO errr Cor Terre Pr cere mee 











GEO. R. DAVIES, | PITTSBURG UNDERWRITERS ——— FOR CHRISTMAS 


UNDERWRITTEN BY Allemannia Fire Insurance Co., Humboldt Fire Insurance Co., National-Ben 


Franklin Insurance Co., Teutonia Fire Insurance Co. All of Pittsburg, Pa. An ideal gift to an insurance man is 
Combined Capital, $1,700,000 Assets, $8,989,607 Surplus to Policyholders, $3,645,418 a volume of insurance humor. That 
W. E. Volbrecht, Columbus, Ohio, Special Agent for Ohio d ibes * Old Friend Dave.” 

Eliel & Loeb Company, Indianapolis, Ind., General Agents for Illinois and Indiana becca "Nout nee See 


F Postpaid. one dollar. The National Under- 
New Agents Solicited. Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin writer, 1362 I Exchange, Chicago. 
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AS SEEN FROM CHICAGO 

















NEW PLAN FOR CHICAGO 


As the time approaches for the new 
plan, as to collections and payment of 
premiums. on Chicago fire business, 
there are heard many expressions, pro 
and con, from agents and brokers, some 
of whom welcome the new arrange- 
ment, others predicting fatal results, 
while others are seemingly indifferent. 

At a meeting of the Chicago Board 
the following amendment to Section 14 
of the by-laws governing the collection 
and payment of premiums, effective on 
business dated from and after Dec. 1, 
1918, was adopted: 

“All premiums shall be due upon deliv- 
ery of the policy, and if the premiums on 





GENERAL NEWS OF THE 
STATES 


which usually starts on this page 
will be found this week in Part 
III, beginning on page 10. 











policies on which a commission or broker- 
age is payable are not paid to the policy 
writing agent on or before the 10th day 
of the second month, following the month 
in which the insurance takes effect, the 
notice or notices, required by the terms 
of the respective policies for the purpose 
of canceling same, shall, within three 
days, be served on the assured and party 
or parties to whom loss is payable by the 
agent who issued the policy. 

“The following notice will be used by 
the agents on the bills for policies issued 
and coming under the amendment: 

“The by-laws of the Chicago Board re- 
quire cancellation of this policy if the pre- 
mium, which is due upon delivery of the 
policy, is not paid to the policy writing 
agent on or before the 10th of the second 
month followirg the month in which this 
insurance takes effect, and the failure to 
pay said premium within the period spec- 
ified will result in the cancellation of the 
policy.” 





' The chief objection to the new rule 
comes from the small agent or broker, 
who claims that his business is likely 
to find its way to the larger offices, hav- 
ing unlimited capital, where premiums can 
be remitted to companies on or before the 
time limit, regardless of whether the as- 
sured may have made settlement, whereas 
the agent of limited means is not at all 
times prepared to make these advances. 
If he is compelled to cancel a line which 
he may have controlled for years because 
the assured has not “come _ across” 
promptly, owing to the fact that such 
prompt payment has not been required 
heretofore, the assured may take offense, 
send in his policy and transfer his busi- 
ness to the larger and more prosperous 
offices. 

Again, attention has been called to the 
fact that policies written the latter part 
of a given month place the agent and as- 
sured at a disadvantage as compared with 
policies issued earlier in the month. As 
an illustration, a policy issued Dec. 1 
need not be remitted for until Feb. 10, 
being the 10th day of the second month 
following the month of issuance, thus giv- 
ing assured two months and ten days lee- 
way, while a policy written Dec. 31 al- 
lows but one month and ten days for pay- 
ment. This discrimination, some agents 
think, will very likely cause many assured 
who have policies running out the last 
week of a month to order renewals to 
date the ist of the following month and 
let their former line drop, taking a chance 
or carrying their own risk for the few 
days intervening. This will give them 
thirty days longer for premium payment 
and the liability of companies will be 
shifted to the first week of each month, 
to a considerable extent, leaving light re- 
eceipts for the balance of each month. 
Such a contingency would result in no loss 
to the companies, but would not give the 
present more even distribution of premium 
income and consequent distribution of la- 
bor over the four weeks of each month. 

That the credit system has been greatly 
abused in the past cannot be denied and 
while the new rule will, eventually, bring 
order out of chaos, for a time consider- 
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ESTABLISHED 1850 
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FREE SERVICE TO AGENTS 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCRBASE 
IN SOUND VALUBS IN ANY INDUSTRY 














RECOGNIZED‘AUTHORITIES ON PHYSICAL VALUES 


Certified Appraisals of Specials 
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> in Chicago, Cook County and the Gveater Metropolitan District.. QThisinspey 
In S p e Cc t 1 Oo n S torate very properly gauges the expectancy of fire risks and intelligently anticipates 
: m= events before they occur. The undersigned sells this talent to companies, agents 
brokers and the business public, herewith tendering counsel to all State Insurance Official islative and 
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for the public weal. Oe W.. PIERCE 
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able missionary work will be necessary 
on the part of those agents and brokers 
who have been too lenient with their cus- 
tomers. The “chronic delinquent” must 
go is the edict and an early consumma- 
tion of the desired results is the general 
opinion. 
* * * 
VIEWS ON WHISKY RISKS 


With the signing of the amendment 
which makes the country bone dry on 
July 1, 1919, the interest of fire under- 
writers centers upon distillery proper- 
ties and allied qndustries. The prob- 
lem becomes more serious as under 
the enactment of a bone dry law no dis- 
position whatever may be made of 
stock on hand, so that a concern hav- 
ing whiskey after July 1, naturally as- 
sumes a decided moral hazard. 

The extent of the hazard underwrit- 
ers say depends almost entirely upon 
the location of the distillery. If it is 
located in one of the bigger cities, in 
a good railroad center and distributing 
point, the chances are good for the 
property being sold to be converted to 
other uses. It is not a difficult matter 
to remodel a structure occupied as a 
distillery, and this has been and is be- 
ing done where the properties are lo- 
cated advantageously. 

However, in Kentucky the situation 
is somewhat different. In that state 
the distillery properties are remotely 
located, many are in small towns and 
on side-line railroads at points entirely 
unsuited for industrial or manufactur- 
ing purposes. Where such a condition 
exists the hazard is, of course, much 
greater than when the property is more 
centrally located. Some distilleries 
have been sold for their wreckage 
value and because of the large amount 
of copper in the plant the deal has in 
a large number of cases been satisfac- 
tory. 

As with the brewery properties, un- 
derwriters feel that the chief hazard 
from now on will be with combina- 
tion saloons and cabarets, wholesale 
liauor dealer’s properties and other 
allied interests. They are entirely de- 
pendent upon the liquor business and 
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will find difficulty in remodeling their 
establishments, and renting them for 
other purposes. 

In other words, the stocks of liquors 
themselves will form the undesirable 
business rather than the properties, 
In Peoria two of the plants have been 
sold to concerns manufacturing alco. 
hol for industrial purposes. The con- 
struction of the distilleries is of such 
a nature that they can be easily re. 
modeled for this purpose. Underwrit. 
ers seem to be very unfavorably in- 
clined toward liquor stocks and this 
feeling his undoubtedly been made. 
more acute by the recent loss on the 
Green River, Ky., Distillery. Shortly 
after that fire lines were reduced and 
a feeling of hesitancy seemed to pre- 
vail in passing on liquor lines. 


SASKATCHEWAN PREMIUMS 


The insurance news of the states js 
published in Part 3 of this issue. In- 
surance men interested in the hail busj- 
ness will no doubt read with consider. 
able profit statistics for the season as 
given out by the Saskatchewan insur- 
ance department. The premiums this 
year in that province were over $2,000- 
000. Superintendent Fisher of the Sas- 
katchewan department states that more 
companies will be writing hail insurance 
there next year than ever before. Some 
very interesting features are to be 
found in Part 3, the Casualty & Surety 
Section, half of which is devoted to fire 
insurance information. 


* * * 
COMMENT ON SILOS 

Many farm writing companies have 
practically placed wooden silos on the 
prohibited list so far as tornado in- 
surance is concerned. The experience 
on this class has been poor. The ex- 
pansion and contraction of the silo, 
with the resulting strain on the steel 
staves leaves the structure in a poor 
condition to withstand severe wind. 

One of the chief reasons for the poor 
experience on wooden silos is to be 
found in the fact that the silo is 
emptied in the spring, at just the time 
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the tornado season commences. It 
is seldom that a filled silo is damaged 
by a high wind. While a wooden silo 
is the least desirable from an under- 
writing standpoint those of hollow 
cement block, metal and concrete stave 
construction are given the same rates 
as the wooden structures, as the ex- 
perience on these types has also been 
poor. The concrete stave silo has 
been unsatisfactory, as the construc- 
tion is of such a nature that when the 
silo is damaged and cracked at the 
top it is necessary to tear down and 
rebuild the structure as far as the 
crack extends. 

A majority of the new silos that are 
built are made of reinforced concrete, 
brick or burned tile, or solid cement 
block, and these types are highly de- 
sirable from an underwriter’s point 
of view. However, in various sections 
of the country are still to be found 
farmers who claim that the wooden 
silo is the best, and that it preserves 
the ensilage, whereas, the cement or 
concrete silo does not preserve the 
contents as well. <A decided differ- 
ence in rate is allowed on silos of the 
preferred type. 

Farm underwriters feel that if the 
rate on wooden silos were to be based 
upon the actual experience it would 
be so high as to be prohibitive, and 
for this reason in most states charge 
a rate of $3.50 a hundred for one year, 
$7 for three years and $10.50 for five 
years, but usually ask that an equal 
amount be taken on silage and that 
three-fourths insurance to value be 
carried. Ordinarily the silo rate is 
two times the regular tornado rates. 

Even silos of the best type are gen- 
erally regarded as fairly hazardous 
tornado risks. Some 30 to 40 feet high 
and usually overtopping surrounding 
buildings, they are targets when a tor- 
nado comes. The most improved type 
of silo ordinarily has a wooden top of 
triangular shape and this is often 





blown off by the wind and is damaged 
or damages some of the adjoining 
buildings. Metal silos are rather com- 
monly used in Oklahoma and other 
sections of the southwest, but have not 
given the service as they very often 
collapse for no apparent reason. 
* 


HOW HE GOT HIS MAN 


A local agent the other day was 
soliciting a customer for use and oc- 
cupancy insurance and figured that the 
premium would run $800. The ap- 
plicant said he could not stand that 
amount. It was a prosperous factory 
but the assured balked at $800 for U. & 
O. The agent then asked the owner if 
he would pay $400 for use and occu- 
pancy and he said he would gladly. 
Then the assured showed him that the 
$800 he would spend for use and occu- 
pancy would be charged up in his ex- 
penses when it came to figuring out 
the surtax on the income. If the $800 
were not spent it would go into profits 
and the government would tax the con- 
cerns 50 percent making $400. There- 
fore in paying $800 for insurance it was 
actually costing the assured $400. The 
local agent won the day and secured 
the line. 

* * * 
TO SPEAK ON FOREST FIRES 

Miss Abbie B. Gantz, of the Insurance 
Field, will speak at the next meeting of 
the Fire Insurance Club of Chicago on 
the forest fires of northern Minnesota. 
Miss Gantz has been over the burned 
area, and it is planned to exhibit moving 
pictures of the devastated region to ac- 
company her talk. 


Lieut. Claude B. Hill, inspector in the 
Chicago office of Fred S. James & Co., has 
been killed in action in Russia. He was 
a member of the first officers’ training 
corps, where he secured his commission 
as lieutenant of engineers. He was sent 
to Archangel. aah 

The study classes in fire and casualty 
insurance are again being offered by the 
Fire Insurance Club of Chicago. The 
courses will begin on Dec. 2, the classes 
being held each week day except Satur- 





days from 12:30 to 1:30 o’clock. Only one 
day per wek is required for a single 
course. Both men and women are eli- 
gible. Students now enrolling. Full 
particulars may be obtained at the office 
or library of the club in the Insurance 
Exchange. 
* * * 


John C. Ingram, of the Great Ameri- 
ean, has been elected president of the 
Underwriters Service Association in Chi- 
cago. George H. Batchelder, of the Penn- 
Sylvania Fire, is made vice-president, and 
L. J. Braddock, of the North America, 
secretary. The executive committee con- 
sists of John C. Harding, of the Spring- 
field; J. R. Wilbur, Continental; Ralph 
B. Ives, Aetna, and A. R. Monroe, Queen. 

* * * 

The Western of Pittsburgh has ap- 
pointed Henry J. Woessner, managing 
underwriter of the Marquette National 
Fire, as Cook county manager. The 
agency is thus transferred from Cory, 
Moorhouse & Co. Mr. Woesner will act 
until a permanent arrangement is made. 

ee oe 

The Chicago Board held a special meet- 
ing last week and adopted the revised 
alien enemy clause. New forms for 
churches and school houses were adopted 
prohibiting the use of motion picture ma- 
chines using —_eo es films. 

* 


Oscar Bremer, one of the head account- 
ants in the home office of the Glens Falls, 
died of cerebral hemorrhage last week. 
He had suffered from sciatica for several 
years and recently was a victim of influ- 
enza. He had recovered sufficiently, how- 
ever, to return to work. He walked to 
Crandall Park for exercise one day.and 
sat down in the golf house there-and his 
body was found later. J. L. Whitlock 
took him into the western office of the 
company at the age of 16 and when he 
could scarcely speak English. He was 
educated into being a good clerk and 
later developed as an accountant. He 
was 46 years old and had served the 
Glens Falls for 30 years. He moved to 
Glens Falls, New York, from Chicago at 
the time the western department was 
transferred. 

* * * 

The marine branch of the North Amer- 
ica in Chicago, of which William Rich- 
ardson & Son have been agents, was con- 
solidated with the lake marine depart- 








FUTURE OF MOVEMENT 





SEEK SENTIMENT OF MEMBERS 





Many Companies Feel That the Fire 
Underwriters’ Excess Association 
Should Be Continued 





NEW YORK, Nov. 27.—The future 
of the Fire Underwriters’ Excess Asso- 
ciation will depend upon the character 
of replies had from a circular letter 
sent companies today. All membership 
offices are asked to reaffirm their sup- 
port of the movement, while non-mem- 
bership companies are invited to join. 
Though conditions that called the or- 
ganization into being have been largely 
modified since the signing of the armi- 
stice they have not wholly disappeared. 
It is felt that with all preliminary work 
accomplished and the association in po- 
sition to handle business it would be 
a pity to disband it when need for its 
facilities might become acute in the 
near future. A number of prominent 
offices favor holding the organization 
intact, even though it should write but 
little business. As to whether this will 
finally be decided upon or not will de- 
pend altogether upon the nature of the 
responses to the latest general letter. 








ment of the company of which George L. 
McCurdy is manager. Walter E. Parker, 
who has been with the North America 
since 1898, has been placed in charge of 
the Insurance Exchange offices occupied 
by Richardson & Son. Fred T. Richard- 
son will be identified with the new office. 


Additional fire insurance news is con- 
tained in Part III of this issue, pages 
10 to 15, inclusive. 
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NEW ORDER OF THINGS 

Now that the armistice has been 
signed, every one is commencing to 
think of the problems of readjustment 
which must be faced now. 

Ten million men who have been en- 
gaged in war industries or in actual 
military service will return to their 
ordinary pacific pursuits. These men 
will not return to their former avoca- 
tions in exactly the same _ spirit in 
which they formerly followed them. 
There will be a demand for a new and 
better order, a deepening and widen- 
ing and reestablishment of funda- 
mental American principles, after the 
war so far as‘this country is con- 
cerned, or the war will have been in 
vain. 

Old antagonisms and _ animosities 
should disappear. Evils which were 
apparent in the old system should be 
cleared away. Without destruction of 
our individualistic freedom and oppor- 
tunity, new methods of efficiency on 
democratic lines should, and no doubt 
will, be developed. It will be the su- 
preme test of our institutions and sys- 
tem to come through the period of re- 
adjustment without great loss. We 
shall never return to a system of un- 
bridled and cut-throat competition 
which has made for waste and destruc- 
tion; on the other hand we are un- 
willing to adopt any system based on 
mere temporary efficiency. 


*x* * * 


We have four classes of people in 
the world so far as economic and so- 
cial matters are concerned; or rather 
two large classes which are in turn 
divided into sub classes. We have 
the individualistic and socialistic views 
of society and these are divided into 
the autocratic and democratic factions. 
We do not need to go outside of our 
own country to find-examples of these 
four classes. We have the autocratic 
socialist who is typified by the big 
business man and corporation, that be- 
lieve that we can achieve the greatest 
efficiency by large cooperative effort 
under more or less autocratic rule. 
This is in general the German system. 
Then we have the big business indi- 
vidualist, the man who holds the so- 


might be said, outgrown them and 
looks out for his own interest perhaps 
more than he should. Of this type 
are the big creative captains of indus- 
try of the dominant type who by sheer 
individual strength and organization, or 
by being favorably situated either 
through having large wealth at com- 
mand or by being in a business which 
has given them unusual opportunities, 
have achieved great things for them- 


selves and, incidentally, for society. 
* * * 


Below this line we have the demo- 
cratic socialist and the democratic 
individualist. The democratic social- 
ists are the I. W. W., the Nonpartisan 
League, in Russia the Bolsheviki, in 
Germany the Socialist, who are long 
on theory and short on achievement, 
who emphasize the virtue of unselfish- 
ness and the need of the individual to 
suppress himself for the benefit of so- 
ciety, usually making recommenda- 
tions for the other fellow and not for 
themselves. While the autocratic so- 
cialist and individualist in the main 
put the emphasis upon their rights and 
not particularly on their duties, the 
democratic socialist emphasizes theo- 
retically the duties of the individual to 
society but principally the obligation 
of society to take care of the indi- 
vidual. 

The larger class is the regular 
American type, the democratic individ- 
ualist. He believes in organization, co- 
operation, etc., only up to the point 
where they trench upon the inalienable 
human rights of the individual. He 
believes that everything depends upon 
the development of the individual citi- 
zen, that a nation can only be made 
up of individuals; that nothing can be 
accomplished socially which is not al- 
ready inherent in and developed in the 
individual. Though he may go far 
along other lines, he stands finally and 
fundamentally upon the responsibility, 
duties and rights of the individual, and 
when he is in his best and truest form 
puts the emphasis upon his duties and 
not upon his rights. He is the demo- 
cratic gentleman, sans peur et sans 
reproche. In him every true American 
recognizes his own aspirations and his 
own hopes. This, we like to think, is 
the kind of man our own President 
Witson is and the kind of man for 
whom the new era of the world is 
dawning. 





SEARCHING ONE’S SELF 

As FIRE insurance men, we know that 
the companies which we_ represent 
have responded promptly and gener- 
ously to all demands upon them to 
aid in patriotic efforts, that hundreds 
of our field men have been employed 
in the conservation work, that our 
companies have been liberal subscrib- 
ers to the various national bond issues, 
that our business has been subjected to 
large direct taxes which we are pay- 
ing without complaint, therefore, our 
business is above reproach. As indi- 
viduals I assume that we are each at- 
tempting to do our bit. Some have 
given their sons to the glorious serv- 
ice of their country; others are assist- 
ing in various ways. But it behooves 
each of us to search himself and see 
whether he is doing all that he can 
to help carry on in this time of na- 





called American views, but who has, it 
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R. M. Bissell, president of the Hart- 
ford Fire, and chairman of the commit- 
tee on national conservation of the 
National Board, will likely represent 
the latter body at the annual gathering 
of the Chambers of Commerce of the 
United States to be held at Atlantic 
City, Dec. 5-7. “ 
Reynolds, the night elevator man in 
the Central National Bank building, 
Peoria, Ill., writes this paper to the 
effect that Manager R. E. Lidster of 
the Phoenix Assurance at Chicago, who 
starts to work about 7:00 or 7:15 o’clock 
in the morning, cannot hold a candle 
to J. H. Blusch, the local agent in Peo- 
ria, who has his office in the building 
where Reynolds officiates. Reynolds 
states that he takes Mr. Blusch up to 
his office every morning, barring Sun- 
days, not later than 5:00 a. m. and down 
again late in the evening. Regardless 
of this strenuous life the elevator man 
says that Mr. Blusch seems to be none 
the worse for wear. 

W. J. Sonnen of Chicago, superin- 
tendent of the improved risk depart- 
ment of the St. Paul and most loyal 
grand gander of the Blue Goose, has 
had new laurels added to his crown in 
that he last week qualified for member- 
ship in the illustrious grandfathers’ or- 
ganization, as Robert William Sonnen 
came on the scene and demanded rec- 
ognition as a grandson. The grand- 
father assumed an added dignity at 
once and will celebrate Thanksgiving 
day in an unprecedented way. The 
father of the grandson is Robert A. 
Sonnen, who is connected with the J. 
W. Butler Paper Company of Chicago. 
Grandfather Extraordinarie Thos. E. 
Gallagher is now preparing to induct 
the new “granddad” into the mysteries 
of the order. 


The Fireman’s Fund has kept pace 
with the advanced ideas of affording its 
employees the most agreeable sur- 
roundings as well as contributing to 
the well being of the inner man or 
woman, as the case may be. In line 
with these ideas it has for some time 
past, provided the women employees 
with a specially built lunch: room on 
the roof of its home office building. 
This has been equipped in an up-to-date 
manner and daintily finished and fur- 

ished. 

"Shot tea and coffee is served by the 
company between 12 and 1:30 p. m. 
Practically all of the women employees 
take advantage of these pleasant sur- 
roundings and good cheer at the noon 
hour. An efficient matron 1s in charge. 

Charles H. Yunker, vice-president, 
and Emil Teich, assistant secretary of 
the Milwaukee Mechanics, have been 
having a strenuous time of it this year. 
William L. Jones, president, and Oscar 
Griebling, secretary, have been forced 
to be away from the office a great por- 
tion of the time owing to illness. The 
underwriting duties have, therefore, 
fallen to Mr. Teich and Mr. Yunker. 
In fact the executive duties of the com- 
pany have been in the hands of these 
two men very- largely. In addition to 
this the draft and military service has 
made heavy inroads upon the com- 
pany’s office force. But they have 
proven equal to the occasion and al- 
though all day long their desks are 
piled high with work by night fall they 
somehow manage to clear the deck for 
a fresh start the next morning. 


Major Oliver Peck Newman, son of 
the veteran adjuster, George C. New- 
man, manager of the Iowa office of the 
Western Adjustment, has been piloting 
Miss Margaret Wilson, daughter of the 
President, through France. Major 
Newman is a close personal friend of 
President Wilson and it was at the re- 
quest of the president and Miss Wilson 





tional stress—Charles E. Sheldon. 


— 


escort the latter on her tour of rest 
camps, singing for the soldiers and as- 
sisting in their entertainment. 


The London & Lancashire manage- 
ment in this country has received a 
cablegram from General Manager Rut- 
ter of the home office referring to the 
participation of the United States in 
the great war as follows: “Heartfelt 
congratulations upon your country’s 
noble participation in the world’s 
great victory over a colossal crime.” 


Willis M. Palmer, state agent in 
Iowa for the New York Underwriters 
Agency and one of the popular field 
men of that state, was married recently 
at Kansas City to Ethel Dovey Trues- 
dell. Mr. and Mrs. Palmer will be at 
home in Des Moines after Jan. 1 at the 
Victoria. The bride is talented and 
upon numerous visits to Des Moines 
has made many friends who will wel- 
come her to the city as a permanent 
resident. Complimentary to Mr. 
Palmer, a number of ganders of the 
Iowa Blue Goose enjoyed a stag party 
Friday night. 


James T. Harrop, managing under- 
writer of the Pioneer Fire of Chicago, 
is stepping high these days. He is not 
only doing good work with his com- 
pany and adding to its accumulations, 
but he has also added a member to his 
household. Young Miss Harrop ar- 
rived last week and the pater familias 
is standing on his toes. 


F. H. Richards, of the R. P. Richards 
Company agency at Fremont, Neb., has 
noticed that a great many poetical con- 
tributions came from Indiana, Minne- 
sota and other literary states. He feels 
that the great corn belt of the middle 
west should not be neglected. He re- 
cently wrote the subjoined, but in ex- 
treme modesty says that it is the work 
of his son: 


LIFE IN NEBRASKA 


Did you ever stop to notice, 
id you ever stop to think, 
That it’s very, very seldom 
The bartender takes a drink? 


That the tailor’s clothes are shabby, 
And he always needs a press? 

(His clothes, they never fit him, 
And usually are a mess.) 


That the feet of cobbler’s children 
Are always most ill clad? 

(They dream of wearing stockings 
And shoes they never had.) 


That the barber needs a hair cut 
And always needs a shave? 

(We might suggest he braid it, 
For he’s worse than any knave.) 


That the Greeks who shine our shoes 
They never have a shine? 

(But they’d gladly give a polish 
For just one greasy dime.) 


We might take it, then, for granted, 
That while we notice them, 
They all must notice us, 
For we’re just common men. 


There is a little lesson 

That these few lines might teach. 
It is the little lesson, 

PRACTICE WHAT YOU PREACH. 


STOP YOUR KICKIN’! 


Don’t sit around with hangin’ lip, 
That is sure to floor you; 
Try to get a better grip 
On the work before you; 
Put some ginger in your words 
When you greet a neighbor, 
Throw your troubles to the birds, 
Get right down to labor, 
An’ you’ll notice every day 
Things is comin’ right your way. 


Stop your kickin’, get a hold 
Of the wheel and turn it; 
You can never handle gold 
*Less you try to earn it. 
Brush the cowwebs from your eyes, 
Stop your durn repinin’, 
And you'll notice that your skies 
Allus’ will be shinin’. 
If you hain’t the nerve to try, 
Sneak away somewhere an’ ‘le. 





that the gallant officer was detailed to 


—L. F. Daniel, Minn. 
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H. W. LETTON GETS 
AMERICAN MERCHANT 


Fire Headquarters of the New 
Company Will Be Established 
in Chicago 





ENNIS IS VICE-PRESIDENT 





Business of Prussian National Been 
Reinsured—Harold Herrick Is 
Proceeding With Liquidation 


NEW YORK, Nov. 27.—Harold 
Herrick, liquidator of enemy insur- 
ance companies under A. Mitchell 
Palmer, alien property custodian, has 
authorized the reinsurance of the en- 
tire business of the Prussian National 
in the American Merchant Marine of 
New York City. Harold W. Letton, 
United States manager of the Prus- 
sian, and Gresham Ennis, of the New 
Jersey Fire, will become vice-presi- 
dents of the American Merchant, the 
charter of which was recently amended 
to permit of its transaction as fire as 
well as marine business. Headquar- 
ters for the fire branch will be re- 
tained at Chicago, the headquarters 


for years of the United States br 
. anch 
of the Prussian National. i 


Has Much Business in Force 


The latter company maintained no gen- 
eral agencies in this country, all repre- 
sentatives reporting directly to Chicago. 
Although the Prussian National, under 
order from Washington, ceased writing 
new business over a year ago, it still 
has a large volume of insurance in force 
and this, it is anticipated, will easily be 
held and amplified under the new and 
highly satisfactory arrangement. 

The American Merchant Marine has a 
cash capital of $400,000 and a net sur- 
plus of over $1,600,000. Cc. P. Stewart 
is its president; Wade Robinson of New 
York City, its marine underwriter, and 
Gresham Ennis of Newark, one of its 
officers. Though in business but a com- 
paratively short time, the company has 
been markedly succeedful, its manage- 
an being energetic to an unusual de- 

e, 


HERRICK’S BIG JOB 


Mr. Herrick is proceeding industriously 
and intelligently to discharge the oner- 
ous duties imposed upon him, and every 
confidence is felt in his ability to satis- 
factorily conclude the task. In all, he 
has Some 16 companies in charge, in the 
liquidation of which he will be assisted 
by the former chief officers of these con- 
cerns, Although the managers of the 
companies, which prior to Mr. Herrick’s 
appointment were still in charge of their 
Tespective offices, were relieved of all 
their functions when he assumed control. 
A number were promptly reappointed and 
will continue to aid Mr. Herrick in so 
far as lies within their power. While 
the liquidation of the fire companies will 
Prove a comparatively simple matter, the 
puting up of the Frankfort Marine, 

ceident & Plate Glass, the only casualty 
company taken over, will be more diffi- 
cult, it having special deposits in a 
number of states and a great many suits 
M court. 

Two Life Companies 


a two life reinsurance offices, the 
oo, and the Prussian Life, it is 
peta will have their business offered 
= Sale. Though no action to that end 
ga been taken, it is anticipated that 
th Procedure will come about before 
€ first of the year. Mr. Herrick is occu- 
bying the former offices of the Hamburg- 
paaage and is having removed thereto 
records of the Frankonia. 
Prag interesting sidelight upon the Ger- 
is > insurance situation in this country 
vhs € suit just instituted by a natural- 
b> Teuton to test the right of the 
one Property custodian to dispose of 
me _In the Botony Worsted Mills of 
ro Saic, N. J., the major portion of whose 
tif cae is held by Germans. The plain- 
contends that the seizure of the prop- 








Mitaecapeln 


And Fire Insurance 


MINNEAPOLIS, MINN., Nov. 26. 
—A bird’s-eye view of the local agency 
situation in Minneapolis reveals some 
interesting facts. Minneapolis has 
grown in twenty years from a city of 
125,000 to a metropolis of about 400,- 
000. For a city of this population, the 
kind of local agencies that are ordi- 
narily found are not in evidence here. 

There seems to be a tendency toward 
concentration that is not usually a 
healthy sign. The “Big Three”’—C. W. 
Sexton Company, Marsh & McLennan, 
and the Minneapolis Insurance Agency, 
not only control practically all of the 
grain business in town, but handle 
nearly all of the other large lines in 
the city. 


Not Enough Medium Offices 


There are not enough agencies of 
medium size. There are entirely too 
many bank agencies, and an excess of 
agents whose principal income is from 
real estate, loans or rentals. The out- 
and-out insurance agents, of which 
there are entirely too few are, so to 
speak, between the devil and the deep 
blue sea. On the one hand they have 
to combat the competition of the finely 
organized three large agencies, which 
offer to their customers engineering 
departments, and in every respect ren- 
der the highest type of service; and, on 
the other hand, must go out after busi- 
ness in competition with the side-liner, 
the loan agent, the real estate man and 
others of this type who attract a cer- 
tain amount of business to themselves 
because of the nature of their other 
interests. The dyed-in-the-wool insur- 
ance agent in Minneapolis finds the 
going rather rough. 


Minneapolis Growing Rapidly 


Minneapolis is growing very rapidly. 
Outlying suburbs are being developed 
and residential sections built up at 
points rather distant from the city. 
There is an over-abundance of small 
banks in these new residence sections 
and every bank has an insurance de- 
partment. 

While the Minneapolis Board is perhaps 
as fine an organization of its kind as can 
be found in the country, this multiplicity 
of small bank agencies is something that 
the board itself is directly responsible 
for. About twenty years ago Minneapolis 
local agents felt that they saw a menace 
in the number of brokers in the city. It 
was felt that brokers were multiplying 
too rapidly, were more or less parasites 
on the business, and it was decided to 
make an effort to check the progress of 
the broker as such. 


Brokers Were Made Agents 


As a result, a rule was passed provid- 
ing that local agents could not exchange 
business with any one not having a re- 
cording agency of at least one fire com- 
pany. Instead of eliminating a large 





number of men from the business, who 
formerly acted as brokers, the special 
agents of companies merely appointed 
them as agents, some companies having 
as many as thirty-five agencies at one 
time in Minneapolis. This situation has, 
of course, been modified quite noticeably, 
and the rules have since become stricter, 
but this old provision created a situation 
in Minneapolis that has never been en- 
tirely removed. 


Combination Became Big Factor 


Perhaps one reason why the big busi- 
ness goes to the three large agencies 
can be found in the fact that several 
years ago five of the leading agents in 
Minneapolis consolidated to form the 
Minneapolis Insurance Agency. This com- 
bination at once became an important 
factor in the local field and has been in 
the front rank ever since. 

Marsh & McLennan have strong branch 
offices in several of the chief cities of the 
country. Their nation wide organization 
makes it possible for any branch office 
to very soon become an important con- 
tender for business in any locality. It 
is not difficult to understand why a local 
office of Marsh & McLennan grows and 
is always one of the leaders. 


Sexton an Important Man 


Charles W. Sexton is one of the im- 
portant citizens of Minneapolis. Mr. Sex- 
ton is a man of considerable wealth, is 
very widely known in the Twin Cities 
and enjoys a personal acquaintance with 
the leading business men of Minneapolis. 
He is a stockholder in about 20 fire com- 
panies. He has built up one of the finest 
insurance agencies to be found any place 
in the United States, with a branch office 
at Winnipeg, Can., is chairman of the 
board of directors of the Minneapolis 
Fire & Marine and has naturally de- 
veloped a local agency of no unformid- 
able proportions. 

In the old days the lumber business and 
the grain business were the two lines 
providing the chief income for the local 
agents here. The lumber business is al- 
most entirely gone, and the grain busi- 
ness has sifted down until now the three 
chief agencies control it almost entirely. 
Aside from the grain business, the big 
line in Minneapolis today is that of the 
Minneapolis Steel Machinery Co. There 
are not a great many large industrial 
plants in the city. There are a few 
woolen manufacturing concerns, with 
rather large properties, but the rest is 
diversified business and rather generally 
divided. 

Not Much War Business 


Aside from what is being done by the 
Minneapolis Steel Machinery Co., there 
was very little real war work being done 
in Minneapolis. As a consequence, local 
agents did not get, as in Chicago and 
points farther east, noticeable increases 
in business because of war activities. 

Minneapolis is in a prosperous condi- 
tion; crops in the northwest have been 
good and everybody seems to have money. 
Values are high here, as they are every 
place else, and all of the local men report 
a comfortable increase in business for 
this year, not, however, traceable to any 


' particular thing or industry. 








erty is in violation of the constitutional 
provision forbidding the confiscation of 
property without due process of law. 
He further alleges that the limiting of 
purchasers to American citizens violates 
the commercial treaties between such 
friendly nations as Belgium, Italy, France 
and Great Britain. 


What Will Be Done With Proceeds 


Interesting speculation as to what will 
be done with the proceeds from the Ger- 
man insurance companies continues. In 
this connection it is recalled that Alien 
Property Custodian Palmer favors the 
enactment of a law by Congress author- 
izing the use of all funds in his hands 
for the liquidation in part of claims held 
by American citizens against the German 
government. 





Make Covington Investigation 
T. M. Goodloe and John W. Minor, Jr., 
of the Kentucky insurance department, 
are in Covington this week making an 


examination into the charges of the Cov- 
ington agents that rate discrimination 
was practiced in handling the line of the 
Covington Street Railway Company, 
which went to agents of West Virginia. 
Mr. Goodloe and Mr. Minor will spend 
several days examining the properties 
of the companies and in going into 
carefully the entire rate making hand- 
ling. 


Walker Becomes Attorney 


NEW YORK, Nov. 27.—E. B. Walker 
succeeds Willcox, Peck & Hughes as at- 
torney-in-fact for the Lumber Manufac- 
turers Interinsurance Association. The 
organization had $70,000 net losses in 
the Minnesota conflagration. 


Chiverre Has Resigned 
L. L. Chiverre, superintendent of the 





automobile department in the western of- 
fice of the Westchester, has resigned. 





NEW COMPANY IS 
SOON TO BE LAUNCHED 


Entire Capital of the Corporation 
Was Underwritten in the 
East 





TO START WITH LARGE FUND 


Bankers and Merchants of New York 
Will Open for Marine and May 
Write Fire 


NEW YORK, Nov. 27.—With a capi- 
tal of $1,000,000 and a net surplus of 
$1,500,000, the Bankers & Merchants 
Insurance Company, lately formed in 
this city, plans to begin business the 
first of the year. The marine field will 
be entered with Whist & Co., of New 
York City, as marine underwriters. 
Whether fire insurance will be written 
or not is a question that will be de- 
termined at a later date. 

W. G. Willcox, of Willcox, Peck & 
Hughes, will probably be president of 
the corporation, the full directorate of 
which has not yet been chosen. 


Stock Was Underwpitten 


The entire capital of the Bankers & 
Merchants has been underwritten in 
blocks of $500,000 each by the follow- 
ing interests: Chase Security Co., 
Guaranty Trust Co., Barker Steamship 
Co., Willcox, Peck & Hughes and Gen. 
T. Coleman DuPont, the powder mag- 
nate. It is reported further that the 
Mercantile Trust Company will take 
over a part of the holdings of the Chase 
Securities Co., and the Bankers Trust 
Company perform a like service for 
the Guaranty Trust Company. The un- 
derwriting institutions will in turn of- 
fer the stock for sale to such interests 
as are agreeable to the management, 
the assumption being that it will be 
disposed of in directions that will be 
productive of insurance patronage. 





VITAL TO BUSINESS WELFARE 


DETROIT, MICH., Nov. 27.—‘“Bear 
in mind that insurance is a commod- 
ity.” 

This is the keynote of the advice 
given to solicitors by Waldo Sloman, 
vice-president of the Manufacturers’ 
Insurance agency. “The insurance 
agent of today is not the old-time 
solicitor selling only his friends,” Slo- 
man comments. “His line is a com- 
modity and a very essential one. 
Many buyers of insurance realize this 
too late and then regret that they had 
not considered the importance of in- 
surance at the proper time. 

“More especially is insurance an im- 
portant commodity in these troubled 
times, when values are constantly chang- 
ing, shipping facilities are not up to 
standard and everything and everybody 
is affected, personally and in business, 
to such an extent that the insurance 
agent should be considered a vital cog 
in the running of the world’s machinery. 

“The business man should shift many 
of his burdens to the shoulders of the 
ever-willing insurance agent and he will 
find that the seller of insurance is a vital 
essential to every business and his prod- 
uct a commodity of the most necessary 
kind.” 


Delmege on Eastern Trip 


President George J. Delmege, of the 
Central National Fire of Des Moines, is 
returning home from a swing around 
the circle.in the east. The company is 
now entered in 15 states and will not 
enlarge its field further at this time. 
President Delmege has been making a 
study of business conditions, stating that 
people must be ready for readjustments 
in industries. After the changes incident 
to peace have been made, he predicts an 
era of prosperity. The Central National 
is writing farm business in Illinois and 
states west. President Delmege is an 
old farm company man. 
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INTEREST IN THE SUN 


WHO WILL SUCCEED MR. GUILE 





Representative of the Home Office 
Will Soon Visit This Country 
to Get Manager 





NEW YORK, Nov. 27.—Lively in- 
terest is manifested in local underwrit- 
ing circles over the announced purpose 
of J. J. Guile to retire from the United 
States management of the Sun, on the 
first of the year, and seek a home in a 
less rigorous climate than that to be 
found along the Atlantic seaboard. As 
his wife is a native of California and 
has many social ties along the Pacific 
Coast, the assumption is that Mr. and 
Mrs. Guile will spend at least a part of 
each year in that attractive section of 
the country. 

Because of a serious defect in his 
hearing, Mr. Guile has been seen but 
little by company executives for years, 
all general conferences being attended 
on behalf of the Sun by Secretary A. M. 
Thorburn. 


Did Profitable Business 


Conservative as an underwriter and 
a hard worker, Mr. Guile, from his 
office, followed closely the operations 
of his company and was content to do 
a comparatively small volume of busi- 
ness for an office possessing the age, 
reputation and financial strength of 
the Sun, so long as it was a profitable 
one. The company is popular in local 
circles, and gets a fine line of premiums 
from the Metropolitan district. 

Like many other Englishmen, Mr. 

. Guile has ever been a great walker, and 
each pleasant evening, while living in 
New York, might be seen in company 
with his wife, strolling along “the 
Avenue” or in Central Park. To his 
regularity in this respect Mr. Guile at- 
tributes in no small degree the good 
health he has so long enjoyed. 


Interest in Guile’s Successor 


Who will succeed in the management 
of the Sun no one knows—doubtless 
not even the head office manager of the 
company, Mr. White, who has planned 
to visit New York within the next few 
weeks in order to convass the situation. 
That there will be candidates a-plenty 
goes without saying, for the office is an 
attractive one and susceptible of great 


Mr. Thorburn, as secretary, is next 
ranking officer to Mr. Guile. He has been 
with the Sun for many years, and is 
widely known among the fraternity. Mr. 
Thorburn, however, is understood to be 
without managerial aspirations, pos- 
sessed, as he is, of comfortable wealth 
and being decidedly happy in his pres- 
ent post. 

T. M. Marson and F. H. Sherman are 
the agency superintendents. Both have 
had extended field experience, have faith- 
fully served the company for years and 
possess good executive capacity. 

H,. N. Kelsey, now United States man- 
ager of the Hamburg-Bremen, is men- 
tioned as a likely successor to Mr. Guile. 
He was formerly western manager for 
the Sun, is well and most favorably 
known to its head office executives, is 
in the prime of vigorous manhood and a 
member of the famous Kelsey family of 
underwriters. 

Of course, the Sun might send one of 
its London staff to direct the company’s 
operations in the United States, or select 
a competent manager from some other 
office in England. That this will be done, 
however, is not generally believed on the 
street, the prevailing opinion being that 
a lively American will be fixed upon and 
given carte blanche to develop the opera- 
tions of the fine old institution on this 
side of the water. 


Practice of British Companies 


In selecting managerial timber for 
United States branches, it has been the 
practice of British company representa- 
tives to spend some time in New York, 
Hartford and Chicago, meeting socially 
the executives, getting suggestions and 
carefully weighing all the points given 
them; submitting reports and conclusions 
to the responsible directorate for final 
decisions. Many British offices are in- 
sistent that full particulars regarding 
the employment of help—from manager 
to office boy—be given to their boards, 
and will brook no dereliction in this 
respect. 

Years ago the established custom of 
British companies was to place the direc- 
tion of their affairs in the United States 
in the hands of graduates from the home 
offices; men trained in the practices of 
the institutions with which they were 
identified and in full sympathy there- 
with. In this category was E. F. Bed- 
dall, of the Royal; Henry W. Eaton, of 
the Liverpool & London & Globe, and 
the late J. Litchfield, of the Lancashire. 


Now Get Americans 


Later this practice was discarded in 
favor of the appointment of Americans, 
and with but one or two notable excep- 
tions it has long obtained and doubtless 
will be followed in future. Managers E. 
G. Richards, North British; Charles H. 
Post, Caledonian; A. H. Wray, Commer- 
cial Union; Warren F. Goodwin, Law 





possibilities. 


& Lancashire; Charles Lyman Case, Lon- 
don Assurance; George W. Babb, North- 
ern Assurance; J. Montgomery Hare, Nor- 
wich Union; Richard D. Harvey, Royal 
Exchange; James H. Brewster, Scottish 
Union; Ernest B. Boyd, Yorkshire, are all 
Americans, born and bred, and each has 
given a fine account of his stewardship. 
While Mr. Eaton is still United States 
manager of the Liverpool & London & 
Globe, the active direction of the com- 
pany’s affairs rests with Hugh R. Lou- 
don, a Scotsman by birth, but long a 
citizen of this country and a credit to 
its best traditions. 


See Some Exceptions 


Managers Percival Beresford, of the 
Phoenix of London; Cecil F. Shallcross, of 
the Royal; Frank Lock, of the Atlas, 
and J. J. Guile, of the Sun, came from 
England and are the exceptions that 
prove the general rule in the selection 
of United States chief representatives 
for British fire underwriting interests. 
And what is true of the British offices 
holds good in the main with other for- 
eign insurance companies. The French, 
Russian, Japanese—and until their forced 
withdrawal from the United States—the 
German companies, all had their affairs 
here directed by Simon-pure Americans. 


Britishers Are Very Capable 


In thus showing partiality to men of 
this country, the fraternity appreciates 
that no disparagement was shown or in- 
tended to British underwriters—than 
whom there are no better the world 
over. It merely attests an appreciation 
of the fact that men trained in the gen- 
eral business, as well as underwriting 
practices this side the water, as a rule, 
are better able to cope with home condi- 
tions than those sent from abroad can 
possibly be. 

Because of the variety of reasons set 
forth the consensus of opinion “on the 
street” is that the next United States 
manager of the Sun will be a “native 
son” of Columbia. 


Alliance Gets a Company 


Bankers Guarantee Trust of London, a 
fidelity writing corporation, has been ab- 
sorbed by the Alliance Assurance of Lon- 
don. 


New Syracuse Company 


SYRACUSE, N. Y., Nov. 27.—With capi- 
tal of $200,000 and a surplus of $100,000, 
the Excelsior Insurance Company is be- 
ad ee at Syracuse, N. Y., by Ray 

mith. 


Admitted to New York 


Admission to New York has_ been 
granted the Atlantic City Fire of At- 
lantic City, N. J. The company was re- 
cently examined by the New Jersey de- 
partment and found to be in excellent 





Union & Rock; A. G. McIlwaine, London 





NO CHANGE IN HABIT 
FARMERS FOLLOW SAME ROAD 
They Have Not Altered Their Plan of 


Purchasing Insurance to Any 
Extent 





Experienced farm underwriters de- 
clare that farmers of the country are 
not changing their insurance habits 
following the increased value of farm 
products and buildings. Farmers have 
always carried as much insurance as 
they could obtain on buildings and on 
all property where there is no likeli- 
hood of any salvage should fire occur, 
They are still pursuing that policy, 
They are also still seeking to get as 
low an amount of insurance as possible 
where there is hope of salvage. On 
farm tools and on cattle they want a 
small amount of blanket insurance 
which will cover each individual article 
to nearly full value. 

Considering the rates at which farm 
business is written, one of the best 
known farm underwriters of the middle 
west declares that it is little short of 
marvelous that the companies can con- 
tinue writing it at all. When one con- 
siders the hazards in a modern farm 
barn, among which are power corn shell- 
ers, portable engines, feed grinders, 100 
tons of hay, lanterns and sometimes elec- 
tricity, there are present all the hazards 
of a hay and feed barn and the mill. 
Yet the companies are writing this at 1 
percent 4when the same risk under fire 
department protection brings 2% percent. 

In addition to carrying these large 
barns at a low rate, the stock fire com- 
pany does not carry much of the best 
farm business which goes to the farmers’ 
mutuals. These farmers’ mutuals fre- 
quently will not take the largest farm 
barns and carefully pick out even the 
dwellings and stables which are taken. 
Many farmers’ mutuals do not take ten- 
ants. As one underwriter expresses it, 
a caucus of the farmers is held whenever 
there is a loss to be paid. Everyone is 
interested in the loss and a man’s private 
affairs are frequently searched from top 
to bottom by all his neighbors when a 
fire loss occurs. 


Automobile Men to Meet 


The automobile superintendents in 
western offices will meet Tuesday in Chi- 
cago. J. A. Flaws, of the Hanover, will 
preside. E. Rickards, of the Auto- 





financial shape. 


L. 
mobile Protective Bureau, will talk on 
“Thefts. 





H. M. BARFIELD 


President 


H. S. BASSETT 
Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 





eerie tees ...... $100,000 
Co Und 
Fei ag Bante NA CEIENT “MAKING SPLENDID PROGRESS 








OHIO AGENTS WANTED! 





GEORGE E. FEENEY, President 
EDWARD T. LYONS, "Secretary-Treasurer 


Assets .. 


Che Columbian Husurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Policyholders ‘ 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


a 


A. M. WAGNER, Supt. of Agencies 


$529,005.00 
344,529.00 








Towa, Illinois, Wisconsin, Ohio and Indiana. 


JAMES W. BOLLINGER, Pres. 


x*S EC URIT Yr 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 35 years of successful business experience, and is now doing business in 
It is a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


E, E. SOENKE, Secy. 


UNITED STATES BRANCH 
92 WILLIAM STREET, NEw YORK 


INCORPORATED 1720 


RovAL EXCHANGE ASSURANCE 


LONDON, 


ENGLAND 


RICHARD D. HARVEY 
UNITED STATES MANAGER 








- A. PALMER, Presiden c. 0. 


Capital fully paid $259,150.00 





$.D. ANDRUS, V.-Pres. & Man sedate a a F.H.ALDR 
L. K. HEN 


DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
ICH, Counsel H.R.VERNOR, Asst.Secy. 


NES; Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Assets $591,109.81 
406-412 DIME BANK BUILDING 


Surplus to policy holders $310,064.33 





—_———— 





GEO. A. MOWRY 
President 


W. A. GORDON 
Secretary 


WM. WALSH 
Ass’t Secretary 


\\ 














4 Twin City Fire Ins. Co.| 


MINNEAPOLIS 


| 2 











Capital $500,000 
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vhenever ing (but vainly)"to do something"for your agents by distributing a lot 
sryone is of ineffective novelties, which have no tendency to stimulate or create 
s private ae business. "Buying the agent's good will should be eliminated." Give 
from top 2 i your money an honest chance to work--adopt an effective and productive 
} when 6 eye ae L measure, ON is founded upon the right source for creating business. 

é WE SHALL BE GLAD TO SUPPLY THE MEASURE. 


Cc M. CARTWRIGHT, Vice-Presipent JOHN F, WOHLGEMUTH, SacretTary 














— (ea Advertising is only good when directed at the right source. What is 
et af ae 5 | the use of several Companies trying to "corral" the poor agent for the 
dents 3 little business he has (cutting each other's throats - so to speak), 
J hs pn te | : when you can spend the same amount, or less monsy, JUDICIOUSLY -- and 


MAKE BUSINESS FOR THE AGENT -- which is ultimately making {€ for your- 
he Auto- 
l ‘talk on A cat selves. 











NOTE: Do you contemplate making up the loss, which the big drop in 
U.- and O«--and EXPLOSION insurance is about to take? If so, let us 
provide the way. 


TO CASUALTY COMPANIES--It is needless to inform you that the CASUALTY 


business "is coming fast", and every energy is being instilled in the 
puild of the business. We are Sots prepared to assist you in every 
phase of your business, with productive ideas and plans. 





Out plans are formulated to stimulate and create business directly with 
the ASSURED, through your agents--or through your own Companies. We 
assume the responsibility of devising the right plan--exclusive plan-~- 


\ for youe Different plans for different Companies. MAKE YOUR REQUESTS. 
! BOY | 5 ihn rae 
rance r Z ~— : = g i Atict/ 


partment of Advertising Literature. 
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NO SPRINKLER TRUST 


SLEEPER NOT WELL ADVISED 





Michigan Governor’s Attack on Insur- 
ance and Sprinkler Companies 
Draws Fire From Jenison 


LANSING, MICH., Nov. 27.—Pref- 
acing a reply to the charges of Gover- 
nor Sleeper before the budget com- 
mission, several days ago, that fire 
insurance and sprinkler companies con- 
stituted a trust, with the statement that 
his own company has issued the poli- 
cies on factories carrying a half-dozen 
types of sprinkler protection, O. A. 
Jenison, manager of the Dyer-Jenison- 
Barry Company, and former president 
of the Michigan Association of Insur- 
ance Agents, outlines the situation 
touched on by the Michigan executive 
in his talk before the state commission. 


Mr. Jenison’s Statement 


His statement is as follows: 


“An interesting proposition has arisen 
concerning manufacturers of sprinkler 
heads and equipments. 

“It was stated recently that the gover- 
nor of our state intimated that a com- 
bination consisting of the various sprink- 
ler equipment companies had as their 
associates the fire’ insurance fraternity, 
and that the latter companies refused to 
promulgate rates or insure properties in 
which any except certain sprinkler equip- 
ments were installed, and that this com- 
bination was so far-reaching as to prac- 
tically control all sprinkler equipment 
now on the market, thereby absolutely 
governing prices. 


Logical Insurance Attitude 


“T am unable to enter into a discussion 
of the ownership of the various sprinkler 
equipment factories, and although the 
expense of equipment today is much 
greater than it was prior to the entry of 
our country in the war, still there are 





SELLING THE CONSERVATION IDEA 








W HATEVER support the idea of 
state fire insurance has obtained 
from serious thinking people arises 
from a desire to promote conservation 
by government action. The National 
Association of Local Agents recognized 
this fact in urging its members to sup- 
ply voluntarily the force for conserva- 
tion which state insurance advocates 
seek through government control. 

And the action of the local agents is 
in entire harmony with the American 
program of individual, voluntary, demo- 
cratically approved action in bringing 
about efficiency. Conservation, it 
should be noted, is just one form of 
efficiency. 

In urging use of lightning rods and 
other fire prevention appliances, the 
local agent is taking away from the 
state insurance advocates the basis for 
one of his arguments—that is, that state 
control would do more to promote fire 
prevention than private control. The 
lightning rod is an agent of conserva- 
tion. It is only necessary for local 
agents to sell the farmer the conserva- 
tion idea and he will protect his ex- 
posed property against lightning dam- 
age. If he does not do so, it is evident 
he is not yet sold on conservation. 

* * * 

In Germany no attempt is made by the 
government to educate its citizens to 
practice conservation, to tell these citi- 
zens the conservation idea. The people 
are just commanded to take this or that 
step to save property from destruction. 
This is opposed to the American idea. 

The whole program of the fire control 
advocates of America must be based pri- 


marily on education of the people. Any 
other program is a confession of a lack 
of faith in democracy and a step toward 
paternalistic control. 
If education is to be the policy for 
bringing conservation practice in this 
country it should be pursued to the limit 
and no half way measures should have a 
place in the program of action to carry 
out the policy. 
* + 

Heretofore governments depending for 
action upon education have been timid 
about following their policy through. 
They have been conservative in pressing 
educational methods. The war has 
changed all that. The national govern- 
ment has gone into advertising on a 
tremendous scale. Believing in educa- 
tion rather than in decrees as a keynote 
for the success of its food and fuel ad- 
ministrations, its Liberty loans and 
other programs. It has gone the limit 
in educating the people as to the desir- 
ability of the success of these undertak- 
ings. The United States has shown Ger- 
many a better way than “commands” 
for reaching efficiency. 

ca a ~ 


In the United States the great army of 
local agents must constitute one of the 
educational forces to promote the con- 
servation idea, for it may be taken for 
granted that unless the forces linked up 
with wastes in America, whether they 
are responsible for these wastes or not, 
assist in making progress toward eli- 
minating the wastes, the advocates of 
efficiency at the price of all else will 
gain converts. In making himself a 
salesman for the conservation idea by 
urging carefulness and the use of fire 
preventive devices, the fire insurance 
agent is taking one step toward pro- 
tecting his business. 








stall equipments. Everything entering 
into a sprinkler equipment in the way 
of raw material is much higher today 
than it was two or three years ago. 
Brass, copper, lead, labor, etc., are all at 





many manufacturing concerns who in- 


companies are only installing where gov- 
ernment permission is given. 

“So far as the insurance companies 
stating that they will accept only certain 
approved heads, it would occur to me that 





a high point, and the sprinkler equipment 


such an arrangement is the only possible 


cne on which they would desire to base 
arate. The difference in rates on sprink- 
lered and unsprinklered manufacturing 
plants is so great that the companies 
must have absolute assurance that al] 
materials entering into the equipment 
are as nearly perfect as possible. 


What. Sprinklers Do to Rates 


“Let us take for example an ordinary 
unsprinklered manufacturing plant that 
would carry, say, a rate of $1.50 per 
hundred for one year. If an approved 
sprinkler equipment is placed in the plant 
with a supply of water from two sources, 
namely, city mains and subsidiary tank 
sufficient for incipient fires, this rate 
would undoubtedly be reduced to the 
neighborhood of 25 to 45 cents for three 
years, or, say, in round numbers, from 
$1.50 per hundred to 15 cents per hun- 
dred per annum; by this token you can 
readily see the companies would receive 
only one-tenth of the amount of premium. 
They are giving exactly the same amount 
of indemnity, dollar for dollar; therefore, 
they must in justice to themselves be 
absolutely standard and high grade. 

“This does not mean that other com- 
panies could not be organized and make 
sprinkler heads that would operate suc- 
cessfully, but it does mean that whereas. 
an ordinary head in a manufacturing 
plant is made so that it will ‘let go’ at 
155 degrees, that all material going into 
this head must be tested and sufficient 
evidence must be given to the companies 
carrying the risk to assure them that 
they are going to have proper protec- 
‘tion in event of fire. 


Insurance World Troubles 


“A casual perusal of the record of in- 
surance companies that have failed, rein- 
sured or of necessity gone out of busi- 
ness during the last 10 years is absolutely 
appalling, and the amount of new capital 
seeking this class of investment is rela- 
tively small. I mention this only as fur- 
ther proof of the fact that insurance 
companies which weather the storm must 
exercise good judgment in their classi- 
fications and see to it, if possible, that 
ample rates are secured in all classifica- 
tions; otherwise the very underlying 
principle of the insurance business would 
be of no value.” 











TO WRITE HAIL AND 


WRITE 
TODAY 


LIVE AGENTS WANTED 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 


CYCLONE INSURANCE, 





Our insurance covers Fire, Theft, Public Liability and Property’ 
Damage in one Policy. 


Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 15.00 


Live agents wanted in Wisconsin. Good commissions. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 








It is the Age of the Specialist. 


The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 


F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building € 


M. D. L. RHODES, Secy. 





MAIN OFFICES, CENTRAL 


BUILDING, SEATTLE, WASH. 








oun me 


é . 






4 INDEMNIS® 


MANSFIELD,OHIO. 


Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 





MID-WEST 


THE AUTO OWNER WANTS Titat't'cne reason we write it the way we do: 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 33 


J. B. HENDERSON, Secretary 











agents. 


Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA 
We specialize on Automobile Insurance (full coverage). 





It means service to our 


If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 








ANTHONY KLAASEN, Pres. 





GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 

















AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, Secretary. 








Indiana Pythian Bldg., Indianapolis 
casita 
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ZECHLIN IS ADVANCED 


NEW POST FOR NIAGARA MAN 





Becomes the Manager of the New 
York City Department of 
This Company 


NEW YORK, N. Y., Nov. 27.—An- 
other western man has made good in 
the east. Henry J. Zechlin will, on 
Dec. 1, become manager of the New 
York City department of the Niagara 
Fire. Mr. Zechlin began with the com- 
pany as a clerk in its western depart- 
ment at Chicago in 1890, subsequently 
becoming its Wisconsin state agent 
with headquarters at Milwaukee. He 
was called to New York about a year 
ago to assist Vice-President W. L. 


Steele in handling the mid-western 
business. His successor in the latter 
connection will be announced later. 


Mr. Zechlin has made good in a big 
way. 





Assured Pays Big Share 


ROCHESTER, N. Y., Nov. 26.—The set- 
tlement of a loss on a “fireproof” office 
building here disclosed that the owner 
was a coinsurer for $77,311 and had to 
pay $12,226 of the $63,623 loss. The com- 
panies insured for $325,000. The ap- 
praisal showed the sound value to be 
$402,311. The insurance was written 
with 100 percent clause. Local agents 
consider this case a splendid selling ar- 
gument to present to property owners 
who carry low insurance to value despite 
the tremendous advances in building 
cost, especially in fireproof construction. 


Uniform Binder Need 


NEW YORK, Nov. 26.—A movement is 
on foot in this city to establish a uni- 
form form of binder for use in all terri- 
tory that is controlled by the New York 
Fire Insurance Exchange. Binders now 
used are prepared by brokers according 





Home Office: Suite 804 Merchants Bank 
Indianapolis 





** Fire Insurance as You Would Write It’’ 
The Merchants Fire Insurance Co. of Indiana 
(A Stock Company) 
The Indiana ee Mutual Fire Ins. Co. 


A Mutual Company) 
Both Companies under same management in the same office, 


to their ipdividual ideas and are unde- 
sirable from many standpoints, not the 
least important of which is that‘ occa- 
sionally, they violate the New York state 
law prohibiting covering under binders 
for a period beyond fifteen days. 


Have Interesting Program 


BOSTON, Nov. 21—The Insurance So- 
ciety of Massachusetts held its November 
smoke-talk at the rooms of the Boston 
Yacht Club tonight, attracting the larg- 
est gathering in the history of the club, 
over 150 being present. E. H. Sondheim, 
of the Boston Insurance Company, pre- 
sided and an excellent program of war 
talks was presented. Bartholomew F. 
Griffin of the Boston News Bureau dis- 
cussed reconstruction after the war. 
Thrilling, intimate war incidents fol- 
lowed by Captain Daniel Owens of the 
Royal Flying Corps, who was shot down 
over Germany and kept prisoner in that 
country eight months; Private Charles A. 
Dailey, formerly of the Boston Insurance 
Company; Private M. C. McCloskey, and 
Lieutenant G. D. Price of the U. S. S. 
Delaware. 


Wentworth Addresses Agents 


PORTLAND, ME., Nov. 21.—Secretary 
Franklin Wentworth of the National Fire 
Protection Association was one of the 
main speakers at the annual dinner of 
the Maine Association of Insurance 
Agents and particularly complimented 
Frederick V. Bruns of Syracuse, N. Y., 
and Craig Belk of Houston, Tex., who 
are active in the National association as 
men who have contributed greatly to the 
welfare of fire protection along practical 
lines. 


Explosion Rates Reduced 


NEW YORK CITY, Nov. 26—The com- 
panies have taken action increasing war 
risk and explosion insurance. The Ex- 
plosion Conference held a special meeting 
and voted to abandon the three zones 
for war cover rates. A uniform rate of 
25 cents was established. The new rate 
took effect Nov. 20. Explosion rates were 
also reduced 50 percent for the malicious 
hazard charge and a similar reduction 
will apply on all special charges. The 


explosion rate reductions are not to ap- 
Bly to any risks located in Kings county, 
Staten Island or Manhattan Island south 
of Thirty-fourth street, nor in any place 
less than 10 miles from the shore of 
Staten Island. The reason that New 
York harbor territory does not get this 
reduction is that the handling of muni- 
tions and the loading of explosives in 
Graves End Bay and Raritan Bay con- 
stitutes a considerable hazard. The rates 
tor inherent’ hazards remain unchanged. 


Milligan Made President 

NEW YORK CITY, Nov. 25—At the an- 
nual meeting of the Eastern Union, Ed- 
ward Milligan, head of the Phoenix of 
Hartford, was chosen president; George 
W. Babb, manager of the Northern of 
England, vice-president, and B. M. Cul- 
ver, vice-president of the Niagara, treas- 
urer. C. W. Bailey, president of the 
American, was chosen as a member of 
that company, to succeed the late P. L. 
Hoadley. George W. Burchell of the 
Queen, who retired as treasurer, had 
served in that capacity for 18 years. 


Buys International Stock 

NEW YORK, Nov. 27.—Through the 
Chase Securities Company, Willcox, Peck 
& Hughes are credited with purchasing 
the 2,000 shares of stock of the Interna- 
tional of New York City, sold by Alien 
Property Custodian Palmer early last 
week. Mr. Willcox was a director of the 
company, which transacted a reinsurance 
business only. Sumner Ballard was pres- 
ident, although its stock was owned by 
Germans, hence the seizure by the alien 
property custodian. Whether the com- 
pany will be continued, either for rein- 
surance purposes or for direct writing, is 
still an open question, the prevailing 
opinion, however, being that it will be 
liquidated. Much of the business pre- 
viously had by the International had been 
cancelled, hence the liquidation would 
be a comparatively simple matter. 


See pages 10 to 15 of Part III of this 
issue for additional fire insurance news. 


William D. Phillips of Platt, Yungman 
& Co., at Philadelphia, died last week. 





He was in charge of the Philadelphia busi- 
ness. 


CONDITIONS IN RUSSIA 


SURVEY OF THE SITUATION 





Insurance Companies Are About the 
Only Corporations That Have Not 
Been Interfered With 


M. Fourman of the London, who has 
been in Russia investigating the situa- 
tion there affecting home offices of in- 
surance companies, says: 

“Since my return from Russia I find 
in the British circles connected with 
overseas shipping and insurance a lively 
interest in the present situation in 
Russia, especially in so far as it con- 
cerns that class of business with which 
my inquiries—viz., marine and general 
insurance—are connected. I therefore 
venture to think that a brief statement 
setting down my impressions and ex- 
periences of Russia today may be of 
interest to a good many of your read- 
ers. 

Went on Investigating Tour 


“T must explain that in visiting Rus- 
sia my mission as a representative of 
a group of some of the leading Rus- 
sian insurance companies operating in 
this country was to find out on the 
spot what was the present position of 
Russian tnsurance companies under the 
Bolshevist rule (or, rather, misrule); 
what business they transacted; in what 
state were their finances in the general 
state of financial disorganization exist- 
ing in Russia; and what were the pros- 
pects of future insurance business be- 
tween Russia, this country and the 
other allied countries.” 


Insurance Not Molested 
To ascertain all this a personal visit 
was necessary as, owing to the cessation 
of all postal and telegraphic communica- 
tion between Russia and this country for 





some months past, all the London 





Ralph B. Clark, 
Secretary & Mgr. 


Incorporated 1906 
ANDREW HAAS, President 


NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 


FARGO, N. D. 
J. H. DAHL, Secretary 














TOTAL ASSETS - - 
A. C. CUMMINS, President 





Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 


BUSINESS CONFINED TO OHIO 





- - - = $2,486,445.48 
R. SMITH, Secretary 





INSURANCE CO. Inc. 
j. B. ee President 





MINSTER MUTUAL FIRE 


RNON B. ARNOLD, 


1849 MINSTER, OHIO 


JOS. E. SCHMIEDER, Secretary 
Special Agent, Lima, Ohio 





Forty Years of Continuous Successful Service 
INCORPORATED 1876 


The Ohio Mutual Fire 


Insurance Co. 
SALEM, OHIO 
Total Cash Assets, - $289,349.98 
Net Cash Surplus, - 211,990.18 


Losses Paid since Organization, $1,191,244 81 
J.R. VERNON, President J. AMBLER, S 
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Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters € 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 








Dayton Mutual Fire 


DAYTON 
Insurance Co., "Guio 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 











E. J. FORNEY, Pres. J. M. COOK, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


$7 ,807,184.00 
412,915.16 


Insurance - 
Total Assets 


An Agency Company 











Columbiana County 


Mutual Fire Ins. Co 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio’s oldest company doing a generes 
business. 


- Our contracts have been good for three 
fourths of a century and are still good. 





1898 Twenty Years of Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt ad- 
justment and payment of all honest 
losses. 

Admitted in the State of Minnesota, 
North Dakota, South Dakota and 

ontana. 


Insurance in force over $,17000,000 


Premiums in force over 260,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 
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branches of Russian insurance companies 


offices and were ignorant of their present 
situation. On arriving in Petrograd and 
Moscow I was pleasantly surprised to find 
that ‘all the Russian companies were car- 
rying on their business free from any in- 
terference from Bolshevist reforms. In 
fact, Russian insurance business is at 
present the one bright spot in the Rus- 
sian business situation. The escape of 
Russian companies from the “control” of 
the Bolsheviks who controlled (to the 
death) practically every other branch of 
Russian commerce and industry can be 
easily explained by the fact that they 
(the insurance companies) act as guaran- 
tors of vital interests of millions of Rus- 
sian citizens and thousands of public in- 
stitutions, and that, in the atmosphere of 
unecrtainty and anxiety existing in Rus- 
sia, the need for their services and the 





FIRE INSURANCE NEWS 


will this week be found in Part 
III as well as in this section. 
“General News of the States” be- 
gins on page 10 of the Casualty 
and Surety Section. 











scope for their useful activities were 
never so great as at the present moment. 
Hence even the reckless Bolshevist gov- 
ernment dared not lay its hands on this 
important business. Even the so-called 
nationalization of the Russian banks has 
been of benefit to the insurance com- 
panies, for it preserved intact all their 
funds, and thus enabled them to continue 
and extend their operations. 


Seem to Be Settling Down 


Naturally, the risks undertaken by 
them are now somewhat above the nor- 
mal, but so also are the premiums, which, 
as a matter of fact, have risen at a con- 
siderably greater ratio than the risks. 
The cases of murder, incendiarism, theft 
and burglary are now much less numer- 
ous than in the first few months of Bol- 
shevist anarchy. The people are tiring 
of misrule and disorders. The instinct of 
self-preservation has taught them to deal 


thieves. The people, as a whole, apart 
from those actively involved in political 
strife, are gradually settling down to a 
more orderly and peaceful life, all of 


which, in view of the high insurance rates 


still ruling, affords good opportunities 
for profitable insurance business, and 
tends to increase largely the premium in- 
come of the leading insurance companies. 
These companies are now working in 
hearty cooperation with each other, 
which also tends to strengthen the posi- 
tion of the business as a whole. Natur- 
ally, with the cessation of all Russian 
overseas trade, the marine insurance de- 
partment has suffered much during the 
last year or so, but the shrinkage of 
business in’ this department has been 
more than compensated by the great in- 
crease in fire, life, inland transport and 
other forms of insurance. 

It is a noteworthy fact that even the 
various departments of the Bolshevist 
government which now undertake many 
of the functions hitherto performed by 
private firms and companies, such as 
transportation, food distribution, etc., 
freely resort to the services of insurance 
companies and form not the least im- 
portant section of their clients. 


Future of Russian Companies 


As to the future prospects of Russian 
insurance business, they are viewed by 
the leading men in the business with the 
greatest confidence. It is firmly believed 
that the greatly increased funds and ex- 
tended organizations of the Russian in- 
surance companies will play an important 
part in the future economic revival which 
is surely coming after the present up- 
heaval. 

The future of Russian insurance busi- 
ness, aS regards foreign business, is not 
viewed otherwise than in close ccopera- 
tion with similar businesses in Britain, 
France and the United States. The ra- 
pacious policy of Germany in Russia 
throughout the war, and especially since 
the signing of the infamous‘ Brest-Litovsk 
peace, which, needless to say, is indig- 
nantly repudiated by all Russians, has 
completely altered the foreign orienta- 
tion of Russian business men. The day 
when German insurance companies en- 
joyed the plums of Russian reinsurance 
treaties are gone, never to return. It is 
to the British, American and French in- 





sternly with murderers, incendiarists and 


surance world that Russian insurance 


men look for future cooperation and mu- 
tually profitable business. 

The directors of Russian insurance 
companies, in personal interviews with 
me, have conveyed to me that they pain- 
fully realize the difficult position in which 
their branches in the allied countries are 
placed through the cessation of inter- 
course with Russia and the consequent 
impossibility of transferring funds to 
their accounts from the headquarters, and 
they one and all expressed their hope 
that their British friends in the insurance 
business will bear ith them in their 
purely transient difficulty, arising from 
merely technical causes inevitable in 
these abnormal times. The confidence and 








moral support extended to these outposts 
of Russian insurance business will be 
fully appreciated in Russia, and will no 
doubt greatly assist in the future devel- 
opment of Anglo-Russian connections. 


Will Handle Field Direct 


The Columbian National Fire of De- 
troit will hereafter handle Massachu- 
setts, Maryland, Pennsylvania and New 
York direct from the home office now 
that the general agency contract with 
James J. Boland, of Scranton, Pa., has 
been terminated. The Columbian Na- 
tional will place its own special agents 
in the field. 














MOTOR INSURANCE NEWS 














TRACTOR INDUSTRY BOOMING 





Government Report Shows Large 
Quantities of Machines,in Use— 
Only Small Number Insured 


WASHINGTON, D. C., Nov. 27.— 
The office of farm equipment control 
of the United States Department of 
Agriculture recently completed an in- 
vestigation of the tractor situation 
which discloses very interesting facts. 

Reports from every tractor manufac- 
turer in the country proves beyond 
doubt that the tractor is rapidly be- 
coming an imporant factor in the pro- 
duction of the food supply and in the 
road-building activities of the nation. 
Figures compiled show that in 1916 
there were manufactured 29,670 tract- 
ors; in 1917, 52742; from Jan. 1, 1918, 
to June 30, 1918, 58,543, the total for 
the entire period being 150,955. About 
25 percent of this output was for ex- 
port trade, with a very small percent- 
age in the hands of dealers. It is esti- 
mated that 75,000 tractors will be 





delivered to users during 1918, in spite 





Automobile 


THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 





Agents, 





Attention ! 


“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 


insurance an 


high grade companies handled. 


Write Us for an Agency 





We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. é 














| GENERAL AGENTS WANTED | 





INDEMNITY MUTUAL MARINE AS. 
SURANCE CO., LTD., OF LONDON, 
ENGLAND 


Surplus United States Statement,$ 461,101 
Surplus Home Office Statement, 11,727,022 
UNITED STATES LLOYDS, Inc., of 
NEW YORK, N. Y. 


Surplus - - - - - + = + $830,150 


3 South William St. 


Automobile Insurance 





APPLETON & COX, Attorneys 


AN ATTRACTIVE PROPOSITION 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 
Surplus - - - - + «+ - $1,348,075 
THE TOKIO MARINE AND FIRE 
INSURANCE CO., LTD., 

OF TOKIO, JAPAN 
(Marine Department) 


Surplus United States Statement, $ 562,916 
Surplus Home Office Statement, 7,433,611 


NEW YORK 








| GENERAL AGENTS WANTED 








Mr. Agent 





of the government curtailment order. 
The War Industries Board has partially 
waived the restrictions on manufactur- 
ers and it is expected that by Jan. 1 
the tractor plants will resume normal 
peace time activities. 

Many local agents will no doubt be 
surprised to discover that tractors are 
being produced in such large quanti- 
ties. Only a small proportion of the 
tractors manufactured are insured and 
the figures indicate that the farm writ- 
ing agents are neglecting this class of 
business. 


FARMERS NEED CULTIVATION 





Automobile Companies Say That Much 
Educational Insurance Work Is 
Required in Rural Districts 





One of the well known farm man- 
agers in commenting on automobile in- 
surance for the farmer gave it as his 
opinion that much educational work is 
needed so far as the farmers are con- 
cerned 


when it comes to automobile 
STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois. 
On Madison St., near LaSalle; 





One minute from the 
Insurance District 





The Patrenage of tnd 
surance Men Is 
Solicited 











Recommend the Cheapest and 
the Best of the Approved 
Automobile Locks— 


NEUTRALOCK 





Laurence R. Adams, Sec’y and Mg 











Inquire about our Protected Commission arrangement. 
It’s for your benefit. 


Holloway Sales Company 


2101 Michigan Avenue, CHICAGO 
PHONE CALUMET 4492 








Re-Insurance 
Excess Re-Insurance 





DEE A. STOKER | 


Catastrophe Hazard 11 So. La Salle St. 
Accident, Compensation, Liability and Excess Auto Fire Covers 


RE-INSURANCE UNDERWRITER 


CHICAGO 
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coverage. He finds that many farmers 
will insure their cars the first year and 
meet with no loss and: dispense with 
the indemnity. The lapse ratio on 
farmers’ cars is very heavy. There- 
fore he has favored all along the term 
policy for farmers. He figures that 
not over 5 per cent of the tractors are 
insured. A farmer usually has a spe- 
cial shed for his tractor or covers it 
over with boards. If he runs it in his 
barn or other building where there is 
other machinery or product he usually 
takes out specific insurance upon it. 
Under the rules a tractor cannot be 
covered under the regular farm policy. 

So far as the pleasure automobiles 
are concerned, farmers generally pur- 
chase the cheaper cars, the premium is 
not very large and there is not enough 
in it for the solicitor to make a regular 
canvass. The term policy therefore 
would help out the premium income of 
companies greatly. The theft hazard 
so far as farmers are concerned is very 
low. There is a big field among the 
farmers today for automobile insur- 
ance, but they need to be cultivated 
more vigorously, 


INDUSTRY IN GOOD CONDITION 








Detroit Banker Says Automobile Busi- 
ness Is in Sound Position— 
After-War Effects 


DETROIT, MICH., Nov. 26—Some 
features of the automobile manufac- 
turing situation from the viewpoint of 
Detroit banking interests were com- 
mented upon this week by James 
Keena, president of the Peoples State 
Bank, the largest institution in De- 
troit. He said in part, “The automo- 
bile industry, as represented at De- 
troit by the substantial companies, is 
in an extremely sound position. The 
leading concerns are free of debts. 
They have no borrowed money, and 
have cash on deposit with which to 
meet the requirements of their busi- 
ness. 

Some of the companies had ceased 
manufacturing pleasure cars. Their 
factory capacity was employed in gov- 
ernment work. To carry out these 
contracts there was no revolution in 
the plants. They were readily con- 
verted to the new uses, and in the case 
where special requirements were nec- 
essary the government provided for 
the increased outlay. 

The large concerns will not be dam- 
aged by readjustments. They are in 
such good position that they can, make 
changes without injury, thought their 
Profit will for the time being slow up. 
The demand for cars, however, is be- 
lieved to be a waiting one, which will 
be equal to the output as fast as it can 
be raised. 





Take Over Coffeyville Company 


The Western Automobile Indemnity As- 
sociation of Fort Scott, Kan., has re- 
insured the Automobile Indemnity of 
Coffeyville, Kan., and the Coffeyville or- 
ganization has retired from business. The 
Automobile Indemnity of Coffeyville was 
organized by A. R. Lamp, a young attor- 
hey, about two years ago and had about 
150 policyholders all in southeastern Kan- 
8as. Oscar Rice is secretary of the West- 
ern Automobile Indemnity, is general 
Manager and the whole works. 





Writing Term Farm Policy 


The Great American has adopted the 
three years automobile term policy for 
farmers, it being the monthly deducible, 
thus following the plan inaugurated in 
the west by the United States Fire and 
the American, The Great American has 
already put the policy into effect in three 
States among its farm writing agents. 


Has Bad Theft Record 


Some of the companies are beginning to 
cut out Tulsa, Okla., so far as automobile 
eenrnnce is concerned, especially the 
heft end. The Great American has sus- 
ee its agency there entirely so far 
oe automobile insurance is concerned and 
thete companies are refusing to write 
b eft insurance in the city. It had a 

ad theft record. 
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HOME OFFICE, PIERCE, 


St. LOUIS 


CHAS. W. DISBROW, PRESIDENT 
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“All Kinds of Insurance on Automobiles” 























‘Thousand 


ing manufactured each day and the number will be increased 
as the embargo on pleasure car production is raised still further. 
Automobile insurance has been good with usall during the war. 
It will get better and better with leaps and bounds. Let it get 
better with you in thesame way. Connect with a live com- 
pany that has a special policy. 


of new prospects 
for automobile 
insurance are be- 


Automobile 
Liability 
Company 


Limited Mutual 


Security Building 
MILWAUKEE, WIS. 








FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 
PALATINE 
Insurance Co., Ltd., of London 
COMMERCIAL UNION 
Fire Ins. Co., of New York 
UNION 
Assur. Soc., Ltd., of London 
CALIFORNIA 
Insurance Co., of San Francisco 
WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 











THE COMPANY WITHTHE PYRAMID 








NEW HAMPSHIRE 
7 Sa || 
FIRE INSURANCECO 





5.196 4 1510.064.23 
35 io 62 
5.72 MANCHESTER.N.H. 
6.097" ms 
6.250, 526 69 70. 67 
6.350.079.09 | 1 
€.515,.629s6 | 2. 
6.969.872 54 2.100. 428.41 


7,383,883.68 2,112,189.53 


TOTAL LIABILITIES---- $3.771,704.15 
POLICY HOLDERS SURPLUS $3.612.189.53 









































Agent, Ti 
Terre Haute, Ind.; 
Agent, Hillsdale, Mich.; L. Bertram James, ‘ 
Mich.; A. W. Jones, Columbus, Ohio; F. 8S. Chase, 
Bloomington, Ill; J. H. Gosnell, 1126-McKnight Bldg., 
fi lis, Minn.; A. D. Yeaton, 217 West Water 
St., Milwaukee, Wis.; R. W. r, Webster City, 
4 , Sharp Bldg., Kansas City, Mo.; 











owa. ; . G. Shipe, * 
L. C Stire, State Agent, Gas and Electric Bldg., Den- 
ver, Colo. 





INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 
C.H.TAYLOR 
1866 Insurance i Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


-» Gales! » Til. 
Hazl 
Losses. 


IOWA 











ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 








North & Central 
ILLINOIS 


Southern Eastern Western 
WISCONSIN IOWA INDIANA 
BEN C. COOPER 
ral Life Bldg., Ottawa, Illinois 
OF FIRE LOSSES FOR THE COMPANIES 
34 years in insurance work 


Cen 
ADJUSTE 





Nor. & Cent. Southern Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 
J. M.HILTON 
it Nat'l Bank Bidg., Chic 


1438 Is jo, tl. 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 





IND. ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 





Kansas Oklahoma Eastern Colorado 


WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





SPECIALISTS GATHER THE IN- 
FORMATION THAT APPEARS IN 
The NATIONAL UNDERWRITER. 


200 











KANSAS 
JOHN M. KINKEL W. P. KI 
KINKEL ADJUSTMENT AGEN 
+ FIRE, TORNADO and AUTOMOBIEE 
LOSSES ADJUSTED 
HUTCHINSON > ° KANSAS 
KANSAS 
B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
Losses Adjusted 
Bucklin 


MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Toit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
803 Bee Bldg. Phone Red 5848 Omaha 


N. DAKOTA- and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N. D, 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING 
282 East Market St., Akron, O. 

Fire, Automobile, Tornado losses 
PROMPT SERVICE, OHIO AND WESTERN PA. 
OHIO 

JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohio 


17 years experience as an insurance agent 
and builder. 


WESTERN FIELD 


INSURANCE ADJUSTMENT CoO. 

C. W. Crossan G. W. Shirley H. G. Fowles 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 





Kansas 



































ADJUSTER OF FIRE LOSSES—ALso AcTs IN AN ADVISORYGAPACITY TOFEO: 
a SUPERINTENDENTS AND ‘EXAMINERS CONCERNING LOSSES AND/OR FORMS 
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Over 20 years an Insurance Law 
Specialist for Underwriters 


Geo. J. Kuebler, LL. B. 


29 South La Salle St. 
Phone Central 310 CHICAGO 





THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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PIONEER 


Fire Insurance Company 


of America 
— bein ego on Ill. 


Po T. HARROP, Mgr. 
Central Underwriting eatin, 
General Agents 
Excess Lines, United States and Canada 





Oe oe" Otaneoan 


CHICAGO, ILL. 


175 W. Jackson Blvd. 





HOUSEHOLD 
INVENTORIES 


bring results. 


Thousands of agents are now 
distributing hundreds of thou- 
sands of our Household In- 
ventoriesannually. They carry 
your advertisement not only 
into the home, but into the 
family circle, around the even- 
ing lamp, where are settled the 
questions of insurance on 
Furniture. 


Three sizes—Five styles. 
Send 30 cents for 
full line of samples. 


The National Underwriter Company 


Insurance Exchange 
CHICAGO 
































121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


an aeong - - - $250,000.00 
Asse - 942,227.90 
ee to Policy Holders 624,198.79 





F A. ROTHIER, Prest. 
ADAM BENUS, Secy, 
je oe BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 


Cincinnati Underwriters 











Establish your connections now for 1919 with 


A. J. Shaw General Agency 
HAIL INSURANCE BUILDING, | McPHERSON KANS. 
Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 





Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 
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WRITE HAIL INSURANCE 





~THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE, and 
FARM RISKS 


A LIVE AGENCY COMPANY 
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TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 


NEW YORK CHICAGO SAN FRANC SCO 


ARIZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANY aceite anti 
PHOENIX, ARIZONA nameces~cano—aNDUANtA 
ee WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$200,000.00 SPECIAL AGENT 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER 


CHICAGO 








2019 INSURANCE EXCHANGE 























The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 








Total Assets, 

Jan. 1, 1918 . . . $3,115,504.64 
Capital Stock .... 750,000.00 
Reserve . . 1,664,355.49 
Surplus to Policy- 

holders . ..... 1,106,374.34 

—Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 


‘410 TONS OF GOLD &3¥2"" 


Insurance Compan L0f” 


NORTH AMERICA — 


PHILADELPHIA 
THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL RISKS CONTROLLED OUTSIDE.+_ IF HERE, ARE, ANY_ SUCH RISKS 
IN YOUR FIELD, WRITE US ABOUT MAY BEABLE TO HELP YOU. 

a IT IS WORTH TRYING 








Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 
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Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 
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89 FULTON STREET NEW YORK 


VULCAN INSURANCE CO. 


INCORPORATED 1911 





STATEMENT DECEMBER 31, 1917 


Total Admitted Assets - - - - - - - = $507,968.00 
Surplus to Policy Holders - - - - - - = 321,320.00 
Net loss Paid since Organization - - - - - 375,213.00 





Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 


























London & Lancashire 


FIRE 


Insurance Company 


Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 




















39 S. La Salle St., Chicago, Illinois | 
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CONNECTICUT MUTUAL 
HAS NEW OFFICERS 


Vice-President H. S. Robinson Has 
Been Elected President of 
the Company 


LOOMIS IS SECOND MAN 


W. H. Deming, Jacob H. Greene and 
Harold L. Larkins Receive Pro- 
motion at Hand of Directors 


HARTFORD, CONN., Nov. 23.—At 
a special meeting of the directors of 
the Connecticut Mutual Life promo- 
tions were made all along the line in 
the executive department resultant on 
the death of President John M. Taylor. 
Vice-president Henry S. Robinson was 
elected president; Assistant Secretary 
James Lee Loomis is made vice-presi- 
dent; Secretary William H. Deming, 
second vice-president; Second Secre- 
tary Jacob H. Greene was made the 
chief secretary and Assistant Actuary 
Harold F. Larkins, assistant secretary. 


Career of New President 


Mr. Robinson has been a director and 
vice-president since 1905. He was born 
in Hartford April 16, 1868, He was gradu- 
ated from the Hartford high school in 
1885 and from Yale in 1889 and was ad- 
mitted to the Hartford bar in 1891. He 
was a member of the law firm of Robin- 
son & Robinson until 1895. He was secre- 
tary and manager of the trust ‘depart- 
ment of the Connecticut Trust & Safe 
Deposit Company from 1895 to 1905, of 
which he is a director. Mr. Robinson is 
also a director of the Hartford Fire. He 
is a director of the Hartford Accident 
& Indemnity and the Mechanics Savings 
Bank. Mr. Robinson is also vice-presi- 
dent of the board of the Loomis Insti- 
tute of Windsor and he is a trustee of 
the Wadsworth Atheneum, the Watkin- 
son Library of Hartford and the Handi- 
crafts Schools of Hartford. 

Mr. Robinson was chosen a council- 
man from the fourth ward in Hartford 
in 1908. He served four years and was 
a member of the board of finance. He is 
@ republican. 

Mr. Robinson is a trustee of the Colt 
Memorial Fund and of the estate of the 
late James J. Goodwin. He is also a 
vestryman of Trinity church. Since the 
organization of Company B, First Regi- 

(CONTINUED ON PAGE 11) 
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REASON Yi28SUCCEED 


We Issue Special Policies 


Not fake or trick policies, but Special Ones 
which keep abreast of the times with all the mod- 
ern features which are good and of advantage to 
our agents in the field. Our Special Policies 
now include: 

Special Income Policies 

Special Policies for Total Abstainers 

Special 20 Payment guaranteed to save 4 pre- 
miums and pays dividends besides 

Special Policies for Children—(Not Indus- 
trial) 

Special Joint Life. 

With the proper tools the workman can build 
a better structure. Our men can specialize on 
a particular policy which means better success 
for them. 


Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY ee. 
PEORIA: LIFE comeany” 
PEORIA ILLINOIS 











CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


Originators of the 
*“Multiple Option” Policy, 
a three-in-one contract. 

A good policy for the 

live wire. 






GOOD AGENTS WANTED 


Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


GOVERNMENT PLAN 


TO SAVE INSURANCE 


New Bureau Will Give Special At- 
tention to Preventing Lapsa- 
tion of Certificates 


RUSSELL NOW IN CHARGE 


Will Instruct the Soldiers and Sailors 
in the Value of Their Personal 
Protection 





WASHINGTON, D. C., Nov. 27.— 
Of great interest to the insurance 
world is the new project of the gov- 
ernment to continue after the war the 
military insurance provided for sol- 
diers who are in the service. Ninety- 
five percent of those under arms have 
availed themselves of the protection 
so offered, but it is by no means sure 
that all of these will desire to continue 
the protection when they shall have 
returned to civil life. To meet this 


situation the War Risk Insurance Bu- 
reau has installed a new division known 
as the conservation division and has 
placed in charge of it Winslow Rus- 
sell, vice-president of the Phoenix Mu- 
tual Life, a “dollar-a-year” man, whose 
ripe experience is thus at the service 
of the government in an undertaking 
which requires knowledge and skill in 
the insurance field. 


Wells Associated With Russell 


Mr. Russell has associated with him 
another man of wide acquaintance and 
experience in the person of Graham C. 
Wells, general agent for the Provident 
Life & Trust at Pittsburgh, Pa. These 
two gentlemen have only begun their 
task, but are confident that the work 
to be done will confer a lasting bene- 
fit not only on the soldiers who are 
immediately concerned, but also on the 
general public. Headquarters for the 
new bureau have been opened at 701 
Southern building, Washington, D. C. 


Plan of the Bureau 


Acting as spokesman for his chief, Mr. 
Wells described the purposes and aims 
of the new division to your correspondent 
this afternoon. He said: 

“The plan of military insurance was 
adopted to avoid the pension system, 
which proved unsatisfactory in many 
respects in the past. It seems to have 
served its purpose well enough while we 
were at war, but now that the fighting is 
over it would seem to be the part of 
wisdom to see to it that as many as pos- 
sible of the men insured continue their 
protection after they have returned home. 
To bring about this desirable result 
this bureau has been established. There 
is nothing we can say as yet about the 
permanent policies into which the mili- 
tary insurance will be converted, except 
that, in general, they will follow old 
lines. The plans in detail have not yet 
been worked out. Announcement will be 
made later. 


Look for Insurance Help 


“Through carelessness, improvidence or 
ignorance, many of the returning soldiers 


(CONTINUED ON PAGE 9) 
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CONSERVATION PLAN 
FOR BUREAU POLICIES 


Life Convention of Wisconsin 


Makes Suggestions on Soldiers 
and Sailors Insurance 


FAVOR PREMIUM STAMPS 


Offer Proposals for Policy Forms to 
Prevent Heavy Lapsation of Much 
Needed Protection 


MADISON, WIS., Nov. 26.—The 
Life Convention of Wisconsin, of 
which William A. Fricke of the Wis- 
consin Life is secretary and general 
counsel, has addressed a letter to Sec- 
retary of the Treasury McAdoo offer- 
ing its suggestions for the conversion 
of government’s policies on soldiers 
and sailors to permanent forms of in- 
surance. The unique proposition is 
offered that the savings stamp idea be 
adopted to the payment of premiums 
on this indemnity and that the postal 


department facilities might be extended 
to assist policyholders in the commer- 
cial companies in the payment of their 
premiums. The convention’s letter in 
full follows: 


Early Favored Measure 


The Life Convention of Wisconsin gave 
cordial endorsement to the war risk in- 
surance bill when that measure was pend- 
ing in Congress, and extended whole- 
hearted cooperation to the War Risk 
Insurance Bureau to the end that the 
men mustered into service, for their de- 
rendents and themselves, should have the 
fullest protection the insurance offered 
by the government afforded. 

“The enormous volume of insurance 
written by the War Risk Bureau evi- 
dences not only the need and value of 
such protection, but constitutes also the 
best commendation for the men who con- 
ceived this great measure and by their 
wise forethought and convincing deter- 
mination made possible these insurance 
benefits to the men in the army and navy. 


Has Helped the Companies 


The creation of this bureau and the 
granting of this insurance by the gov- 
ernment has not been an injury to the 
business as conducted by the life insur- 
ance companies; on the contrary, it has 
been a distinct benefit in bringing di- 
rectly home to our people the need of 
the protection of life insurance and the 
carrying of its benefits in larger amounts. 
Harm and injury could come to the life 
companies and to our people only if this 
experiment on the part of the govern- 
ment should prove a failure, or conveyed 
to the people and the insured the thought 
or impression that the need of the pro- 
tection of life insurance was not a con- 
tinuous need, but for acceptance only at 
times of great individual hazard and then 
lightly discontinued when immediate dan- 





ger has passed, rather than by persistent 
maintenance cultivate the habit of a most 
desirable form of thrift and making cer- 
tain the protection of dependents and 
self against future adverse contingencies. 


Only Temporary Protection 


The great and beneficent problem of 
the War Risk Bureau, therefore, still 
seems to be unsolved. The one-year 
term insurance plan under which the 
bureau’s insurance protection is now fur- 
nished was for temporary purposes only, 
and while under the war risk insurance 
law this temporary and cheap form of 
insurance may be continued after being 
mustered out of service for the limited 
period of five years, to be exchanged, 
during or before the end of such period, 
for some regular and necessarily higher 
cost form of insurance, the conditions 
of continuance and to exchange to regu- 
lar forms will involve, we fear, an enor- 
mous lapse ratio and so reduce the vol- 
ume of insurance now carried, which in 
its results will be of harm and injury to 
the men and the business of life insur- 
ance as a whole, unless wise prepara- 
tery steps are now taken that will make 
for the maintenance of this insurance 
and its easy and ready conversion to 
regular forms when the man returns to 
civil life. 

Premiums Easily Met 

Just now, with his maintenance in the 
service and the deduction from his pay 
check of the monthly premium, there is 
no difficulty in holding the volume of 
insurance written; but once mustered 
out of service, when the immediate con- 
sideration is a job to meet living ex- 
penses, the deduction of this monthly 
premium remittance becomes an _ indi- 
vidual problem, which, with the large 
average policy carried, may become a 
burden difficult to bear, and so become 
impossible if a like amount of insurance 
is attempted to be transferred or con- 
verted to the higher priced regular forms. 


Heavy Lapsation Feared 


A large termination or decrease in the 
number of insurants in the bureau after 
the termination of the war would be 
harmful to the business of life insurance 
as a whole as a lapse precedent and a 
bad example, since the man who has once 
carried a policy and lapses has not 
learned the value of persistence, is apt 
to do so again and looks lightly upon 
the obligation life insurance imposes. 
Not so much the decrease in volume— 
if that decrease is an intelligent adjust- 
ment to the abilities to maintain in force 
—but a large decrease in the number of 
insured would be harmful; not only that, 
but the withdrawals or lapsations would 
constitute the most desirable of the 
present group of insurants—men who feel 
they are still good risks, and can later, 
if they wish, secure what insurance they 
may desire—and so leave those remain- 
ing to constitute a group with a much 
higher mortality than the premium.rate 
charged can provide for and thus have 
the War Risk Bureau become of much 
larger cost and expense to the taxpayers 
while the continuance of the largest pos- 
sible number of present insurants—even 
if for smaller amounts—would tend to 
a reduction in the cost as a whole and 
so prove a direct benefit to the taxpayers 
in a lessening of their after-war bur- 
dens. 

The members constituting the Life 
Convention of Wisconsin believe that 
most of the difficulties may be avoided 
by timely consideration and preparation 
and the insurance continued within the 





means of each man mustered out of serv- 
ice, under plans, too, which will simplify 
the conduct and labor of the bureau and 
avoid the harmful effect which a whole- 
sale lapsé or termination will involve, 
and it is for this purpose that the Life 
Convention now addresses you and offers 
the following suggestions: 

1. That the forms of policy to which 
the present insurance may be converted 
be prepared immediately and the ex- 
change or conversion be taken up with 
each man when mustered out of service, 
and the amount and form of policy for 
continuance then determined. 

2. That each man when mustered out 
of service and having exchanged or con- 
verted his present policy to such other 
form be given a premium receipt to cover 
the first year of insurance under his con- 
verted policy. 


Savings Stamp Plan 


3. That at the same time, the man be 
furnished with a postal savings bank 
book showing clearly the amount of 
weekly or monthly deposit required for 
the accumulation of the next annual 
premium on his policy. That such depos- 
its may be made and entered in the postal 
savings ‘book at any postoffice in the 
United States and when the deposits ac- 
cumulating the next annual premium 
have been so completed, the postal sav- 
ings bank book may be turned in at any 
postoffice in exchange for the official 
annual premium receipt. 

In the War Risk Bureau this would 
greatly simplify the accounting work, 
provide a convenient method of payment 
for the insured and promote the habits 
of thrift and saving and enable the in- 
sured to carry a larger amount of insur- 
ance by bringing the method of payment 
of premium within the means of his sal- 
ary or wage payments, and so far as the 
bureau is concerned placing the business 
on an annual payment basis. 


Suggestions on Policy Form 


4. The form of policy offered in con- 
version should afford the fullest measure 
of protection for the dependents, and for 
the man in the event of total disability 
and provide the means for an old age 
income, with such a graduation of pre- 
mium cost as not to make the increase in 
the cost of insurance from the present 
insurance to the converted policy too sud- 
den. Such a policy might be prepared 
along some such lines as the following: 

(a) A five-year term rate, to which 
shall be added a total disability premium 
providing for release from premium pay- 
ments in the event of total disability and 
a monthly income of $8.33 per $1,000 of 
insurance, without deduction of such pay- 
ments from the face of the policy and 
the addition of one-fifth of the present 
value of the regular premium at an age 
five years hence for an endowment at 
age 65 paid in 20 premiums. 

This would give a reasonable premium 
during the first five years after conver- 
sion and enable giving the insured a pre- 
mium receipt for the sixth year of in- 
surance and enable him to prepare for 
the higher premium required, for which 
called, from and after the seventh year. 


Provisions for Old Age 


(b) At age 65 the policy to be con- 
verted into a monthly old age income 
for life. 

With an income to the family assured 
in the event of death, an income in the 
event of total disability and a compe- 
tency for old age assuring an income then 
for life, the protection afforded will ap- 
peal to the men as a valuable thing 





worth conserving and which they can pay 
for during their productive years and by 
a method imposing the least of hardship 
and denial. 

Maintain Reserves 


5. The required reserve to be main- 
tained to the end that the group may 
become self-supporting and that the in- 
dividual policy become of increasing 
value and be the means of thrift and 
saving when its protective features are 
—in individual cases and under certain 
conditions—no longer necessary. 

Under these converted policies the goy- 
ernment can still continue the payment 
of the expense of management without 
imposing an expense charge and so give 
to the men insured in the bureau their 
insurance on a net premium basis with- 
cut harm to or reflection on the life in- 
surance companies, as the people will 
readily understand that such difference in 
the cost is a part of the nation’s contri- 
bution for the patriotic service rendered. 


Would Extend Stamp Plan 


In connection with a provision of per- 
mitting weekly and monthly deposits in 
postal savings banks for the accumula- 
tion of the following year’s annual pre- 
mium we suggest your consideration of: 
whether it would not be advisable to 
provide for such premium accumulations 
through “Life Insurance Stamps” and 
these pasted in a premium saving stamp 
book, which when showing deposit equal 
to the premium can be turned in for 
the premium receipt? And whether it 
would not be of value to extend the 
privilege of purchasing such life insur- 
ance stamps to policyholders of com- 
panies, aS well as policyholders in the 
bureau, to enable them to so also accu- 
mulate their life insurance premiums? 

The stamp method of premium accu- 
mulation would further simplify the la- 
bor of handling premium accounts, both 
at the bureau and postoffice, while its 
extension, by permitting the life insur- 
ance companies to employ this method, 
would popularize the life insurance 
stamps with the active cooperation of 
the life insurance solicitors—then, too, a 
more general use of this method would 
become an aid and constant reminder to 
the men insured in the bureau and so 
add to the persistency in maintaining the 
insurance. 


Help to Small Holder 


Besides giving to the government the 
use of all such money deposited, it would, 
while supplementing the preachments of 
the war savings stamp idea, furnish the 
opportunity to thousands of taking an 
adequate amount of life insurance pro- 
tection and accumulating their premiums 
by depositing small amounts and secur- 
ing for themselves the saving from an- 
nual payments of premiums instead of 
the larger amount involved by fractional 
payment. 

The members of the Life Convention 
of Wisconsin would be opposed to gov- 
ernment insurance as not being one of 
the proper functions of government, but 
we do most heartily believe in the pur- 
poses of the War Risk Bureau in fur- 
nishing life insurance to the men en- 
gaged in war and naval service, and in 
maintaining such insurance for their 
benefit when they have been mustered 
out of service. To this end the Life 
Convention of Wisconsin pledges most 
cordial cooperation, and this communi- 
cation is to renew to you such assur- 
ances and in the hope that the sugges- 
tions made may receive consideration and 
prove of benefit. 





MERCHANTS LIFE INSURANCE COMPANY 


A complete new line of Policies incorporating all that is latest and best. 
Liberal Agency Contracts. 
Choice territory under direct contract in nineteen States. 
Four Million Dollars worth of Good Will distributed over entire territory by prompt payment of 
all claims since organization. 
Good agents have no difficulty in profiting largely by this established Good Will. 


On Agency matters address the President at the Home Office. 


WM. A. WATTS, President 
DES MOINES, IOWA 
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SCANDIA LIFE INSURANCE COMPANY 


30 Nerth La Salle Street 23 °° 


NO PRELIMINARY TERM —THE ONLY ILLINOIS 'COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS Se ee PROGRESSIVE— 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. J 


YS SUCCESSFUL. 
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of success. 


Company. 


Jesse R. Clark, 
President 


THE REAR GUARD. 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the 
strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan in- 
vestments, developing the Country’s agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured. and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The Union Central Life Insurance Co. 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 


farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 





Allan Waters, 


CINCINNATI, OHIO. Second Vice-President 
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COMMENT OF MILWAUKEE MEN 





Predict Prosperous Period for Life 
Insurance—Closing of War Has 
Brought New Opportunities 





MILWAUKEE, WIS., Nov. 27.— 
There is no trace of pessimism among 
the leading life men of this city, On 
the contrary the principal producers 
here express a confidence in the future 
and a belief, based on results obtained 
since the armistice was signed, that the 
closing weeks of this year are to wit- 
ness the writing of a more than ordi- 
nary volume of business. 


Sees Increased Policies 


M. H. O. Williams, assistant agency 
superintendent of the Northwestern 
Mutual Life, says that the closing of 
the war has brought an increased vol- 


. ume of business to the home office from 


all parts of the country. “One of the 
important changes that the war has 
brought to the life insurance business,” 
said Mr, Williams, “is an increase in 
the size of the average policy. Men are 
taking policies for larger amounts. The 
pace has been set by the government 
in its $10,000 limit, and a real business 
man today is not going to fuss around 
with a $1,000 contract. So three’s and 
five’s and ten’s are going to be much 
more common than they. have been. 
Also the man who takes out $5,000 of 
life insurance will not feel that he is 
doing the ultimate as he may have in 
the past. By publicity, advertising and 
Precedent the ways has been cleared for 
the writing of bigger business upon the 
Ives of the same men who have until 
now felt that they were carrying all 
ad life insurance the traffic would 
Yr, 


Dawn of New Day 


I. J. Dale, manager in Wisconsin for 
the Equitable Life of New York, feels 
that the signing of the armistice brings 
an entirely new set of conditions under 
Which the life insurance man must 
work, 

I wish that all of the life insurance 
men in the country who maintain card 
Index lists of prospects would throw 
lien away and start out fresh. Most 
S of this character are decidedly out 

date. The war has brought so many 
em at a list that was accurate a 
i months ago is today an antiquated 

nd semi-useless affair, 
en have moved, changed occupa- 


tions, business focations and gone up 








or down the ladder of success, but prin- 
cipally up, with great rapidity. It seems 
to me that this is the time to clear the 
decks and start out with the again 
altered conditions that the cessation of 
hostilities brings.” 


Farmers Best Prospects 


Bruce Whitney, Wisconsin manager 
of the Mutual Life of New York, says 
that the big life insurance opportunity 
today is among the farmers. In his 
agency the bulk of the business is writ- 
ten in the rural communities and he 
says that the farmer seems to be more 
responsive to what the ending of the 
war means than the large city residents. 


Must Not Relax Efforts 


A. L. Saltzstein, manager of the New 
England Mutual, says that life men 
are likely to make the mistake now- 
adays of thinking that business is to 
come to them without much effort. 
“The way to write life insurance is to 
work,” says Mr. Saltzstein. “It is not 
going to be any different now than it 
was when the war was on, except that 
the man who works will get more for 
his effort than he did during the war. 
People are naturally in a better posi- 
tion to buy life insurance than they 
were, but it is still necessary, and it 
always has been and always will be, 
to go out and get after the business 
as hard as possible.” 


Ss. O. Buckner’s Views 


S. O. Buckner, inspector of agencies 
of the New York Life, said when asked 
concerning the present situation, “I be- 
lieve that the ending of the war will 
give a large degree of additional cour- 
age and inspiration to life insurance 
men and cause them to redouble their 
efforts with the ambition of writing a 
large volume of business from now on, 
which there is no doubt they can do 
with the present favorable conditions 
and the great emphasis which the gov- 
ernment has given to the value of life 
insurance through the government life 
insurance for the men in the army and 
navy; in fact I believe the harvest is 
ripe for writing the largest volume of 
life insurance ever written in the his- 
tory of our business.” 


Ask for a Receiver 

Suit has been filed at Columbus to dis- 
solve the Underwriters Life Insurance 
Company of that city and the petition 
asks for a receiver to wind up the af- 
fairs of the organization. The company 
was incorporated Feb. 28, 1916, and the 
present suit was filed by W. B. Cockrell, 
one of the original incorporators. It was 
on a substandard plan and about $7,500 
was collected from the _ stockholders. 
George E. Griffith and R. A. Hann are 
said to have been interested in promot- 
ing the company. 




















You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They havea 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 











A solid, safe Illinois Company 
with over twenty millions of business 


The Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


W. FP. WERSE 
Vice-President 
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ASILY the most discussed topic 
S among life company officials at 

this time is the question as to what 
attitude a company should assume to- 
ward the entire or partial removal of 
war clause restrictions. The immediate 
removal of all war restrictions, and the 
notice that war premiums are to be re- 
funded by some of the leading eastern 
life companies caused quite a stir in 
life insurance circles, particularly 
among the smaller companies. The 
move was made by companies of un- 
questioned financial strength and de- 
pendability and by many of the most 
conservative companies in the business. 
For them at least it was a good 
psychological move. But what of the 
smaller companies? They are reluctant 
about exposing themselves unduly. The 
death losses that may be only part of 
a day’s work for the big life company 


may be a serious blow to the smaller | 


company. 
Company Official’s View 


Discussing this question with special 
reference to what position the smaller 
companies are to take a life company 
official said: 

“You will find that the smaller com- 
panies are, in nine cases out of ten, offi- 
cered by young men. To carry a life com- 
pany through its first few years is no 
joke. It requires forceful, virile young 
men, capable of doing an unusual amount 
of work and with a lot of drive in them. 
Very naturally men and agents of this 
type solicit men at younger ages. They 
select as prospects men to some extent 
like themselves. Furthermore, it is not 
the part of wisdom for the young com- 
pany solicitor to seek out as an applicant 
a man of 40 or 50 years of age who per- 
haps carries several thousand dollars of 
life insurance and thinks he knows a 
great deal about the life insurance busi- 
ness. Such a man is likely to deride the 
small company and the agent has a diffi- 
cult task in selling him. The agent for 
the young company selects younger men 
as prospects—men who will grow with 
the company and who buy their life in- 
surance largely on the personality and 
character of the man who sells it to them 
rather than on the strength of the com- 
pany they represent. 


Policyholders Younger 
“This being true, it must be borne in 





mind, therefore, that young life com- 
panies in the natural course of things 
attract to them a large number of men 
of younger ages. The average age of 
the policyholder of the Northwestern Mu- 
tual, for example, is 34 years. Few young 
companies will find their average policy- 
holders’ age to be that high. The re- 
moval of war clause restrictions entirely 
then becomes at once a serious matter 
for the young companies. It means that 
there will be placed on the books a large 
volume of business at the younger ages, 
and that in the event of another war the 
majority of the company’s policyholders, 
or at least a very large number of them, 
will be subject to military service. To 
carry the thought further, if the war is 
of a serious character the mortality may 
be fatal to the companies. As a young 
company official, I will hesitate for some 
time before becoming as liberal concern- 
ing military restrictions as some of the 
big eastern companies have.” 


Competition May Force Action 


The figures for British life companies 
show that during the first year of the 
great war the mortality was increased 
12% percent, during the second year 25 
percent and the third year 30 percent. 
As the young men are always called out 
first when war is declared a cessation of 
hostilities involving this country would 
immediately affect the young companies. 
Agents of the large companies are of the 
opinion that competition will force the 
younger companies to follow the lead of 
the big companies in removing entirely 
war restrictions. The company which 
can offer the unrestricted contract will 
have, it is contended, a distinct advan- 
tage over the one including a war clause 
in its policy if the terms are in any way 
severe. 


Advocate Uniform Action 


There are some officials who feel that 
the great war has brought out clearly 
the uncertainties which a life company 
is constantly facing. They feel that this 
is the proper time for the life companies 
to amply fortify themselves against 
future contingencies. Forty or fifty 
years ago the life insurance contract was 
full of restrictions. The policies issued 
by all companies contained a duel clause, 
a suicide clause, a hands of justice clause 
and a residence clause, and were filled 
with other restrictions of a minor char- 
acter. As competition grew keener the 
restrictions were dropped until about ten 
years ago the pendulum had swung com- 





INTEREST IN THE WAR CLAUSE 


pletely backward and companies were 
offering for sale policies with absolutely 
no restrictions, not even suicide clauses. 
However, soon after this it was felt that 
such contracts were against public policy 
and invited fraud, and suicide clauses 
were again included. Now it is argued 


the war has shown that no life company | 


has a right to be unprotected against war 
and that the companies should while the 
experience is fresh and clear in mind 
take uniform action. 


Is Competitive Weapon 


It is contended that this is a matter of 
public policy rather than individual view, 
and that the position on the question 
taken by the life companies should be 
the position of the life insurance‘ busi- 
ness by unanimous agreement. There is 
every indication, however, that the com- 
panies will do in this matter as they did 
with their war clauses soon after the 
war broke out. One attitude was as- 
sumed by one company and another by 
another, and it was months before any 
uniformity in war clauses became appar- 
ent. ‘There is to be, it would seem, the 
same jockeying for position and advan- 
tage at this time that there was then, 
although it is only reasonable to assume 
that some uniformity will result. 


Opinion of Vice-President 


The vice-president of one of the strong 
western companies says: 

“It is true that mortality experience of 
the companies, resulting from the great 
war, has been almost negligible, taking 
it as a whole. A few companies have 
paid a good many losses, put after all, the 
experience from a life insurance stand- 
point will not be very valuable. As to 
whether we can afford to return to the 
cld time policy program without any mil- 
itary restrictions, on the theory that 
there is not likely to be another great 
war at least for many years, I am quite 
of the opinion that we can, and yet I 
would prefer a somewhat different pro- 
gram. It has seemed to me for some 
time that the military and naval service 
clause of life insurance policies is one of 
the clauses that should be standardized, 
and if the companies could get together 
through the Life Presidents Association 
and American Life Convention, and agree 
upon a standard form that could be in- 





serted in all life insurance policies in 
times of peace as well as in times of 


war, I think it would be vastly better, 
The companies, however, will do no such 
thing at present. The terms of the armi- 
stice had scarcely been agreed to when 
the companies began to vie with one an- 
other in securing publicity as to their 
future liberal policy. We have not been 
able to substitute cooperation for com- 
petition, even in matters that really never 
should be the subject of competition.” 


Surety Fund Life’s Views 


Secretary E. J. Miller of the Surety 
Fund Life says: “It appears to the writer 
that it is not yet time to express any pos- 
itive or final opinion as to what the 
future may be on the question of war 
clauses in life insurance policies. The 
results of the war as affecting life com- 
panies by way of war mortality, has not 
as yet been tabulated, so far as I know, 
and it seems to me that we must neces- 
sarily wait until having dependable in- 
formation as to the results of the present 
war before any attitude may be taken. 
Going on the general assumption that 
there will not be any more wars after 
the final close of peace, it is easy to base 
an opinion or judgment as to future war 
clauses. However, it does not seem prob- 
able that the life insurance business will 
want to build on the belief that there 
may not be future wars. Had there been 
anything like a definite idea or belief 
among life companies in the past that 
there would be a world war such as has 
just closed, there would likely not have 
been any life insurance policies issued 
without the war clause. Then, too, it is 
likely that the companies will want to 
wait and know the final conclusions of 
peace before taking final action on war 
clauses for the future.” 


Lutheran International 


Secretary B. O. Berge of the Lutheran 
International of Ottawa, Ill.: “In my 
opinion there should no doubt be a war 
clause in every policy hereafter, or at 
least as long as there is possibility of 
war conditions. And, as I see it, I believe 
there will be war, or war conditions, as 
long as the human mind is composed of 
the same faculties as now. What the 
specific form of such war clause should 
be I cannot now say. I believe there are 
many forms that would serve the purpose 
properly. I believe that nearly all of 
those forms that have been used within 
the last year would serve the purpose 
properly. It all depends on what the 











guarantee to 


direct to YOU at the rate of 


the period of disability. Can insurance 








MR. SUCCESSFUL LIFE INSURANCE AGENT 


Deo you want to secure a General Agency for yourself? If so, read this, it is 
Suppose ny you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what does your Poliey 


WORTH KNOWING 


ANSWER: 


Pennsylvania, Delaware, Kansas, Michigan, Ohio and the District of Columbia. 


FIRST, it guarantees that in case of death from any cause $5,000, the face of the Policy, will be paid. 
SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. 
THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guarantees that in case of total disability as a result of accidental injury, the Com 


PER WEEK during such disability, but not to exceed 52 weeks, after which the weekl 
MORE? And WHY should any man be satisfied with a policy that would do less? 


General Agents wanted in the following States: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


indemnit 


will be at the rate of $25 
he cost is low. 


Address: 
Home Office, United Life Bldg., Concord, New Hampshire 


any will pay 
PER WEEK throughout 

















38 Millions Increase 


94 Millions from 42 Agencies 


in Insurance in Force 








The 1917 Record of Efficient Service 
: by our Competent Agency Force 


New England Mutual Life Insurance Co. 


Boston, Mass. 
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cost of the extra risk will be so far as 
the extra premium is concerned, in the 
event of keeping the policy in force when 
the insured is in the military or naval 
service. Possibly the clearest way would 
be to have a war clause that absolutely 
eancels the policy automatically upon the 
entry of the insured into such or kindred 
service.” 


ACTION OF COMPANIES 


Connecticut General Life—It has noti- 
fied its agents that all provisions con- 
tained in its war clauses will be waived. 
Such proportion of any extra premium 
paid for war service, or on account of Red 
Cross or Y. M. C. A. service abroad un- 
earned will be refunded. All claims for 
deaths occurring after this action, 
whether or not any extra premium shall 
have been paid or any permit to engage 
in military service, will be paid. 

* * * 


Connecticut Mutual Life—It has re- 
moved all war clauses and restrictions so 
far as new business is concerned and its 
old limits as to amounts of insurance on 
men of military age are restored. It has 
taken no action as to old business. 

* * * 


Bankers’ Life of Iowa—It has removed 
its limits placed on those of military age 
and states it will retain its war clause 
because it will work no harm to the 
assured or the company. The Bankers’ 
Life says that if there is a future war the 
company is entitled to the protection fur- 
nished by a five year military clause in 
its policies, as its rates are based upon 
peace times mortality. The Bankers says 
that it does not believe the retention of 
this clause will hurt the sale of its in- 
surance in any way, as it always did have 
a one year clause. It does not believe 
that the agents found it any handicap to 
write business in the past because of 
this clause. The Bankers’ limits on life 
and endowment for ages 16 and 17 are 
$10,000, between 18 and 20 inclusive 
$20,000, between 21 and 50 $40,000, between 
51 and 60 $30,000 and between 61 and 75 
$20,000. Its limits on term between 21 
and 50 are $30,000 and between 51 and 60 
$20,000. 

* * * 

Equitable of Iowa—It announces that 
the provisions as to military or naval 
service in time of war, contained in its 








Government Report on Influenza 


Casualties 


Figures Show Deaths by Weeks From September 14 to November 9— 
Views of Medical Men 


Although the crest of the Spanish in- 
fiuenza pandemic has been reached and 
passed it is still an all absorbing topic 
in the medical departments of the life 
companies. More complete data is now 
available and the government figures 
that have been compiled are being 
scanned by medical men with a great 
deal of interest. The most recent gov- 
ernment report gives the result of 
Spanish influenza and pneumonia in the 
United States from Sept. 14, to and in- 
cluding the week of Nov. 9, during 
which period influenza and pneumonia 
wrought the most havoc. The figures 
show total deaths as follows: 

Deaths Deaths 
from from 


Pneu- In- 
monia fluenza 


Week of— 


The summary shows the total deaths 
from influenza of 51,371; deaths from 
all forms of pneumonia of 30,935, or 
total deaths from influenza and all 
forms of pneumonia during the period 
of nine weeks of 82,306. 








present policy will be canceled on all pol- 
icies issued on and after Nov. 25, except 
in the case of applicants in military or 
naval service, or who contemplate engag- 
ing in military or naval service, and in 
the case of applicants going abroad who, 
in the opinion of the company, may be 
subject to extra hazards, as, for instance, 
Red Cross or Y. M. C. A. representatives 
going to Russia or the Balkans. 





The subjoined figures show the re- 
sults for this period by towns. 


PERIOD FROM SEPT. 14 TO AND IN- 
CLUDING NOV. 9. 


Total 

Deaths 

from 

In- 

Deaths fluenza 
from and 

Popu- In- Pneu- 

City lation fluenza monia 
Baltimore ...... 599,653 1,524 3,685 
Sn Ee 785,245 3,421 4,355 
Buffalo . 473,229 1,581 2,105 
CHICATO « . 6.00 07 2,596,681 5,045 8,275 
Cleveland ...... 10.306 1,413 1,898 
NGWSPE §. ccc: 428,684 1,069 1,636 
New Orleans.... 382,273 1,31 1,978 
New York.......5,215,879 10,255 19,357 
Philadelphia ....1,761.317 7,842 12,665 
Pittsburgh ..... 593,303 1,032 2,408 
San Francisco... 478,530 1,637 903 
Washington .... 401,681 1,559 1,961 


Complication With Pneumonia 


As will be seen from these figures 
the very great majority of deaths oc- 
curred as a result of complications with 
pneumonia. In some instances the con- 
traction of influenza meant complica- 
tion with some other disease but almost 
invariably a severe case of influenza re- 
sulted in complication with pneumonia. 
In fact 25 per cent of the influenza 
cases reported resulted in such com- 
plication, and in 25 per cent of the cases 
where there was a complication of in- 
fluenza and pneumonia death resulted. 
Recovery during the recent pandemic 
from a severe case of influenza was the 
exception rather than the rule. 


Comparison With Other Attacks 


_ Medical men find that there is noth- 
ing in the past history of life insurance 
to compare with this epidemic either 








in lives taken or character of the dis- 
ease. In 1890 there was a rather severe 
epidemic of influenza but at that time 
the disease attacked principally those 
of advanced years, from 45 to 65, 
whereas about 80 per cent of the deaths 
in the pandemic that is only now dying 
out have been those from age 20 to 40. 
It is interesting to notice that where 
influenza did attack those under 20 and 
above 40 it was ordinarily not so se- 
vere, and deaths at the older or younger 
ages were consequently not so numer- 
ous. The healthy man was the victim. 
Vaccine Seems Effective 

Until a couple of weeks ago medical 
men were very much discouraged in 
the knowledge that the influenza 
scourge had brought no lesson with it. 
That is, the disease had not left med- 
ical men with any means of combating 
it or with scarcely any more informa- 
tion about it than they had before the 
attack commenced. However, at Ro- 
chester, Minn., the Mayo brothers and 
associates have been experimenting 
with vaccines that appear to be effec- 
tive. The vaccines were used in the 
insane asylums at Rochester and of the 
several hurtdred patients there only 2 
deaths from influenza were reported. 

Prevents Pneumonia 

The school children of the city were 
inoculated and there were na deaths 
among them. Hearing of the results 
many of the citizens of Rochester asked 
for treatment and the deaths from in- 
fluenza and pneumonia in that city were 
unusually low. As a contrast the in- 
sane asylum at Fergus Falls, Minn., 
did not use the vaccine and there were 
700 cases of influenza reported in that 
institution and 72 deaths. While the 
experiment does not show that the vac- 
cine entirely prevents or cures influ- 
enza it does prevent pneumonia. The 
record of the cases where the vaccine 
was used show a remarkable absence 
of pneumonia cases. 

While it is too early to determine 

(CONTINUED ON PAGE 15) 





E. W. RANDALL, President 


The Minnesota Mutual Life 
INSURANCE COMPANY 


T. A. PHILLIPS, Secretary-Actuary 


We have just entered 


THE STATE OF KANSAS 
We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 








SALARY 

A supervisor or field superintendent is to be offered an experienced life insu- 

rance man who can not only write applications but hire agents, by one of the 

est, conservative old line companies in the country. 
will be paid. Communications confidential. 


Address, 33-W, care The National Underwriter 


Salary and expenses 








Has the Life Insurance Field Become More Limited ? 





business 





NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. 
limit for ordinary insurance down to age 2 helps considerably in these 

ys and we have other advantages that help still more. Our new 
this year is more than 50% larger than the new business for 

© same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 


This extension of the age 


Some are 
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INDIANAPOLIS, IND. 
Established 


HERBERT M. WOOLLEN 
PRESIDENT 





1899 
























































































PRE lg isGiat ahs =el ox ls R SS S ORES 9 Eee 


6 LIFE 





THE NATIONAL 


UNDERWRITER 





November 28, 1918 








SHOW FINE PROGRESS 





REPORT ON TWO COMPANIES 





Illinois Department Examined Frank- 
lin Life of Springfield and the 
Continental of Chicago 





The Illinois Department through 
James Fairlie, actuary, has recently 
made an examination of the affairs of 
the Franklin Life of Springfield, Ill. 
verifying its report showing its condi- 
tion Dec. 31, 1917. The last examina- 
tion was made as of December 31, 
1913, and the report covers the trans- 
actions of the company for the four 
year period. 

The report shows net admitted assets 
amounting to $8,671,321. The company 
has a capital stock of $100,000 and a 
contingency fund of $629,093. Its busi- 
ness in force amounted to $62,336,698, 
of which $41,810,169.00 was on the life, 
$4,336,250.00 on the endowment and 
$16,190,279.00 on the term plan. 


Mortgage Loan Holdings 


Of the company’s admitted assets 
$5,520,826 consisted of mortgage loans. 
These bear an average interest rate of 
approximately 5% percent. At no time 
during the company’s history, the re- 
port shows, has it sustained any losses 
under its mortgage loans and no inter- 
est has been overdue at the end of 
any year. About four-fifths of all the 
loans are on real estate in Illinois. 

The Franklin Life operates under the 
registered policy act of 1899 and de- 
posits approved securities at least equal 
to the net value of its outstanding 
policies .with the state, The report 
shows that the deposit made is con- 
tinuously maintained at an amount 
largely in excess of legal requirements. 


was $5,018,145 and the par value of the 
deposit was $5,648,200, with a market 
value slightly in excess of that amount. 


Distribution of Business 


The company has issued non-partici- 
pating policies for several years. The 
report shows its business distributed 
as follows: non-participating, $45,771,- 
702; deferred dividend, $10,956,779; 
annual dividend, $3,607,607. 

The surplus has been provisionally 
apportioned on the deferred dividend 
business. The mortality has been ap- 
proximately 65 percent of the expected 
during the period under examination. 
The investments are of a high class 
nature and the management shows 
throughout a desire to accord equitabie 
treatment to the policyholders. 

The company is licensed to operate in 
Alabama, Florida, Georgia, Illinois, 
Kansas, Michigan, Mississippi, Mis- 
souri, Nebraska, Tennessee and Texas. 


REPORT ON CONTINENTAL 


The Continental Assurance of Chicago 
was recently examined by the Illinois de- 
partment; 99.5 percent of the stock is 
owned by the Continental Casualty. The 
original charter of the Continental As- 
surance provided for capital, of $100,000. 
In October, 1917, the company’s charter 
was amended and the capital stock was 
increased to $200,000. This empowered 
the company to do a personal health and 
accident, as well as a life business, under 
the provisions of the special act of the 
legislature permitting life companies 
upon proper charter amendments to write 
a health and accident business. 


Steady, Conservative Growth 


The company has had a steady, con- 
servative growth. Its admitted assets 
June 30, 1918, were $501,362; its liabili- 
ties, $223,354; its surplus as of the same 
date was $78,007, with a surplus to poli- 
eyholders of $278,007. The amount of 
business in force June 30 was $4,663,- 
701. About $4,000,000 was on the life 
plan. 

The company’s investments consist 
chiefly of mortgage loans on real estate, 





For Dec. 31, 1917, the required fund 


6 percent. The company’s bonds are 
United States Liberty bonds and munici- 
pals. The report says: “The growth of 
the company continues on a moderate 
basis, the business being carefully se- 
lected as evidenced by the favorable 
mortality. A good system of records is 
maintained and policy contracts are ad- 
ministered by the management in accord- 
ance with their terms.” 

The company is licensed to operate in 
Colorado, Illinois, Indiana, Iowa, Michi- 
gan, Minnesota, Missouri, Ohio, Pennsyl- 
vania, Texas, Virginia, Washington and 
the District of Columbia. 


Foehl Goes to New York 


Cc. A. Foehl, manager of the ordinary 
department of the Prudential in eastern 
Pennsylvania, has been appointed man- 
ager of the company’s ordinary depart- 
ment in New York City, succeeding the 
late Robert A. Mix. Mr. Foehl is one of 
the live life men of the country. Before 
locating in Philadelphia for the Pruden- 
tial he was manager at Pittsburgh. At 
cne time he was president of the Pitts- 
burgh Life Underwriters’ Association. 


F. E. Alman 


F. E. Alman, formerly with the Minne- 
sota Mutual Life, becomes Twin City 
manager for the Surety Fund Life, with 
headquarters at St. Paul. 


, 


Agency Committee Met 


The executive committee of the gen- 
eral agents association of the Northwest- 
ern Mutual Life met for three days at 
the home office cf the company last week. 
Franklin Mann, general agent of the com- 
pany at Omaha, is president of the or- 
ganization. Twelve delegates attended. 
This meeting is in the nature of an in- 
formal conference on agency and organi- 
zation problems. 


Double Indemmity Claims 


The Equitable Life of New York in list- 
ing up its double indemnity accident 
claims paid during the first 10 months 
of the year shows a total of 17 policies and 
14 claims, the original insurance amount- 
ing to $25,864 and the double indemnity 


WANTS CLAUSE WAIVED 


QUESTION OF CAMP SERVICE 





Kansas Commissioner Queries Com- 
panies on Status of Men 
in Training 





TOPEKA, KANS., Nov. 26.—Carey 
J. Wilson, Kansas insurance commis- 
sioner, has asked the life companies 
operating in Kansas to abrogate the 
war clause in their policies where the 
insured sees no military service outside 
of the training camps. While no gen- 
eral appeal has been made the depart- 
ment has written to a _ considerable 
number of companies which have poli- 
cies on soldiers at Camp Funston ask- 
ing if this could not be done. 


Many Deaths at Camp 


There were a large number of deaths 
of soldiers from the influenza at Camp 
Funston, Many of these men had not 
paid the additional war premiums when 
they died and there is trouble now in 
making the settlements. In addition 
there are some 40,000 men in the camp 
who have been in training for from one 
to three months and were ready to be 
sent abroad when the armistice was 
signed. These men have had or will 
have to pay the war premium. 


Saw No Active Service 


As these men have seen no real serv- 
ice, have not been in a more hazardous 
occupation to the present time, than in 
the ordinary walks of life and in addi- 
tion have all been made better men 
physically and their expectancy is 
longer now than before, the insurance 


well afford to remove the war premium 
in the cases of men who have had their 
training but no real service. 








with an average interest rate just below 


ef like amount. 


The department has no intention of 


department believes the companies can 





New Policies 


COLUMBIA LIFE INSURANCE COMPANY 


Home Office: 


New Features 


H ve several positions ‘‘Higher up” to be filled by men of integrity 
and ability, who will first make good in field work in Nebraska. 
Quality of business secured of equal importance to amount secured. 


Money Making Contracts for the Agent. 


Fremont, Neb. 


Attractive Sellers 

















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





care the 





A young, aggressive Southern Company desires 
to establish General Agencies in the States of 
Arkansas, Oklahoma and Mississippi. 

contracts direct with Home Office. Uj 


opportunities for the right man. Address 57-U, 
NATIONAL 


Liberal 
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Illinois Life 


GREATEST 
{ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


Man 


Always an 
Illinois Life 
Man 


GREATEST 
ILLINOIS 


COM PANY 


Wants GOOD MEN 
AND 


WILL PAY THEM WELL 





Gary, 


Gary National Life Insurance Company 


Gary Theatre Building 


Indiana 





CAPITAL, $100,000.00 





Good Territory in Indiana. 





Located in the heart of Financial Solidity. 
Selling all forms of Participating and Non-Participating policies. 
Monthly Income and Guaranteed Settlement policies. 

_ Your opportunity to build a General Agency. 


WILBUR WYNANT, President 
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asking the companies to remove the 
war premium on the men who have 
been in France or who have left this 
country. Neither does it intend to ask 
for the abrogation on the policies of 
those who may continue in the military 
service. But it does feel that the men 
who went to the camps were given 
military training and a physical drill 
of vast importance and -are now about 
to be discharged without seeing any 
real service should have the war pre- 
miums remitted. 





News About Companies 








TEACHERS’ LIFE BEGINS WORK 





New Iowa Company Is Licensed and 
Opens Offices—Writing Teach- 
ers and Preachers 


DES MOINES, IA., Nov. 26—lIn- 
surance Commissioner J. F. Taake has 
granted a license to the new American 
Teachers’ Life of Des Moines and it 
already has begun business. David E. 
Cloyd is president; P. B. Sheriff, vice- 
president; B. F. Williams, secretary; 
H. H. Stipp, counsel; Dr. Frank Foulk, 
medical adviser; J. M. Enery, actuary, 
all Des Moines men. 

Offices have been opened in the 
Register-Tribune building. The com- 
pany will write life policies on teachers, 
preachers and preferred risks. 





Farmers National Life, Chicago—The 
Indiana department has examined the 
company and made its report. The report 
says that the death claims are paid with 
commendable promptness. The deposits 
on hand with the Indiana department is 
in excess of reserve liability. The Farm- 
ers National had business in force Sept. 
30, $7,155,750. This is a gain of $1,124,000 
since the end of the year. The company 
is licensed in Indiana and Illinois. Con- 
cerning the management the examiners 
say: 

“It was apparent to your examiners 
during the course of this examination 
that the officers and directors of the com- 
pany, now in charge of its affairs, are 
making every effort to improve its con- 
dition and to develop it along correct 
lines. Considerable and gratifying pro- 
gress has been made since the date of 
the last examination. There seems to be 
no reason why, with careful manage- 


ment, the progress of the company should 
not continue.” 


* * * 

Register Life of Davenport—It will 
close the year with about $15,000,000 in 
force. It will write about $2,000,000 this 
year, showing a small gain over the paid- 
for business of 1917. The company oper- 
ates in Iowa only. Its investments have 
averaged 6 percent heretofore, being 
mostly in farm mortgages. The company 
invested $95,000 in the Fourth Liberty 
loan and its Liberty bonds amount to 
$150,000. Its home office building is a 
Model and is used exclusively by the 
company. Dr. George E. Decker is presi- 
dent and medical director and Louis E. 
Knocke is secretary and treasurer. 

The influenza epidemic has scarcely 
been felt in the mortality of this com- 
pany to date, the mortality so far this 
year being only about 60 percent of the 
expected. The company gets a big farm 
and small town business. Its total as- 
Sets have passed the $2,000,000 mark. 


: * * 4 

Northwestern Mutual Life—It shows 
that new insurance written during the 
third quarter of the year amounted to 
$35,221,220 and the amount paid for 
beg $31,795,960. This was a gain of $760,- 
40 in new paid-for business. The total 
arent of insurance in force on a writ- 
= basis Oct. 1 was $1,664,121,017. The 
et Oct. 1 were $410.888,728, a gain in 
a © months of $22,263,666. The total in- 
“ Was $57,115,719, a gain of $1,229,649. 
$11, reported business for October was 

756,060, a gain of $1,960,240. 


* * * 
conerman Mutual Life, St, Louis—The 
Semele, announces that at the coming 
on it will ask the Missouri legisla- 
the Mot authority to change its name to 
§ Loe Life Insurance Company of 
und ouis. It has existed for 61 years 

er its present name. 


Edward Gomoll for five 
? years a repre- 
sage of the Metropolitan Life, work- 
‘aes — the jurisdiction of the branch 
ie the shkosh, Wis., died at his home 
een city Nov. 18, from pneumonia, the 
opment of an attack of influenza. 














Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


$ 1,000,000 
10,000,000 


Assets - - - = 
Insurance in force 


Of course we want salesmen 

Of course we will pay the right kind well. 

Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 
back of you. 
E. O. BURGET, 


W. A. IRWIN, 
Secretary. 


Supt. Agents. 




















WANT ED— Managers for These 


Northwestern Illinois 
Northeastern Indiana 


Guaranteed Low Cost Policies 


Important Districts 
Central Illinois 
Southern Indiana 

As Good As We Can Make Them 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered 


ADDRESS 
S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Cuicago 














George Washington Life Insurance Co. 


$ 1,500,000.00 
10,100,000.00 





Resources - - 
Insurance in force - 





A State Agency open. 


For particulars address; 
H. M. HOLDERNESS, Agency Manager. 


























The Leading Home Company of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Michigan in 1917. 
Over $4,000,000 new business paid for last year. Now has $12,000,000 in force. 


HOME OFFICE DETROIT, MICHIGAN ™.€. oprien, President 

















































i . . 
Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 
WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 
WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 
HOTEL WISCONSIN "THE Acip Test Cepebite Agents Wanted 
Big Hotel of Milwaukee beri places —y high on the list. 
HEADQUARTERS for INSURANCE MEN Service and Py. Le 
500 Rooms—400 with Bath| Low Cost cra! 
A.E.COPELAND, - Manager J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 
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MAY CUT DIVIDENDS 


FLU MORTALITY VERY HEAVY 





Companies Have Suffered Severely Be- 
cause of the Epidemic That Swept 
Over the Country 





NEW YORK, Nov. 27.—Generally 
speaking, it can be said that the scale 
of dividends to be paid by the life com- 
panies of the country at the beginning 
of the new year, upon participating 
policies, will be less than those of 1918 
because of the serious mortality expe- 
rienced from influenza. There will be 
notable exceptions to this general rule, 
a number of companies having decided 
upon their’scale some months ago be- 
fore the epidemic wave was experi- 
enced. It will be equally true that 
most companies will show a shrinkage 
in their net surplus accounts. During 
the six weeks in which the influenza 
epidemic held sway through the coun- 
try the mortality of the life companies 
was from two to three times beyond 
the normal, and be it said that claims 
on this account are still coming in. 


Some Companies Undecided 


Offices having large percentage of 
young insurants have suffered more 
severely than companies in which the 
average age is greater. The New York 
Life has prepared its figures, but these 
will not be finally passed upon until the 
directors meet early in December. The 
same holds true of the Mutual Benefit 
Life. The latter company is fortu- 
nate, however, in having a suspended 
mortality reserve fund of over $6,000,- 
000 from which it can draw in case it 
experiences exceptional mortality in 





any one year, while it can pay extra 


dividends therefrom when the reverse 
occurs. While the experience of the 
life companies has been unusually 
heavy because of the influenza, the 
contrary is true as regards their war 
risks. Should nothing untoward hap- 
pen in the next few months it is esti- 
mated that the different offices will re- 
turn to their respective policyholders 
anywhere from 50 to 80 percent of the 
excess war premium and some may 
even return the full premium. 








Companies Report 
Influenza Losses 


7” 




















Additional companies are replying to 
THE NaTIONAL UNDERWRITER’S request for 
information regarding claims arising 
from the recent influenza pandemic. Re- 
ports received since last week’s issue 
are: 


Puritan Life, Providence......... $ 11,023 
Northwestern Mutual ............ *562,699 
Great American, Kansas......... 8,50 
| RR ere ere 32,000 
Farmers & Bankers, Kansas...... 34,000 
RockforG Tale... .ccvedvccsceee’s 23,000 
Guardian Life of America........ 4333,165 
Security Mutual, Nebraska....... 85,000 
Bankers OF TOW... ses ceccscces $276,120 
Capitol Life, Denver...........+. 100,000 


*To Nov. 1. 
+For 139 claims of Nov. 19. 
tOct. 1 to Nov. 13 


Dr. Hoffman to Speak 


NEW YORK, Nov. 25.—“Failure of 
German Compulsory Insurance—A 
War Revelation,” will be discussed by 
Frederick L. Hoffman, third vice-presi- 
dent and statistician of the Prudential, 
at the twelfth annual convention of the 
Association of Life Insurance Presi- 
dents, to be held at the Hotel Astor, 


four sessions of the association’s con- 
vention, two on Thursday and two on 
Friday. The morning sessions will be- 
gin at 10:30 o’clock and the afternoon 
sessions at 2:30 o’clock. 


Lack of Uniformity Seen 


The War Risk Insurance Bureau has 
in several cases refused to grant the 
continuous instalment settlement to 
beneficiaries of policyholders killed in 
action. The bureau has ruled that the 
terms of the contract must be strictly 
adhered to and that the. beneficiary 
must receive a monthly installment of 
$57.50 for 20 years. 

However, in the case of those who 
are not killed the policy may be con- 
verted and the continuous instalment 


| provision inserted. Life insurance men 


where they have encountered cases of 
this kind feel that it is a discrimination 
against the man who was in active serv- 
ice and whose beneficiary is in most 
need of a contract with elastic provi- 
sions. Many of the men who went in- 
to the service were married early in 
life and thus their beneficiaries will 
have their income cut off when they 
should become 40 or 45 years of age. 
It is contended that an arrangement 
should be made whereby the income 
can be made continuous, as this is a 
much more satisfactory methgd of 
providing coverage and is not discrim- 
inatory. 


R. W. Stevens to Speak 


Vice-President R. W. Stevens of the 
Illinois Life will be the chief speaker 
at the meeting of the New York Life 
Underwriters Association next Wednes- 
day evening. He will be in New York 
City attending the annual meeting of 
the Life Presidents Association. 





New York, Dec. 5-6. There will be 


Constant effort is bound to bring fruit. 


AMONG INDUSTRIAL MEN 





ANNIVERSARY IS CELEBRATED 





Superintendent P. J. Kraus of the Met- 
ropolitan Life in Chicago Rounds 
Out Thirty-five Years 





Superintendent P. J. Kraus of the 
‘Metropolitan Life in -Chicago cele- 
brated his thirty-fifth anniversary with 
the company by a notable banquet 
given at the Blackstone hotel in that 
city last week. There were present 
from the home office Vice-President 
Haley Fiske, Third Vice-President 
Frank O. Ayres, Third Vice-President 
Lee K. Frankel, Fourth Vice-President 
James E. Kavanaugh and Superintend- 
ent of Agents Wirkes. Gathering 
around the board were many business 
friends of Mr. Kraus, the members of 
his staff,.all the superintendents in Chi- 
cago and some from neighboring cities, 
Representing the Chicago Life Under- 
writers Association were Jules Girar- 
dian of the Phoenix Mutual, E. A. Fer. 
guson of the Union Central and A. X, 
Schmitt of the Prudential. Mr. Kraus 
is one of the notable superintendents 
of the Metropolitan in the west, a man 
of fine character and great achieve- 
ments. 


Prudential Activities 


Superintendent T. R. Evans of Quincy, 
Ill., recently. completed 25 years of con- 
tinuous service with the Prudential and 
in commemoration a special meeting of 
the staff was held, the home office being 
represented by Supervisor E. C. Ehni and 
Division Manager Thomas H. Girtanner. 
In anticipation of the event, there had 
been extra canvassing efforts and a state- 








ment of the results was presented as a 





Over $156,000,000 of Insurance in Force. 


Missouri State Life Policies 
RICH IN SELLING POINTS 
FACTS 


Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Participating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 
Home Office: ST. LOUIS, MO. 





liberal compensation. 
C. H. JACKSON, 


SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N. Y. 


Offers to men able to produce business, first 
class territory, with direct contract providing 


For particulars address, 
Sup’t of Agencies 











Insurance in force = 





Central States 


Life Insurance Company 
St. Louis, Mo. 








JAMES A. McVOY 


Vice-President and General Manager 





- $34,000,000.00 
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7,011,554 
1914 
1915 


1916 


TO NOV. 1 


Good Territory open in Indiana, Illinois and Michigan. 


STATEMENT OF PROGRESS TO NOVEMBER 1, 1918 
Indianapolis Life Insurance Company 


(THE POLICYHOLDERS’ 


Year Insurance in Force Assets 

1905} 325,000.00 $ 27,643.24 

1906 1,281,909, 42 , 345.39 

1907 2,158,315.62 60, 169. 62 
1908 2, 344,449.12 100, 410. 68 
1909 3, 037, 135. 59 160,332.13 
1910 3, 160, 237.71 231,817. 24 
1911 4,451,264.48 314,535.95 
1912 5,756, 690.86 414, "493. 99 


27 
8,655,788.49 
10,231,921.21 


12,021,820.06 
1917 13,665,053.54 — 1,186,804.75 
1918 14,769,438.57 1,344,620.26 


Total Death Claims Paid, 
Total Dividends Paid to Policyholders, 
(Purely Mutual—No Stock) 


COMPANY) 


530,807.71 
660,851.10 
802,774.48 


976,602.20 


$260,037.53 
283,301.70 





For Agency, address FRANK P. MANLY, President 
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testimonial of the esteem of the assistant 
superintendents and agents to their vet- 
eran leader. It developed that the busi- 
ness secured was the largest amount that 
had ever been credited to the district 
for a single week. 

Of the many strong agents attached to 
the Lafayette, Ind., district, G. B. Teter 
is the acknowledged leader in the indus- 
trial race. 

Charles F. Wisser has taken the direc- 
tion of the Goshen, N. Y., assistancy of 
the Prudential in the Middletown district. 
Mr. Wisser’s agency in Middletown was 
so successfully conducted that his pro- 
motion as above followed in due course. 

Assistant Superintendent Osborn E. 
Green has been assigned to an assist- 
ancy in Albany, N. Y. His transfer was 
from Bridgeport, Conn. Assistant Wil- 
liam W. Dunnigan was transferred to 
Bridgeport from the Middletown district. 

Another assistancy transfer in Division 
N was that of William R. Jansen from 
the Newburgh, N. Y., district to Water- 
bury, Conn. 


Goes With Conservation Life 


Ed Shoemaker has been made special 
home office representative of the Con- 
servative Life of South Bend. He was 
formerly superintendent of the West 
Coast Life in Sacramento, Cal., and or- 
ganized and was the first president of 
the Sacramento Life Underwriters Asso- 
ciation. He has been with a number of 
companies in their industrial depart- 
ments. At one time he was home office 
inspector of the Public Savings Life and 
then manager of the company at Ko- 
komo, Ind. 


GOVERNMENT PLAN 
TO SAVE INSURANCE 


(CONTINUED FROM PAGE 1) 


are sure to abandon insurance protection, 
unless steps are taken to prevent it. 
The nation will then be in danger of 
having on its hands a number of de- 
pendents, for whom it will be at least 
morally responsible. This must be 
avoided. We think it can be done, but 
the task will not be a light one. We hope 
for and expect the assistance of all in- 
surance men in the enterprise. We be- 
lieve the men in the business are big 
enough, far-seeing and wise enough, to 
view the undertaking in its proper light. 
It will prove a benefit to commercial 
insurance, as a matter of fact. It is a 
great lesson to the public in the wisdom 
of insurance that the national govern- 
ment has had resort to a conversion of 
its military insurance into ‘old line’ poli- 
cies, to protect its soldiers and their 
families after the war. Is there any more 
powerful talking point for the insurance 
salesman than that very fact? 


Not in Competition 


“It must be remembered, too, that this 
Soldiers’ insurance is hardly in competi- 
tion with commercial insurance. If it is, 
it is to an extent almost, if not quite, 
hegligible. Three millions or more men 
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WE have several 

thousand policyhold- 
ers that have never been 
solicited for accident 
and health insurance. 
Here is a golden oppor- 
tunity for a few live 
~~ men. We have 
also2,000helping stock- 
olders in Wisconsin, 
Michigan and Illinois. 


4 Are you interested ? 














Write Rupert F. Fry, President 


The Old Line Life 


Ins. Co. of America 


MILWAUKEE, WIS. 
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have the government insurance. It is 
safe to say that most of them never had 
insurance before. They never realized its 
benefits. They know now the feeling of 
security it brings, especially to men of 
family. Those who have small policies 
(and most of them have) will want more. 
They will be far easier ‘prospects’ than 
the man who has to be instructed from 
the beginning and educated in the whole 
insurance plan. They know all that from 
experience; the rest is simple. 


Should Aid the Government 


“It should be the aim of every wise 
insurance man to aid the government in 
this enterprise. The solicitor who finds 
a returned soldier among his prospects, 
who is already under the government in- 
surance protection, should say to that 
man: ‘Bully for you, old man; you have 
the right idea. The government policy 
is limited in amount and some day— 
maybe now—you will feel like extending 
your insurance a little or a lot. We are 
at your service.’ . 


Teaching a Valuable Lesson 


“And that is the true state of affairs. 
The government is teaching the nation 
a valuable lesson in insurance. Men in 
the business should help in the good 
cause. The insurance man who does not 
feel that he is rendering a great public 
service had better get into some other 
line of endeavor. If he is big and broad 
enough to realize his own worth he is 
big enough to see what the government 
is doing, not only in its own behalf, but 
also in behalf of the whole insurance 
idea.” 

Investigation Section 


Still another division added to the War 
Risk Bureau is an investigation section 
under D. A. Jones. Its duty is to investi- 
gate all cases before they are passed on 
to the allowance department. The newly 
appointed deputy commissioner, John J. 
King, has been intrusted with this im- 
portant branch. The work is planned to 
be carried out in eight sections. W. C. 
Carlock is in charge of these districts. 

In both army and navy the campaign 
to persuade the insured soldiers and sail- 
ors to continue their protection has be- 
gun with energy in the camps, at home 
and abroad and on every ship. Relatives 
of soldiers and sailors will be reached 
by an educational program conducted 
with the assistance of numerous national 
patriotic organizations. 


Forty Billions in Force 


No soldier or sailor will be discharged 
from the service until his rights and 
privileges under the war risk insurance 
act have been fully explained to him. 
The fact that he may continue his pres- 
ent government insurance at substan- 
tially the same rate for a period of five 
years, and during that time may convert 
it into standard after-the-war forms of 
government insurance, will be particu- 
larly impressed upon him. Approximately 
4,000,000 officers and men of the army 
and navy are now insured with the 
United States government for a grand 
total of almost $40,000,000,000. 


Western Life Agency Meeting 


The annual fall agency: meeting of 
Western Life of Des Moines was held at 
the home office Friday and Saturday. 
Friday morning was devoted to discus- 
sion of field problems and new phases of 
life insurance after the war. During the 
afternoon following the opening of the 
question box a selling contest was held 
by the teams of leading agents who re- 
ceived prizes for the teams making the 
best arguments. 

Friday evening was devoted to a din- 
ner attended by agents and prominent 
stockholders, followed by a smoker and 
“pep” meeting. The Friday meeting 
closed with an enthusiastic promise by 
the agency force to produce over $5,000,- 
000 of new business during the year. 

The Western Life, although among the 
younger of Des Moines’ large life com- 
panies, has made rapid progress the last 
five years and developed a strong agency 
force in Iowa. 


Henry Powell’s Anniversary 

LOUISVILLE, KY., Nov. 26.—The twen- 
tieth anniversary meeting of agents in 
celebration of the close of twenty years 
of service as district manager by Henry 
J. Powell for the Equitable Life of New 
York was held here last week, lasting 
over two days. A number of big men 
from the east were present at the meet- 
ing, including Judge William <A. Day, 
president of the company; George T. Wil- 
son, vice-president; Charles J. Edwards, 
general agent at Brooklyn; W. G. BHisen- 


hauer, assistant superintendent of the 
home department, New York; James V. 
Barry, assistant secretary of the Metro- 
politan Life, and Dr. Franklin C. Wells, 
medical director, New York. 

At a luncheon several prominent local 
bankers and business men were present 
and gave short talks, including S. B. 
Lynd and Frank M. Gettys, of the Citi- 
zens Union National Bank, the largest 
bank south of the Ohio river. John M. 
Mulford of Lebanon, Ohio, on behalf of 
the agents, presented Mr. Powell with a 
handsome watch. Charles J. Edwards, on 
behalf of the General Agency Associa- 
tion, presented Mr. Powell with a Tiffany 
lamp and desk set. About 100 agents 
from Kentucky, Indiana and Ohio were 
present. 


Life Notes 


Arthur Coburn has been appointed as- 
sistant actuary of the Northwestern Mu- 
tual Life. 


Clifford C. Green, actuary and treasurer 
of the State Life of Great Falls, Mont., 
died Nov. 16. He was 31 years of age. 


Max Spiegel, organizer of the Provid- 


Salary 
+ 








ers Life of Chicago, and more recently 
promoter of the Hercules Life of Chicago, 
has been reported to the police by his 
wife as missing for one week. 


W. F. Mackey, district agent of the 
Northwestern Mutual Life, with headquar- 
ters at Manitowoc, Wis., has moved his 
offices to Richland Center, in the extreme 
western section of Wisconsin, as a tem- 
porary measure to handle a greatly en- 
larged territory because of the absence of 
many special and district agents on war 
auty. 


The Milwaukee field and office organiza- 
tion of the Travelers’ of Hartford has 
formed a four-team fingerball league 
which will engage in weekly competitions 
throughout the winter. The eee 

“Yanks,” 


berg; “Poilus,” Jack DeChoat; “Tommies,” 
Louis Ehlert. 


Lieut. George Albert Cary, a son of T. 
Archibald Cary, for many years Virginia 
general agent for the Northwestern Mu- 
tual Life, with Richmond headquarters, 
was fatally injured in an airplane acci- 
dent at Kelly field, San Antonio, Texas, 
last week. Lieutenant Cary was buried in 
Richmond. There are two other brothers 
in the service. Mr. Cary is local food 
administrator at Richmond. 


Here is a problem for you to solve 
and the answer is simple— 
opportunity. 


Liberal salary. 


Commission 


+ 


Bonus 


and commissions plus attractive 
bonus and renewals, plus the 
best territory on earth equals 
our District Manager’s Contract 


+ 


Renewals 





Opportunity 


F. A. Ferguson, President 


which we are ready to give to 
just Five real producers. 
offer a: direct contract covering 
Iowa territory and pledge every 
assistance towards building real 
agencies. This is a part of our 
new Agency plan which we hope to have in full 
working order by January Ist, so—Get Busy. 

We are ten years old and ‘‘Clean Clear Through.” 
No experiment—no chances to take. 
been looking for an opportunity to “get in on the 
ground floor’”—here it is. 


Address 
lowa Life Insurance Co. 


Waterloo, Iowa 


We 


You have 


A. E. Wilder, Supt. Agencies 
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months next birthday to 60 years. 


State & 
by State Endorsement. 


BASIL S. WALSH, Pres. 


HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


issues all modern forms of policy contracts from age 3 


Industrial policies are in full immediate benefit from date of issue. 
Ordi olicies contain a valuable Disability clause and are guaranteed 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
JOSEPH L. DURKIN, Secy. 


JOHN J. GALLAGHER, Treas. 








Ambitious, productive and Trustworthy Life Agents 





may be BENEFITED by corresponding with the 





W. D. WYMAN, President 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 
Incorporated 1851 
New Policies with modern provisions 

Altractive literature 





W. S. WELD, Supt. of Agency 
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GALVANIZED BY WAR 


Waat is called the labor turnover 
gave manufacturers much concern dur- 
ing the war period. It was not unusual 
for a factory to have on its books dur- 
ing a year the names of two or three 
times as many men as it ever employed 
at one time. The problem was so seri- 
ous that conferences were called to de- 
vise means for stabilizing the labor sit- 
uation. Employers lose a great deal 
of money breaking in new help and the 
big problem is to make conditions in 
factories so favorable that the labor 
turnover will be reduced. 

Life insurance companies should see 
in these facts a great opportunity for 
promoting group insurance. Such con- 
ditions make it possible and desirable 
for employers to offer much larger 
amounts of insurance than has been 
customary, but the amounts should be 
graded according to length of service. 

An isolated case shows how effective 
an insurance policy may be in holding 
employes. A man who had started in 
with a certain company as an appren- 
tice, learned his trade, then became 
foreman and finally was made superin- 
tendent of a division. He was getting 
$190 a month, and when he was offered 
$25 a month more by another concern, 
the principal factor in his decision to 
stick with his own employer was the 
fact that by changing he would forfeit 
his right to $3,000 life insurance. The 
premium on that much insurance would 
have cost the employee less than half 
of the increase in wages, and the cost of 
the employer under the group plan was 
still less. Yet it was enough to neutral- 
ize the offer of the competing concern 
and a valuable man was held. Life in- 
surance men are not wide awake un- 
less they use such arguments in clos- 
ing group policies or raising existing 
policies to larger amounts. 





FORCEFUL ADVERTISING 


Lire insurance men in Chicago were 
greatly impressed with the recent ad- 
vertisement of the MercHants Loan & 
Trust Company, one of the largest in- 
stitutions in the city, with capital and sur- 
plus of $12,000,000, because it brought out 
a very important feature in providing for 
inheritance taxes. This advertisement 





naturally caused many people to think, It 
is stated that James F. Oates of Hopartr 
& Oates, Chicago general agents of the 
NorTHWESTERN Mutua Lire, had much 
to do with influencing the MERCHANTS 
Loan & Trust Company to put out this 
advertisement. It certainly presents a 
business building argument for life men 
and one that is out of the ordinary so far 
as bank advertising is concerned. Mem- 
bers of the Cuicaco Lire UNDERWRITERS 
AssociaTIon and life insurance men in 
general were greatly pleased with this ad- 
vertisement and feel that Mr. Oates did 
a good piece of work. The advertisement 
is as follows: 


Providing for Your Inheritance Taxes 

When the time comes that your affairs 
become the affairs of your estate, one of 
the first things your executor must do is 
to pay your federal and state inheritance 
taxes—and pay them promptly. 

Unless you, during your lifetime, make 
adequate provision for the payment of 
these taxes, your estate may be obliged 
to sell, perhaps at a sacrifice, some of 
your securities, real estate or other prop- 
erty in order to raise the necessary cash. 

You can forestall such a contingency in 
two ways: 

1. By maintaining a reserve fund 
(either in cash or in Liberty bonds ac- 
ceptable in payment the same as cash), 
for the total estimated amount of your 
inheritance taxes. This involves an out- 
lay of the entire amount. 

2. By taking out life insurance for 
the purpose of covering the taxes of your 
estate. This involves an initial outlay 
of one year’s premium only. 

Under the latter plan, by having your 
insurance made payable to the Merchants 
Loan & Trust Company under a simple 
trust agreement, we would collect your 
insurance, pay all the federal and state 
taxes, and turn over the balance to your 
estate. : 





GOING ABOVE PAR 


Tue wide distribution among mil- 
lions of American citizens of Liberty 
loan bonds makes our Liberty loans, 
according to Secretary of the Treasury 
McAdoo’s’ expressed opinion, the 
soundest of national financing. That 
these bonds be kept widely distributed 
among the American people is of great 
importance to the nation and to the in- 
dividual holders of the bonds. 

United States Government bonds in 
the past have gone above par, as high 
as $139 for a $100 4 per cent bond. 
That Liberty bonds will go well above 
par when peace comes is very prob- 
able. Holding one’s Liberty bonds, 
therefore, is wise, as well as patriotic. 

Every holder of a Liberty loan bond 
should heed the caution to hold to his 
or her bonds, because there are going 
to be great efforts by shrewd and un- 
scrupulous people to buy or secure at 
inadequate prices these bonds from 
holders who are not well informed as 
to stock and bond values. 

Worthless or near-worthless stock 
or stock of only speculative value— 
“wildcat stocks” they are called—are 
going to be offered for Liberty bonds. 
Some will be urged not to sell or ex- 
change their Liberty bonds, but to buy 
the stock and give the Liberty bonds 
as security for the purchase price. 
This is a camouflaged attempt to get 
Liberty bonds in exchange for the 
stock of their companies. 

If every holder of a Liberty bond 
will consult a bank before he disposes 
of it, the get-rich-quick concerns will 
not prosper, but the individual bond- 
holders will, and the American people 
as a whole will be benefited. 
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J. 


E. MEYERS 

John E. Meyers, general agent of the 
Aetna Life at Minneapolis, who was 
elected mayor of Minneapolis at the 
last election, has been very active in 
civic affairs in his city. He ran as the 
loyalty candidate against a_ socialist. 
The members of the Minnesota Life 
Underwriters’ Association did heroic 
service in the campaign and are proud 
of the record that Mr. Meyers made. 
Mr. Meyers has been prominent in the 
National Association of Life Under- 
writers and a few years ago had charge 
of the five-minute discussions. 


John E. Reilly, secretary and treas- 
urer of the Old Line Life, Milwaukee, 
Wis., received a telegram from the war 
department Nov. 21, telling of the death 
of his son, Harold E. Reilly, who fell 
in battle in northern France Nov. 2. 
Mr. Reilly was a member of the Marine 
Corps, and enlisted shortly after war 
was declared in April, 1917. He was 
24 years of age. Mr. Reilly was the 
third member of the Milwaukee coun- 
cil of the Knights of Columbus to be 
killed in action. 


C. C. Greene, inspector and actuary 
of the State Life of Great Falls, Mont., 
died last week of influenza. He had 
been with the company since it was 
first organized. 


C. F. Stein has been appointed actu- 
ary of the Maryland Assurance. Mr. 
Stein is one of the bright particular 
stars among the younger men in the 
actuarial ranks and has for some years 
acted as actuary of the Maryland Life. 
His connection with the Maryland As- 
surance will give him increased scope 
for his ability, 


Frank L. Jones, of Indianapolis, su- 
perintendent of agencies for the Equi- 
table Life of New York, who is going 
to France to take charge of the life 
insurance branch of the vocation edu- 
cational work among the American sol- 
diers, has been advised that a sugges- 
tion of his to make the life insurance 
salesmanship course parallel to that of 
the general salesmanship course has 
been accepted. It was the original plan 
to have the soldiers take a general 
salesmanship course first and then spe- 
cialize on any branch of business that 
they might select. Mr. Jones expressed 


+the opinion that this would not be so 


practical as to have the two courses 
carried on together. He says that any 
general salesmanship course, within 
two weeks, is almost bound to degen- 
erate into a mere repetition of plati- 
tudes and to have the effect of turning 
the student against the whole idea. By 








FRANK L. JONES 


having the general course linked up 
with a definite objective, as life insur- 
ance, the student is given concrete ex- 
amples and actual practice to keep his 
interest alive and to aid him in fixing 
the principles of salesmanship in his 
mind. This contention of Mr. Jones 
was favorably received and his idea 
will be adopted in the preparation of 
the course. Mr. Jones is also gratified 
to have this change made from the orig- 
inal plan, as it will give his instructors 
a chance to get in contact with the 
soldier students earlier and thereby 
reach some who later would have sailed 
for the states. 

Since the signing of the armistice a 
great load has been lifted from the 
mind of A. L. Saltztein of Milwaukee, 
general agent for Wisconsin and north- 
ern Michigan for the New England 
Mutual Life, for Mr. Saltztein has 
four sons in the service, three of whom 
are now in France. Capt. Harry C 
Saltzstein is a physician and has been 
in France for some months. The other 
two sons, Jerome C. and Sidney C., are 
both lieutenants and have seen much 
active service. The youngest, Felix C,, 
is in the S. A. T. C. at Harvard Uni- 
versity. Jerome C. Saltzstein was for- 
merly agency superintendent in the 
Milwaukee office. All of the boys are 
life insurance men. Upon their grad- 
uation from college Mr. Saltzstein has 
had each of his sons spend a year at 
the home office of the New England 
Mutual in Boston before coming on to 
Milwaukee to take up the work in his 
own agency. This he terms their post- 
graduate course. 

Carl Dehoney, manager of the home 
ordinary agency of the Western 
Southern in Cincinnati, has issued the 
first number of the Life-A-Graph. It 
is a four-page information bulletin 
which Mr. Dehoney plans to put out 
at least four or five times a year and 
probably more frequently to nearly 
2,000 Cincinnati policyholders and pros- 
pects. > 

The first issue is well edited and 
makes an excellent typographical ap- 
pearance. It reports the payment 0 
a death claim of $10,000 following the 
death of a young business man Sep- 
tember 28, who had taken out his first 
policy in February of this year ant 
second policy in March. In August t ; 
insured desired to cancel one policy bs 
upon the earnest advice of his agen 
kept it in force. The next month he 
came home from a business trip af 
a severe cold which brought about a 
death and in October the check wa 
delivered to his beneficiarv. Fe 
March, August, September, Octobel, 


‘ finis. 
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LINCOLN 


HOME OFFICE 
Lincoln Life Building 
FORT WAYNE, INDIANA 





It Is Not Surprising 








that our production averages so large per agent because 
our service includes all standard forms of policies on 
both participating and non-participating plans. 


We also Write SUB-STANDARD Business 


Our sub-standard service saves our agents substantial 
commissions that agents of most companies must lose. 


It is not surprising that we already have over 72 millions of insurance 
in force and are paying for 2 millions a month. 


NATIONAL LIFE INSURANCE CO. 





100 MILLIONS 
IN 1920 








CONNECTICUT MUTUAL 
HAS NEW OFFICERS 


(CONTINUED FROM PAGE 1) 


ment, Connecticut State Guard, he has 
been a member of that unit. 


Vice-President Loomis’ Record 


Vice-President Jacob Lee Loomis was 
born in Granby, Conn., 40 years ago, com- 
ing from a New England family whose 
name has been known in the*state from 
earliest days. He attended the New York 
Military Academy at Cornwall-on-the- 
Hudson. He entered the academic depart- 
ment at Yale and was graduated in 1901. 
He spent a short time with the Loomis 
Brothers Company of Granby and en- 
tered the Yale Law School in 1902. He 
was one of the editors of the ‘Yale 
Law Journal.” At the completion of a 
two years’ course there he came to this 
city to assist in organizing and to take 
charge of the collection department of 
the Hartford Business Men’s Association 
and became well acquainted with the 
business men and interests of the city. 
After passing his examinations he was 
admitted to the bar in June, 1905, and 
immediately began the practice of law. 
He was elected assistant secretary of 
the Connecticut. Mutual Life March 12, 
‘1909, and took up the general line of 
duties, devoting his entire time to the 
Place. He is a director of the First Na- 
tional Bank and trustee of the Loomis 
Institute at Windsor. 


Vice-President W. H. Deming 


Vice-President William H. Deming was 
a in Hartford in 1857 and started in 
€ actuarial department of the company 
>a He was appointed assistant sec- 
in ag 1897 and was elected secretary 
Son re He is a director of the Hart- 
“iy! ounty Fire Insurance Company. 
sh a member of the Hartford Club, 
Club ae Golf Club, Farmington Country 
ong Wentieth Century Club and the 
ogether Club. He is married and 
two children. 


Secretary Jacob Humphrey Greene 
Pe aratd Jacob Humphrey Greene, son 
Fm late Col. Jacob L. Greene, President 
tne ors predecessor as head of the com- 
it a born in Pittsfield, Mass., June 
es - He attended Trinity College 
Dloy ope Mr. Greene was in the em- 
lt the Michigan Central Railroad at 
py ro Mich. He was with the Courant 
li sor and in the real estate business 
assistant to 1899. In 1899 he was made 
Mutuat a ee of the Connecticut 
1916, Me e and second secretary in 1906. 
ag 4 rt. Greene was elected a repub- 
alderman from the fourth ward, 


and 
) adios October of last year he was chosen 


MICHIGAN MORTGAGES FOR SALE 


Wie Lands and Properties 
8 in value more rapidly than in an 
other state in the Union. Tiverest 5 to 7%. 
Title Guaranteed. 


ELL & co 694 Masonic Temple 


*°? CHICASO, ILL 
































acting president of the board to succeed 
Alderman Walter S. Schutz, who left for 
France to do Y. M. C. A. work. 


Assistant Secretary Larkin 


Assistant Secretary Harold F. Larkin 
was born in Winsted Jan. 5, 1884. He 
was graduated from Yale and is one of 
the live young men of the company. 


702 Men in the Service 


The New York Life in its agency 
bulletin this week gives the names ot 
all men connected with the company in 
any capacity who have enlisted in: war 
service, their positions with the com- 
pany, when they entered, department 
of service, rank and latest address. 
There are 702 New York Life men en- 
rolled in the great cause. The bulletin 
has a special Thanksgiving cover. Two 
New York Life men, Corp. Francis J. 
Brandreth from the home office in the 
policy claims department and Lieut. J. 
R. T. Ransom, an agent in Memphis, 
Tenn., were awarded the croix de 
guerre for bravery in action. The 
New York Life notifies all its men to 
report immediately to the company for 
re-employment upon discharge from 
the service. 


Hansen Month 


The Guardian Life of New York 
set aside November as Hansen month 
in honor of T. Louis Hansen, vice- 
president and agency manager. Mr. 
Hansen has been at Washington dur- 
ing the last six weeks, assisting the 
committeé on classification of person- 
nel in the army and has now resumed 
his duties at the home office. Mr. Han- 
sen is one of the well known agency 
leaders of the country, a man of marked 
ability, who not only has given his 
company his best endeavor during the 
war period, but has also contributed 
much to government work. 


Prudential Group Sales 


Recent sales of group insurance by the 
Prudential include the following: 

The J. E. Mergott Company, manufac- 
turers of metal goods, Newark, N. J. 

Crescent Hosiery Mills, manufacturers 
of hosiery, Niota, Tenn. ; 

J. E. Bates & Co., wholesale shoes, New 
York, N. Y. " 

The C. F. Pease Company, manufactur- 
ers of blue prints, Chicago, Ill. 

Milwaukee Paper Box Company, manu- 
facturers of paper boxes, Milwaukee, Wis. 

Adler Manufacturing Company, pianos, 
organs and phonographs, Louisville, Ky. 

Budd Wheel Corporation, manufactur- 
ers of automobile wheels, Philadelphia. 

Englewood Manufacturing Company, 
— of hosiery, Englewood, 

enn. 

George W. Davis, manufacturer of car- 
pets, rugs and yarns, Manayunk, Phila- 
delphia, Pa. 

Wadhams Oil Company, manufacturers 
of lubricating oils and soaps, Milwaukee, 

8. 








NORTHWESTERN BRANCH 
Lincoln Life Building 
FARGO, NO. DAK. 




















> DO YOU READ > 
ADVERTISEMENTS 


Once in a while it pays a man to read an advertisement. 


For instance, do you know why the $24,816,657.00 of new business 
paid for in 1917 by the fieldmen of 


The Guardian Life Insurance Company 


exceeded by $3,751,129.00 the largest amount paid for in any other year 
since the Company was organized in 1860? 


_ Do you know why very few men who can make a living selling life 
insurance leave this Company? 


The answers to these questions will be of great value to the man 
who wishes to form a connection with 


A Growing Company for Growing Men 


T. Louis Hansen, Vice-President & Agency Manager, 
50 Union Square - - - - - New York, N. Y. 


of America 


For a direct Agency Connection address: 
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Motel Ia Salte 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager ¥. La Salle at Madison Street, Chicage baa 
WHERE INSURANCE MEN MEET at 
Hotel La Salle ranks first among Chicago fs 

hotels for its perfect service, elegant equip- f,4 

Y 9 ment and comfortable accommodation. Lo- fa 
cated at the center of the insurance pM% 
district it is the most convenient stop- Fs 

ping place for the busy man. an 

RATES: : ne 

ONE PERSON a3 

Room with detached bath = = = © $2to$Sperday MLM 

Room with private bath © = + +  §$Sto$Sperday Bo 

Room with detached bath = = == $8 to $8 per day *, 
Rooms with private bath = = + © §5to$8perday [im 

Connecting rooms and suites as desired ans 

All rooms at $5 or more are the same price [i 

for one or two persons. a 















: Hotel La Salle gives more for the price 
™@ you paythan anyother hotel in Chicago 
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National Life Insurance Company 


MONTPELIER, VERMONT 





FRED A. HOWLAND, President 


A MUTUAL COMPANY 
Which for 
SIXTY-EIGHT YEARS 


Has protected the 
HOME AND FAMILY 





EDWARD D. FIELD, Superintendent of Agencies 


Association Activities 

















THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 


A combination which makes a winner for the Agency Force of the 


eo e 
Equitable Life of lowa 
(Organized 1867) 
All previous records broken during 1917. Substantial increase in assets and paid 
for meurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building « Des Moines, Iowa 








The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


Mis eter at RRP UR AN 98S 55 oa cio oe bea skies csr 0 odie 800s ele 9's" -$ © 95,927,881.14 


lei sneredse An income 11 A917.) 65a eee cece cee oe cs ees 40,648,595.67 
In amount. of insurance: in fOPCe. .. 2... ci ceciecsrscccccieve . 3,936,181,898.00 
Dh Peat TH MSUTATCE AN TOPCO. oe oe oc be oss oa 5 050s 0:0 'si0 os ele;e'0,030 453,749,902.00 
In amount of insurance placed in 1917...............0ee econ 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 








' A BUSINESS BUILDING POLICY— 


HE future financial worth of the children of today de- 

pends upon the thrift seed sown now. {Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 








HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 


reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 


W. A. R. BRUEHL & SONS, General Managers HOYT W. GA! General Managre 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, QHIO 








py OUR We have a contract for you under which your 


JERVICE income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY 


Cash Capital $200,000.00 V. D. CLIFF, President 


One 


DETROIT 
MICHIGAN 





Boston—The new administration of the 
association, with Frank H. Stratton of 
the Equitable at the head, started off its 
winter season of monthly luncheons with 
splendid eclat at the Boston City Club 
this week. More than 125 were brought 
out on a plea that the gathering was 
for live producers and live ones only. 
It was the largest crowd which these 
luncheons have produced. When the tur- 
key was out of the way five quarter mil- 
lion dollar producers were introduced and 
allowed five minutes each to give some 
idea of how they do it. Napoleon E. 
Tougas of the New England Mutual, 
Charles H. Jones of the Phoenix Mutual, 
George Woodbridge of the Equitable, 
Arthur L. Potter of the Mutual Benefit 
and Earl G. Manning of the Provident 
Life & Trust, were called. After the 
speaking J. Everett Hicks announced the 
executive committee had been consider- 
ing the matter of eligibility to member- 
ship and had decided to amend the con- 
stitution and by-laws which limited 
active membership and voting power to 
managers and superintendents only, so 
as to include in the active membership 
soliciting agents also. Oliver M. Thur- 
man explained that at present there were 
but 49 active and voting members out 
of a total membership of 286. The change 
has been one long desired and the an- 
nouncement met with decided approval 
and a rising vote was taken in favor of 
recommending such action by the execu- 
tive board. It was also suggested the 
annual dues be $5 for all, in place of 
$2.50 for associate and $10 for active 
members. 

A meeting of the active members of 
the association was held immediately 
after the luncheon and formal action was 
taken adopting the proposed amend- 
ments, throwing open the active member- 
ship to all general agents, superinten- 
dents and soliciting agents and making 
the annual dues for all active members 
$5 per year. There will still be an asso- 
ciate membership open to employes and 
attaches of life offices, not directly con- 
nected with producing business. 


* * 

North Dakota—The North Dakota asso- 
ciation held its opening meeting in 
Fargo.. There were a number of non- 
resident members present from over the 
state. Eleven new members were unani- 
mously elected, and there are prospects 
of the membership going over the 200 
mark before the close of the year. 

One of the most important matters dis- 
cussed was the rearrangement of the as- 
sociation plans for the holding of its 
meetings. It was thought impracticable 
for all members from all sections of the 
state to be present at any one meeting. 
It was decided to divide the state into 
four sections and hold two sectional 


meetings to rotate as nearly as possible 
so that there would be no conflict, so 
that the state officers might be enabled 
to attend every meeting. In this plan, 
when a meeting would be held in one 
section of the state, only the members 
residing in that particular section would 
be notified. Thus a great deal of work 
and expense could be eliminated. With 
this plan in operation, it was decided that 
the annual meeting should be made a 
very important affair, at which time all 
the four sections would meet for a whole 
day or two in convention. 

Another very interesting feature of the 
November meeting was the splendid ex- 
hibit of the trophies won by the North 
Dakota association at the New York con- 
vention of the National association. This 
exhibit has been on display for a week in 
a window of one of Fargo’s most promi- 
nent department stores. President A. F. 
Colwell has had a photograph taken of 
the display, and the association intends 
to display this exhibit at various cen- 
ters over the state during the year. 

The annual meeting will be held in 
January, for which elaborate plans are 
already under way, which will take on 
to a considerable extend a celebration of 
world peace, when not only 200 members 
will be present, but many guests and 
representatives of various associations in 
the Northwest Congress district. 

* * 

Columbus, 0.—The November meeting 
of the association was held at noon, Nov. 
22. Rev. Irving L. Maurer, pastor of the 
First Congregational Church, spoke on 
“Insurance and Human Relations.” Rev. 
Maurer said, in part, that “life insurance 
serves as the best modern illustration of 
that league which the nations of the 
world ought soon to enter. Insurance 





meetings in each section annually, these |. 














men ought to sell the country so large 


IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


Des Moines, Iowa 








PATHFINDER to 


Western Insurance Stability 








@jEaming over six per 
cent on its investments. 


q Low Rate of Mortal- 
ity. 
(Liberal Dividends. 


Policies that have a 


Selling Force. 


@ Agency Contracts 
that are Modern and 
Just. 


@ Has dealt with the 
public for twenty- 
eight years and holds 
the confidence of its 
patrons. 


q Writes both Annual 
and Deferred Policies. 








ROYAL UNION 
MUTUAL LIFE 
Insurance Company 


DES MOINES 
IOWA 
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November 11th, 1918 


was declared 


THE PROVIDENT LIFE 
AND TRUST COMPANY 


OF PHILADELPHIA 


Removed all War Restric- 
tions from its Outstanding 
Policies and discontinued the 
use of a War Rider on New 
Policies. 





Extra War Premiums will be Re- 
turned, and if regular premium 
has been paid, War Claims will be 
paid in full. 





N.W. Corner Fourth and Chestnut St. 
= 


On the very day the Armistice | 














- WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
em field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
og directly with the Home Of- 
ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 


a policy that we shall not be able to af- 
ford losing premiums. Any man who pays 
his life insurance premium is joining an 
organization whose purpose is to safe- 
guard the future generation from three 
great fears: How to be fed; how to be 
sheltered, and how to be educated. These 
needs are acute and not in proportion 
as human relations are just or unjust. 
Life insurance tends to giving direct pro- 
tection, trains society for rendering itself 
safe against unjust and needless want.” 
Other speakers were President J. M. Sar- 
ver, of the Ohio State Life, whose subject 
was “Agency Work”; Fritz Lichtenberg, 
Columbus manager of the Massachusetts 
Mutual, on “Peace and Plenty”; and C. B. 
Wiles, superintendent of the Metropolitan 
Life, on “Life Insurance Today.” All life 
men in Columbus, whether members or 
not, were invited to attend. 


* * 

Milwaukee—The association held its 
regular monthly meeting at noon Nov. 22. 
It was the first session since September, 
the October meeting having been omitted 
because of the ban upon all public gath- | 
erings imposed by the health authorities 
during the epidemic of influenza. The 
principal business at the meeting was 
consideration of the code of ethics re- 
cently formulated by the National asso- 
ciation. Final action on the adoption of 
the code will be taken at the next 
monthly meeting, to be held Dec. 19. 





* * 

Omaha—With the lifting of the influ- 
enza ban insurance activities have re- 
gained more than their normal interest. 
Within the last week the association held 
the most successful meeting of the year. 
Life men say business is splendid, and is . 
getting better every day. Only prosperity | 
is in sight, they say, with the prospect , 
of plenty of selling talent as men are 
released from war service. The associa- 
tion, 100 strong, met at the Chamber of 
Commerce, Franklin Mann, general agent 
of the Northwestern Mutual Life, making 
an interesting and instructive talk on 
rates. O. H. Menold, president, says the 
monthly meetings will be held regularly. 

* * * 

Detroit—Over half a hundred members 
attended the regular monthly meeting 
Friday evening. President Howard B. 
Saliot, Guardian Life, presided. Ten new 
applications for membership were read. 
John C. Johnson, newly appointed general 
agent for Detroit of the Equitable of 
Iowa, spoke. Mr. Johnson recently came 
from Harrisburg, Pa. and was vice- 
president of the Central Pennsylvania 
Life Underwriters’ Association. Nath- 
aniel Reese, general agent of the Provi- 
dent Life & Trust, gave an interesting 
talk on long term endowments, illustrat- 
ing it with charts and figures. A. C. 
Utter, general agent of the New England 








| Mutual, spoke on “Income Insurance.” | 


The next regular meeting and election 
of officers for 1919 will be held Dec. 6. 


* * * 














“SOMETHING. 
NEW FOR 
AGENTS" 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 

















Cincinnati—The Cincinnati association 
last week held its first regular meeting 
since June. Charles Stern, recently 
elected a member of the national execu- 
tive committee, made a very interesting 
report, bringing to the members certain 
| timely suggestions of the new president, 
| J: K. Voshell, to the national executive 
| committee. Among other things, the 
| recommendation was made that local as- 
sociations employ paid secretaries. In a 
number of cities this plan has been at- 
tempted with great success. Samuel 
Strum gave a few impressions of the 
New York convention. He told of the 
inspirational value of the address of 
H. B. Rosen of New York, whose princi- 
pal asset in soliciting appeared to be an 
unwavering self-confidence in his ability 
to produce business anywhere at any 
time. 


east. 
* * * 

Kansas City, Mo—The annual meeting 
postponed because of the “flu” was held 
| Nov. 25. The attendance was the largest 

of the year. The following officers were 

' elected: President, E. S. Villmoare, vice- 
: president Kansas City Life; first vice- 
president, C. H. Poindexter, associate 
_ general agent in Kansas for the North- 
western Mutual Life; second vice-presi- 
dent, James R. Farney, vice-president 
and general agent Bankers Reserve of 
Omaha; secretary-treasurer, M. L. Bet- 
ton, American Central. 

L. Brackett Bishop of Chicago deliv- 
| ered an address, urging life men to avoid 
| seeking prospects among returned sol- 
diers with government policies. 

Instructions were given for obtaining 
membership, if possible, in the Club 
Presidents’ Round Table, an organization 











of presidents of civic organizations. 











A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 

Dec. 31—1888....$ 104, 889,073 Income Issued 
1897 274,290 6,619,653 1888-1897 ....$ 1,744,102 387,702 
1907 2,916,339 39,503,485 1898-1907.... 10,551,857 1,139,235 
1917.... 14,008,422 115,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 
Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 


Western Pennsylvania and Michigan 














Frans Nelson, President F. J. Uehling, Secretary 


pON WEALTH 















The “Giant of the West’? 

















The chairman very appropriately | 
followed Mr. Sturm by the remark that | 
Mr. Rosen was the Sam Sturm of the | 


Southland Life Insurance Co. 


DALLAS, TEXAS 
The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 








Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 
New Masonic Temple Washington, D. C. 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











GUNS THAT KILLED HUNS 
POLICIES THAT KILL POVERTY 
DAYTON MADE PRODUCTS 


COME TO DAYTON AND GROW WITH THE GEM CITY LIFE 


























MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUPPALO, N. Y. 
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“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 














$6,000-$12,000 Combination Policy —$24.00 a Year 


$25.00 Weekly Indemnity During Disability 


Membership 68,453 Claims Paid, $1,307,881.83 


EX) 61: XN 
O72 \N 











Experi d I Sal like te sell our Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary NSAS CITY, MO. 














FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 








Farmers National Life Bldg., a°V"e Noe CHICAGO, ILL. 











Wanted:—A Strictly First-Class 


Life Insurance Man 











as State Manager for No. Dakota. Must be a 
good personal producer, with the ability to 
organize and develop our business inthe State. 


Liberal commission and renewal contract to 
the right man. References required. 





Guarantee Fund Life Association 


OMAHA, NEBRASKA 
Organized 1901 
ASSETS OVER $2,900,000.00 














The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


hnihiep -bADAas CSRESRa Re desde a Kein dR $ 2,739,817.90 
9.00 


NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 





& Supplementing Policyholders’ Digest. 
Published Annually in May. Price, $2.50 





Mutual Life 


In the payment of dividends for 1918 
upon all of its participating policies, 
the Mutual Life will employ the same 
scales as was used last year. While 
the company has suffered in common 
with all other life offices from an ex- 
cessive number of deaths due to influ- 
enza, the strong surplus which it: has 
accumulated makes possible the pay- 
ment of dividends upon the same lib- 


eral scale as was used in 1917. 





Northwestern Mutual 


The Northwestern Mutual an- 
nounces that the same dividend scale 
adopted in 1912 will be extended ‘to 
1919. 





New Life Policies 


The Clover Leaf Life of Detroit, 
which took over the Peninsular Guar- 
dian Life & Accident, is adding ordi- 
nary life and 20-payment nonpartici- 
pating policies, $10 per month for 100, 
120 and 240 months to its lines. 





Drops Monthly Premiums 


The Peoples Life of Chicago has dis- 
continued its monthly premium depart- 
ment, so far as new business is con- 
cerned. 





Three New Policy Forms 


The Great Northern Lite of North 
Dakota has three new forms of policies 
in press. Two of these will be a special 
20 payment life and a new coupon 
dividend policy. 





Columbia of Nebraska 


The Columbia Life of Fremont, Neb., 
has got out a complete new set of poli- 
cies, disability and double indemnity rid- 
ers. It has also changed its reserve basis 
from the actuaries 4 percent full prelim- 
inary term to the American 3% percent 
Illinois standard. The Columbia Life is 
a mutual legal reserve company which 
is making progress under the manage- 
ment of H. C. Mason. None of the old 
forms of policies have been issued since 
Oct. 25. The following is the list of the 
new policies with premium rates per 
$1,000 without disability benefits at age 
35: Return premium, $41.80; whole life, 
$26.15; ten-payment, $53.50; fifteen-pay- 


ment, $40.98; twenty-payment, $34.92; 
ten-year term, $11.48; term to age 65, 
$18.19. 


Endowment at age 65, with monthly 
income for life thereafter: Ordinary, 
$34.50; ten-payment life, $64.37; fifteen- 
payment life, $48.57; twenty-payment life, 
$41.14. 

The company adds the uniform charge 
of $1.50 per $1,000 extra premium for 
the double indemnity for accidental death 
feature. Its disability clause also carries 
extra premiums and provides not only for 
waiver of premium, but monthly income 
to the insured. - 





Century Life 
The Century Life of Indianapolis has 
removed all restrictions in its policies 


with reference to war clause or war reg- 
ulations. 


Goes With National Fidelity 


Theodore W. Bardage, who has been 
connected with the Chicago office of 
the Mutual Life has gone to Sioux 
City, Ia., to become agency supervisor 
of the National Fidelity Life of that 
city. President Ralph H. Rice of the 
National Fidelity has been in Chicago 
for some time looking over the tim- 
bers and selected Mr. Beardage for the 
position. 


Chicago—The next meeting of the as- 
sociation will be held Dec. 12, and the 
speaker will probably be Fred W. Potter, 
insurance commissioner of Illinois. Presi- 
dent J. K. Voshell, of the National asso- 











Surplus to Policyholders.....................05: 376,482.48 
Ne Pelielee a 
opportunition for AGENTS in mary etme Oe re er ree sos tren repossible partion 
Dr. W. O. THOMPSON G. W. STEINMAN 
serene Secretary 





ciation, will not be able to attend this 
meeting, as was at first expected. 
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Are You an Agency Builder? 


A growing Illinois company wants an active, 
mn oe por — pong en A 

uilder upervisor direct from Home 
Office—lllinois Territory. Permanent 
position for the right man, who must be capa. 
ble and clean cut, and a good judge of men, 
The company has a large number of stock. 
holders who are boosters behind the lines, and 

e position offers uncommon opportunity for 
future advancement. All communications 
in confidence if desired. Address, 


63-B, care The National Underwriter, 














“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bldg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 








Hs 6 per gent Saeco ae frem 

up. Nearly 000 Amer'cans recently 
shown their interest in boad buying. Let es give 
yeu fasts about estate Write for par 

















ACTUARIES 
O42? F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
= J. HAIGHT 


CONSULTING 
ACTUARY 





Hume Bldg. 
INDIANAPOLIS 





ST. LOUIS, MO 
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Polici d anite Insurance forms epared. 
The Law of loser ance a Specialty. 
Colcord Bidg. 
OKLAHOMA CITY 


J H. NITCHIE 
e ACTUARY a 

Telephone fation B 
Central 3462 19S. LaSalle St., CHICAGO 


REDERIC S. WITHINGTON,F.A1A 
CONSULTING ACTUARY AND EXAMINER 
804-806 Security Building 


DES MOINES, IOWA 
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It’s a Whiz! 


We are issuing a 
Woman’s Policy 
framed to meet 
modern women’s 


needs. Most 
agents find ita 
winner. 


Gaxdianiita 


Madison, Wis. 


















THE PEOPLES LIFE 
INSURANCE Co. 


Now convert- 
ing Industrial 
i policies to 

| Ordinary. 

= Splendid op- 
portunities for 








President 
Home Office Building CHICAGO 
Chicago 











NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 


Agency Openings in Illinois, 
Indiana and Michigan 

















UNIEULU UNCER eH HAT TT 


FEDERAL UNION LIFE 

Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income”’ 

and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 

Ohio, Illinois and Kentucky 















15,000 PEOPLE 


Wrote us last year, in answer to 

our advertising, for an illustra- 

mE of the Fidelity “Income for 

be Direct eed Service 

i idly i es sei 

ency ings for the right 

men. Write to day— es 
FIDELITY MUTUAL LIFE 
Seer nurance Co., Philadelphia 
never $1az,o00,000" Weltes,LeMar Talbot, 





GOVERNMENT REPORT ON 
INFLUENZA CASUALTIES 
(CONTINUED FROM PAGE 5) 


just what the after effects of influenza 
and pneumonia are to be it is obvious 
that these diseases either singly or in 
combination leave the nervous system 
of the victim in a rather disordered and 
weakened condition. The man who has 
undergone a severe attack of influenza 
while he appears to recover completely 
is nevertheless not in the best of phys- 
ical condition and medical men say will 
not be until about a year after the at- 
tack. The severity of the disease does 
not permit of a complete recovery phys- 
ically for some time, in spite of favor- 
able appearances. 

Views on Acceptances 


However, many companies are ac- 
cepting cases where the applicant has 
had influenza three or four weeks be- 
fore making application and an exam- 
ination indicates no impairments. Many 


‘medical men are of the belief that three 


or four months should be allowed to 
elapse before business of this kind is 
accepted, and there are others who hold 
to the view that a man applying for 
life insurance now should have his ap- 
plication deferred until December or 
January and the company has an op- 
portunity of observing how the severe 
weather affects the applicant. In other 
words, there is a feeling among some 
that the man who has been attacked by 
influenza and there has been no result- 
ing pneumonia attacks is more likely 
to contract pneumonia than the man 
who was never a victim of influenza, 
and cold weather is being awaited to 
see whether this theory is correct. 
Difficult to Combat 
The results show that in every com- 
munity where influenza struck the epi- 
demic ran its course. In spite of all 
preventive measures, notwithstanding 
the immediate closing of all public 
meeting places and the strictest of rul- 
ings and regulations, the disease ran 
its course and then died out. As one 
medical man expressed it, “Influenza 
seems to be like the fire that starts to 
burn the building. Then the fire de- 
partment is called and water poured on, 
but the fire has gained such great head- 
way that despite the great torrents of 
water that are poured on the flames the 
fire does not die out until it has wiped 
out the building completely.” 
Value of Preventives 


Preventive measures are, of course, 
of value and have proven their worth 
in many cities during the ravages of 
the disease. In Spain where influenza 
has done much damage during the past 
weeks careful precautions were not al- 
ways taken and as a consequence the 
disease often became active after many 
had thought it had run its course. Noth- 
ing of that kind occurred in this coun- 
try where action was immediately taken 
in every community to check the spread 
of the disease. 


Conservative’s Appointments 

Stanley Royal, who started with the 
Conservative Life of South Bend, Ind., 
Nov. 14, 1917, as an agent in the Ft. 
Wayne, Ind., district, has been promoted 
to the superintendency of the Ft. Wayne 
district. 

Levi Van Leuvan, who for a number 
cf years has been connected with the 
Prudential at Goshen, New York, as as- 
sistant superintendent, has been ap- 
pointed superintendent of the Hammond, 
Ind., independent district of the Con- 
servative. 


Will Start Building Work 

PEORIA, ILL., Nov. 27.—Work on the 
construction of the new home office sky- 
scraper of the Peoria Life at Main and 
Jefferson streets is to be resumed at once. 
The work on this building was suspended 
by order of President Emmet C. May, be- 
cause it was found best to release all 
possible labor and material for war work. 
Now that the ban on building has been 
lifted the 16-story building can be con- 
structed. It is thought that it will be 
completed by December of next year. 
Two of the floors are to be occupied by 











the Peoria Life. 
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The Sfgn of Good Insurance 


Conservative Life Insurance Company 


of America 


(Ordinary and Monthly Premium Plan) 


We want two experienced industrial men 
as superintendents. One for an English 
speaking, the other a Polish and Slavish 
Both in Indiana. Must have 
record as canvasser and trainer of men. 
Have splendid openings for agents in — dis- 

Tite in 


district. 


tricts, good pay, rapid promotion. 
confidence to 


S. Burkart, Vice-Pres. and Gen. Mgr. 


South Bend, Indiana 











THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


The Sign of 


Home Office 
DENVER, COLORADO 


Good Insurance 





PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 


THOS. F. DALY, Pres. 
















Wanted in Illinois, Indiana and Pennsylvania 
100 Industrial Agents 


20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 


Western Life Indemnity Company 


604 Masonic Temple, Chicago, III. 


33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 


GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 


5 Superintendents 


























Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 


American company. 


s 

Having completed its 75th fiscal year on the 31st of Decem- 

ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 


fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 


The Mutual Life Insurance Company 


OF NEW YORK 


34 NASSAU STREET, NEW YORK CITY 
































Pioneer Life Insurance Co. 
KANSAS CITY, MO. 


of America 
Organized 1907 


EVERYTHING NEW BUT THE NAME 


John W. Cooper, President 

























LIFE INSURANCE SERVICE BUREAU | 


CONSERVATION OF LIFE INSURANCE COMPANIES’ BUSINESS AND 
TEMENT 


REINSTA’ 
ARIAL 





POLICIES ON A THOROUGH ACTU- 


BASIS THROUGH A UNIQUE SERVICE TO POLI 
10 SO. LA SALLE ST. 


CHICAGO, ILL. 
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ILLINOIS [INDIANA ' 
E 
VIRGINIA 
Ss 
K Cia Cevittin, o~ > N 
eS AON xe 
oo is Ir 
ANY men who have seen overseas duty will not be satisfied, on 
their return, with “inside” or “desk” jobs. Their experience ie 
gained among men under the sternest of conditions will prompt many =s | gC, 
of them to enter the most fascinating as well as the most remunerative ‘ 
of all lines—the selling game. Life insurance, as an occupation, will Ee 
prove attractive to many of our returning boys in khaki. They are fo 
going to be recognized, too. a 
. . ° ave he 
We have, and will continue to have, field positions open for men of in 
ability and experience or for beginners who show the right aptitude ‘f 
for the work. : 
There is a satisfaction in a connection with a company that 1s marching me 
ahead. The field man invariably profits by his company’s advancement. we 
We have several splendid territories available to good men. Included ae 
is part of Michigan. Does this interest your ~ 
° ° . ‘ 3 ‘ the 
We cannot tell it all in this advertisement. A personal interview ‘ 
will convince you why THE CLEVELAND LIFE occupies a unique ing 
position among life companies. Pm 
tha 
Do your part and we will do ours. non 
INSURANCE IN FORCE 3 ASSETS APPROXIMATELY a 
OVER $22,000,000 | $2,750,000 sta 
THE CLEVELAND LIFE = 
William H. Hunt, President rt 
| Howard S. Sutphen, Vice Pres. & Mgr. Agencies ats H. M. Moore, Secretary ti 
bot! 
* 











eee 



























FUEDSON 


. LOTT; Presipent 


Pies Gur ik. 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 


The National Underwriter 


PART THREE 








TWENTY-SECOND YEAR No. 48 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, NOVEMBER 28, 1918 


$3,00 per Year, 15 Cents a Copy 








FIGHT IS NOT ENDED 
~ ON COMPULSORY PLAN 


Social Insurance Scheme Is Not 
Scotched by Any Means 
Over Here 


NEEDS ALERT WATCHING 


In These Days of Reconstruction Many 
Visionary and Dangerous Ideas 
Are Being Pressed 





NEW YORK, Nov. 26.—From those 
who are in position to know because 
they are viewing the problem from a 
national standpoint comes the state- 
ment that the defeat of the state so- 
cial insurance plan in California should 
not be accepted as the beginning of 
the end of the fight. To the contrary, 
the contest in Massachusetts and Cali- 
fornia were only the opening skir- 
mishes. Those who oppose the social 
insurance program will be playing into 
the hands of their opponents if they 
now take it for granted that their fight 
is practically won even for the present. 

Need More Education 


In the first place, it must be con- 
sidered that most of the voters are not 
acquainted with what the plan really 
means and have voted against it partly 
because it was an innovation and they 
were not familiar with it. More famil- 
larity with the plan will take away in 
many the opposition there because of 
new idea inertia. Then in California, 
Christian Scientists are probably 
Stronger than in any other state in 
the Union and worked hard to defeat 
the insurance amendment. Also, great 
Placards and posters were used brand- 
ing the entire scheme as pro-German 
and even as backed by German funds. 
This cry was particularly effective this 
year, but every sane person recognizes 
that it will not have the same pulling 
Power two, four and six years from 
now. 

May Come Forward in New York 


Those who are watching the trend of 
events in this field believe that the first 
State, if any, to adopt social insurance 
will be New York, where the state fed- 
eration of labor has pledged its entire 
Support to the program. The Repub- 
— Platform in Indiana, where the 
egislature will be overwhelmingly in 
the hands of that party next. year, 
called for the appointment for a com- 
a. to investigate social insurance. 

ons in Ohio and Illinois are 
thonthe Went within the next two 
ie air fer ith the war over now and 
it maaié be of “reconstruction” ideas, 
disen e well for those who are op- 

€d to the state going into the in- 


Surance business j 
, Ss in any form.to be on 
their guard, xi 


on Health 


The Ohio Commission on Health and 
Old Age Insurance, which will hold a 
series of public hearings, has issued a 
report as to its plans. It is very vol- 
uminous. It says in part: 

The commission does not consider that 
it is necessary to discuss the value of 
health insurance as such, but rather to 
consider whether or not health insurance 
shall be applied as a policy, conducted 
by the state, and made compulsory upon 
all persons. There is no doubt in the 
minds of the commission that sickness 
entails serious and disastrous effects 
upon great numbers of our people each 
year and causes physical deterioration 
and economic dependence. 


Present Insurance Carriers 


Whether action should be taken by the 
state to provide universal compulsory 
health insurance depends primarily upon 
whether the problem is being met, or can 
be met satisfactorily by existing agencies 
of insurance. The extent and efficiency 
of present agencies is, therefore, being 
studied with a view to determine whether 
they are now adequately performing the 
insurance function; or whether they may 
be developed to perform it, or if a state 
system is organized, whether these in- 
surance carriers may be incorporated into 
the plan so as to utilize the experience 
and machinery which they now possess. 

There are two standards by which the 
commission desires to test health insur- 
ance as a State policy: 

First: Whether it will lessen poverty 
and destitution. 

Second: Whether it will lessen disease 
and promote health. 

If it does either one of these effective- 
iy, it is a strong social measure. If it 
does both, its supreme value cannot be 
doubted. If it does neither, it cannot be 
said to be a worthy social function. In 
other words, health insurance from a 
social point of view must be designed 
primarily to prevent so far as possible 
the occurrence of sickness and to lessen 
the economic dependence resulting from 
sickness. It must do one or both of 
these things measurably well in order to 
justify the necessity of state action. 


Charge on Community 


A plan has been suggested to the com- 
mission that, instead of placing a fixed 
part of the cost of the insurance on the 
state and the community, the burden of 
insurance for certain specific diseases 
which are more strictly community dis- 
eases be borne by the state and the com- 
munity. The spread of such diseases as 
tuberculosis, typhoid, smallpox, diphthe- 
ria, etc., are chargeable largely to the 
laxness of the community. In such cases, 
under the proposal made, the state would 
provide insurance for all its citizens 
against such diseases, and any city or 
local community which had an excess of 
such diseases would pay for that excess. 

The commission is giving considera- 
tion also to the argument that responsi- 
bility for disease is not the only criterion 
in apportioning the cost; that the benefits 
derived must also be considered; that the 
individual benefits, of course, for at least 


he bears alone, will be borne by others; 
that the employers benefit because of the 
greater stability of employment and the 
better physical and mental condition of 
the employes; that the state benefits in 
the lessening of poverty and in the 
greater stability of society. 

There are several proposed plans for 
carrying insurance. The principal end 








to be sought is the personal interest 


a part of the burden of sickness which: 


Aim of Ohio Commission 


Insurance 


which may be aroused in the members 
to ‘prevent fraudulent practices, to pro- 
mote the fullest operation of preventive 
measures and to insure certainty of pay- 
ment. 

1. The state could establish a state 
fund in the same manner as the state 
workmen’s compensation fund and re- 
quire all persons to be insured in it. 

2. The state could require all employ- 
ers to insure their men and leave them 
free to insure in insurance companies, 
mutual societies or other carriers. 

3. The state could accept approved 
carriers such as fraternals, labor unions, 
establishment funds, or could provide 
public locals as carriers under conditions 
which the state would approve, and let 
the insurance be carried by them, and 
then provide for those not so insured in 
a, state fund. This is the method in force 
in most of the European systems. 


Some of the Problems 


The problems to be solved are: 

1. Does the extent and social effect of 
sickness warrant a statewide plan of 
health insurance under state auspices? 

2. Can existing agencies be expected 
to measurably meet the needs? 

3. What is the extent of poverty 
caused directly by sickness and what will 
be the effect of health insurance in pre- 
venting new accessions to poverty? 

4. What will be the direct effect of 
health insurance which provides ample 
medical care, on the sickness rate and 
especially upon the severity rate of sick- 
ness? . 

5. What provisions can be adopted to 
make the health insurance system a di- 
rect preventive measure? 

6. Is it practicable to extend the sys- 
tem compulsorially to casual laborers and 
to the unemployed, or will it be advisable 
to restrict it to employed persons? 


Seope of the Coverage 


7. Should compulsory health insurance 
be limited to employes in establishments 
having more than five employes, as is the 
case with the workmen’s compensation 
act, or should it be extended to all em- 
ployes? Should it apply to those having 
less than a certain salary or to all per- 
sons, regardless of salary? 

8. Is it practicable to include farm 
laborers and domestic help, or will the 
fact of their isolated employment make 
the administrative difficulties too great? 

9. What should be the amount of cash 
benefits paid in proportion to the wages 
of the worker? 

10. Should an injured person be al- 
lowed to carry other health insurance 
which would make his weekly benefit 
greater than his weekly wage? 

11. Should the payment of benefits be 
limited to the first 26 weeks of disability 
or should it be continued as long as dis- 
ability lasts? 


Proportion of Expense 


12. What proportion of the expense of 

health insurance is justly chargeable to 
The employer, 
The employe, 
The state? 

13. Would it be better to let the state 
insure all its citizens against certain dis- 
eases such as tuberculosis, typhoid, 
smallpox, etc., as its part of the burden 
instead of paying a proportion of the 
whole insurance. fund? 

14. What encouragements can be 
given to employers who provide for the 
health protection of employes and for 





emergency medical care in the way of 


CASUALTY INTERESTS 
MUCH ENCOURAGED 


Great Business Building Era Is at 
Hand Which Should Be 
Appreciated 





UNCERTAINTY IS ENDED 





Almost All Lines Will Be Stimulated 
Because of the Close of the 
War 





Casualty men feel that an era of 
great prosperity and business building 
is before them now that the titanic 
world struggle has been ended. All cas- 
ualty lines have been more or less on 
a war basis, affected by abnormal con- 
ditions. Now the uncertainty is lifted, 
men know where they are, can plan for 
the future, can inaugurate undertak- 
ings and complete plans that were held 
back because of the war situation. 
Heretofore everyone has expended his 
energy to assist in winning the war. 
Everyone was on a strain because he 
did not know just how his business 
would be affected. 


Great Era Ahead 


There will be an era of building, be- 
cause all materials that have been 
shifted to war work except in the most 
urgent cases have been released. Build- 
ings of every kind have been held 
back, but architects say that millions 
and millions of contracts are ready to 
be fulfilled just as soon as materials 
and labor can be obtained. This in it- 
self will be a great feeder for casualty 
and. surety companies in the way of 
workmen’s compensation, public lia- 
bility, contract surety bonds and the 
like. It will give employment to thou- 
sands of men and keep them in pros- 
perity. 

Surety men anticipate that more con- 
tract bonds will be required than ever 
before. ‘This will be a line, therefore; 
that agents should watch closely. Con- 
tractors should be cultivated, architects 
visited and all information possible col- 
lected as to building operations. In ad- 
dition there will be many public build- 
ings and work of all character that have 
been held back to be prosecuted. This 
will open up important avenues for in- 
surance. 


Accident Insurance 


Personal, accident and health agents 
will certainly reap a fine harvest be- 
cause of the great prosperity that will 
reign. 

Heretofore the accident and health 
business has been badly hit because so 
many men have gone into military serv- 
ice and have given up their insurance 
policies. Now these men will be demo- 
bilized and gradually absorbed into 
peaceful pursuits. Every one, therefore, 
of an insurable character is again a 
prospect for accident and health insur- 
ance. The influenza epidemic which 
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CASUALTY AND SURETY SECTION 


swept this country and exacted a mighty 
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toll in sickness and death should form a 
tremendous talking point for agents in 
soliciting health insurance. An insurance 
man who cannot go out today and sell 
disability insurance is a “weak sister.” 
With tremendous undertakings ahead and 
with such a bright future a man should 
fortify himself in every way to protect 
the human machine. Accident agents 
were becoming somewhat discouraged be- 
cause of the lapse of so many policies, 
but all that is ended. They can gird up 
their loins and go forth to conquer. 


Automobile Business 


Now that the war has ended the severe 
restrictions on the automobile trade will 
gradually be lifted. In fact, the curtail- 
ment already has been cut in two. This 
means that automobile factories which 
have been giving most of their attention 
to getting out War contracts will again 
produce pleasure vehicles. They will be 
purchased in larger numbers than ever 
before. The demand for automobiles will 
increase. Factories will work overtime, 
because the supply is greatly diminished. 
Furthermore, commercial trucks are in- 
creasing vastly in numbers. The man so- 
liciting automobile insurance, therefore, 
will take heart again, as the industry 
will soon be on a peace basis. 


Gradual Readjustment 


Industries that have been largely or 
wholly suspended will revive. The ban 
will be lifted on a number of occupations 
that were counted nonessential. Prob- 
ably there will be a readjustment in com- 
pensation lines, as many workers in war 
industries will be absorbed in other ac- 
tivities. The policy of the government 
will be to cancel contracts for war work 
gradually, so that business conditions 
will not be abnormally disturbed. The 
men, however, who are at work in the 
various industries will find plenty of la- 
bor in other lines to occupy their time. 
There should be no nonemployment for 
many years to come. 

Owing to the high price of plate glass 
and the cost of replacement, plate glass 
insurance will be in demand. 

One might run the entire gamut of 
casualty and surety items and almost 
without exception find the prospects were 
never so bright. 

The United States will be called on 
for years to come to supply the nations 





MUST ABIDE BY RULES 


WAR DEPARTMENT INSISTENT 
All Compensation Companies Must 
Subscribe to the New Rules 
or Lose the Risks 





NEW YORK, Nov. 26.—The War 
Department at Washington is insist- 
ing on its new program for carrying 
all contracts so far as workmen’s com- 
pensation and liability being subscribed 
to by all companies and only those who 
do will get a slice of the business. The 
War Department has notified all con- 
tractors that policies with companies 
not subscribing to the rules and regu- 
lations whereby the companies agree 
to return all profits over and above a 
certain sum to the government be can- 
celled. General agents having this 
business are very much disappointed of 
course in losing it but the government 
is obdurate and has laid down the rules 
with a bang so far as the War Depart- 
ment is concerned. It is stated that 
most of the cantonment and training 
station compensation insurance has 
been carried by the Maryland Cas- 
ualty, United States Fidelity & Guar- 
anty, London Guarantee & Accident, 
Sr gad & Casualty and the Aetna 

ife. 








abroad with food, materials and products 
of various kinds. With its greatly aug- 
mented merchant marine, which now can 
carry a considerable part of its own 
products, the United States will be an 
important factor in the world’s trade. 
Markets in South and Central America, 
in addition to the countries of Europe 
and Asia, are looking toward the United 
States for supplies of all kinds. Insur- 
ance, banking and shipping will follow 
the flag wherever it goes. This is cer- 
tainly a period of great business building. 
The opportunity for the insurance man 
was never so excellent. 





FEDERATION'S PROGRAM 





HOLD MEETING IN NEW YORK 





Fine Array of Speakers Is Lined Up 
for the Annual Gathering 
Next Week 





The National Council of Insurance 
Federations has completed the program 
for its fourth annual convention to be 
held at the Hotel Astor, New York, 
Dec. 2-3. 

Aside from important business ses- 
sions to be held both Monday morning 
and Tuesday afternoon, a speaking pro- 
gram of unusual interest has been ar- 
ranged for both Tuesday afternoon and 
evening sessions. 

The Tuesday afternoon session will 
be addressed by Joseph Chapman of 


tthe Northwestern National Bank of 


Minneapolis, representing the Amer- 
ican Bankers’ Association and speaking 
with particular reference to the com- 
mon interests of insurance and banking 
as economic America emerges from the 
trying experiences of a world war and 
resumes the pursuits of peace. © 


Hugh Frayne to Speak 


Hugh Frayne of the Labor Division, 
War Industries Board, Washington, 
D. C., will address the same session 
upon the general subject of labor and 
insurance. Mr. Frayne is representa- 
tive of the American Federation of 
Labor and well equipped to bring a 
message of striking interest to insur- 
ance men from that great factor in 
all insurance business, American labor. 

G. E. Turner, former insurance dep- 
uty of Indiana and now counsel for the 
National Federation, will speak upon 
“The Federation, Its Purposes, Prog- 
ress and Plans.” 

Jesse S. Phillips, superintendent of 





insurance of New York, will discuss 
the problems of insurance supervision, 
It has been been previously announced 
that the Tuesday evening session will 
be addressed by Secretary of War New- 
ton D. Baker, Ex-Ambassador James 
W. Gerard and C. J. Doyle, associate 
general counsel of the National Board 
of Fire Underwriters. 


AIM OF OHIO COMMISSION 
ON HEALTH INSURANCE 
(CONTINUED FROM PAGE 1) 

reduced premiums or greater benefits to 

their employes? 

15. What provisions can be made to 
prevent insured persons from continuing 
practices directly detrimental to their 
health, such as intoxication, the drug 
habit, etc.? 

16. What is the relationship between 
health insurance and a maximum wage 
and standard of living. Between health 
insurance and housing? 


Benefits Suggested 


17. The following benefits have been 

suggested: 
1. Cash benefits (weekly payments). 
2. Medical care of insured. 
8. Medical care of dependents of in- 
sured. 
4. Dental care. 
5. Maternity benefits for insured 
women and wives of insured men. 
6. Burial benefits for insured and 
dependents. 

What is the minimum which should be 
expected? 

18. How can medical service to the in- 
sured by physicians, hospitals, dentists, 
nurses, be best organized to promote the 
best interests of those who are sick and 
the best interests of the various profes- 
sions and of the people generally? 

19. What method of payment for med- 
ical care will bring the best results to all 
concerned? 

20. Should the insurance be carried in 
a state fund or in approved carriers such 
‘as fraternals, labor unions, establishment 
funds, etc.? 





Vice-President E. A. St. John, of the 
National Surety, is on a western trip 
and is visiting Chicago. 
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Chicago Bonding &InsuranceCo. 


LINES OF INSURANCE WRITTEN 





laneous Burglary 
Admitted Assets Capital Net Surplus 
$1,801,040.80 $500,000.00 $296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 
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Organized 1892 


55 John Street, NEW YORK 


HE New York Insurance Department in a 
recent examination says: 
the Company has increased, its liabilities have 
borne a decreasing ratio to the admitted assets and the 


liabilities. The growth of the Company, therefore, 
The affairs of the Company are 
conservatively 
Liberal reserves have been set aside for outstanding 
losses and other liability items and policyholders are 
being accorded fair, equitable treatment.” 


OVER 


THREE-AND-A-HALF MILLION DOLLARS 


PAID IN CLAIMS 


Surplus to Policyholders . $584,137.21 
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SOUTHERN INDUSTRIAL 
INSURERS CONFERENCE 


Holds Annual Meeting at Jackson- 
ville, Fla., Considering Many 
Problems Affecting Business 


COMBATING SOCIALISM 





Education in Prevention of Disease and 
Accidents Presented as Antidote 
for Radicalism 


JACKSONVILLE, FLA., Nov. 25.— 
After being postponed from Oct. 17-18 
and the meeting place transferred from 
Nashville, Tenn., to Jacksonville, Fla., 
the Southern Industrial Insurers’ Con- 
ference held a very satisfactory annual 
session at the latter city Thursday and 
Friday of last week, Nov. 21-22. There 
was great disappointment on account 
of the absence of President Charles E. 
Clarke, who is at Miami convalescing 
from a stubborn attack of influenza, ag- 
gravated by a disagreeable asthma, a 


disease to which he has been suscep- 
tible for a long time. 


Orr and Craig Preside 


Owing ‘to the heavy southbound 
trafic on the railroads at this season 
of the year, many of the delegates to 
the meeting did not reach Jacksonville 
until noon Thursday, which resulted in 
the abandonment of a morning session, 
the program for both morning and 
afternoon being combined in a four- 
hour session beginning at two o’clock. 
The roll call showed an attendance of 
23 delegates representing eleven of the 
26 companies forming the conference. 

Vice-President C. P. Orr, president 
of the Southern Life & Health, of Bir- 
mingham, Ala., occupied the chair 
during the two regular sessions, while 
C. A. Craig, president of the National 
Life & Accident, of Nashville, Tenn., 
presided at the post-prandial session. 
The welcoming addresses were deliv- 
ered by John T. Alsop, president of 
the Jacksonville city council, on behalf 
of the mayor; J. R. Leal, actuary of the 
Florida insurance department, on be- 
half of the state, and by Judge Dodge, 
counsel for the Peninsular Casualty, on 
behalf of the Florida industrial com- 
panies, 


Responses to the Welcome 


The responses were made by H. D. 
luffaker, president of the Interstate 
Life & Accident, of Chattanooga; A. B. 
Langley, vice-president and manager of 
the Carolina Life, and by P. L. Hay, 
President Bankers’ Life, of Macon, Ga. 

e latter was unavoidably absent, but 
had sent in a written response. A tele- 
gtam of sympathy was sent to Presi- 
dent Clarke, to which he replied ina 
most cheerful manner, as follows: 

‘This should be a glorious meeting. 
Our country has been successful on the 
fleld of battle. Our companies, by the 
Prompt payment of claims during the re- 
— epidemic involving thousands of dol- 
ars, have no doubt convinced the most 
skeptical of the need and necessity for 
he protection afforded by our policies. 
be conference has united with other 
feuizations in bringing to the attention 
: Congress propaganda which had for 
i: sect the disruption of the insurance 
on hess. Every member should also re- 
of z that we are now at the beginning 
oshoreg time when the conference can start 
ion that will be really constructive in 
oan nt the best possible service to the 
he in general. If every member will 
én 1 his individual responsibility, much 
tes” accomplished during the coming 


Reports Are Given 


y-Treasurer A. H. Kohn, who 
© secretary-treasurer of the Caro- 


Secretar 
als 
lina 


Pama! Life, reported the finances of the 
One com- 


€rence in good condition. 








pany, the Citizens’ Mutual of Winston- 
Salem, N. C., was added to the member- 
ship, and one, the North American Acci- 
dent, of Chicago, has withdrawn. The 
law committee, reporting through its 
chairman, P. M. Estes, general counsel 
for the Life & Casualty, of Nashville, pre- 
sented interesting facts in reference to 
the war revenue and excess profits taxes. 
It is anticipated that the revised law now 
before Congress will modify the insur- 
ance tax in some important sections. 

The law committee took up the matter 
of after-war problems as related to cer- 
tain legal phases of the proposition of 
governmental insurance and predicted 
that if the plan were charged with the 
full proportion of the expense incurred, 
together with the loss of revenue from 
taxes, the people would soon realize the 
advantages in favor of privately con- 
ducted and operated insurance companies. 


Report on Influenza 


Proposed socialistic state laws were 
touched* upon and the industrial com- 
panies urged to stress the desirability of 
the government exerting its efforts to- 
ward the prevention of sickness and acci- 
dents, as an antidote for the socialistic 
propaganda. Insurance is not a proper 
function of government, but the matter 
of conserving health, furnishing proper 
food and sanitary housing conditions, are 
matters with which it should particularly 
concern itself. The necessity for govern- 
mental action which would prevent sick- 
ness is more apparent than that it should 
try to provide indemnity for disability. 

The statistical committee reported an 
incomplete record on the effect of the re- 
cent influenza epidemic on the claim ratio 
of the companies. From partial returns 
it was shown that claims due to influenza 
amounted to an approximate average of 
about 60 percent of the total during the 
five weeks ended Oct. 25. This repre- 
sented over 50 percent of the sick and 
accident claims paid and nearly 70 per- 
cent of the death claims. Complete re- 
turns will be made later and incorporated 
in the printed proceedings of the annual 
meeting. 


Cc. A. Craig’s Address 


An excellent paper on “The Business 
Circle,’ prepared by H. B. Folk, secretary 
of the Life & Casualty, was read by P. M. 
Estes. It was a strong appeal for the 
extreme of service to policyholders con- 
sistent with safety and a moderate maxi- 
mum profit for invested capital. One of 
the very best addresses of the meeting 
was that on “Waste,” by C. A. Craig, 
president of the National Life & Acci- 
dent, of Nashville. 

Mr. Craig pointed out that the greatest 
waste in the weekly-payment business 
was through lapses. ,This problem has 
been the subject of much thought and 
experiment by the conference companies 
and Mr. Craig furnished proof that the 
evil could be overcome in large measure 
by careful selection and education of 
both agents and policyholders. Working 





along these lines the National Life & 
Accident has been able to effect a reduc- 
tion of 44 points in its lapse ratio for the 
first nine months of 1918, as compared 
with the same period last year. 


Dr. J. F. Ward Speaks 


After the annual dinner Thursday 
evening, adjournment was taken to the 
assembly room, where the postprandial 
exercises were carried out according to 
program. Six minute talks upon patri- 
otic, commercial and insurance topics 
were made by nearly all present, the 
principal feature of the session being 
some very excellent discussions on ffeld- 
work by a number of district superin- 
tendents who were in attendance as the 
guests of their companies. 

Some of the good work being done for 
the public welfare was explained by Dr. 
J. F. Ward, medical director of the Life 
& Casualty. That company has been en- 
gaged for some time in carrying out a 
plan for the education of its policyhold- 
ers regarding the care of their health 
and the need for cleanliness in home 
surroundings,’ especially. as regards food 
and drink. This is accomplished through 
plain talks by Dr. Ward, during which 
eartoons and actual photographs are ex- 
hibited by means of lantern slides made 
especially for this purpose. The lectures 
are given in churches, schools and other 
meeting places to which are invited the 
company’s policyholders and their 
friends. 


Craig Elected President 


After viewing the pictures and listen- 
ing to Dr. Ward’s running talk along the 
lines he uses in his lectures, it was the 
unanimous opinion of all the delegates 
that here was opened one of the greatest 
avenues through which industrial com- 
panies might render invaluable service, 
not only to policyholders but to the in- 
surance business, the state and the na- 
tion also. The majority of those who 
buy weekly payment industrial insurance 
are among the so-called working classes, 
and there is where socialistic propaganda 
finds its greatest strength. By placing 
patriotism, good business and the prin- 
ciples of democracy before the patrons 


of these companies while educating them. 


in matters of diet, health, sanitation, etc., 
an impregnable bulwark could be estab- 
lished against an American bolsheviki. 

Spirited discussion followed each of 
the addresses on the program, during 
which many experiences were detailed 
regarding the inauguration of experi- 
mental plans in office and field work. 
Some of these were proven to be very 
progressive, and the result of the meet- 
ing may be set down as a distinct ad- 
vance in the stability, permanence and 
public service of the weekly-payment 
life, sick and accident companies affiliat- 
ing with the Southern Industrial Insur- 
ers’ Conference. 

Officers of the conference were elected 
as follows: President, C. A. Craig, presi- 
dent, National Life & Accident, Nashville, 





MEN ARE OPTIMISTIC 


GREAT FUTURE FOR BUSINESS 





Casualty Underwriters Find That All 
Portents in the Skies Point to 
Prosperity 





NEW YORK, Nov. 26.—Casualty 
underwriters are decidedly optimistic 
regarding the future of their business, 
maintaining that improvement in sev- 
eral lines, notably personal accident 
and health, is already noticeable. The 
return of many of the men now in 
khaki to civil pursuits will increase the 
number of desirable prospects, and 
among those who have learned to ap- 
preciate the benefit of insurance cov- 
erage. Revival of building activity will 
intensify the demand for contract and 
surety bonds, while added wealth on 
the part of many who had not previ- 
ously been thus favored, opens a wide 
field for burglary insurance. 


Liability and Compensation 


In liability and compensation circles 
the future is so closely interwoven with 
industrial and economic changes, and 
the relation of the federal and state 
governments to labor preblems, that 
a forecast of any value is well-nigh 
impossible, and underwriters are chary 
about committing themselves upon the 
subject. 

With a return to normal conditions 
and a cessation from the high pressure 
of the past few years, steam boiler men 
will be able to make more careful boiler 
inspections and be in a position to en- 
force their demands for repairs upon 
machinery, something they have not 
been able to do for some time. 





Tenn.; vice-president, S. B. Coley, presi- 
dent, Durham Life, Durham, N. C.; secre- 
tary-treasurer, A. H. Kohn, secretary- 
treasurer, Carolina Life, Columbia, S. C.; 
Executive Committee—P. M. Estes, Nash- 
ville, chairman; H. D. Huffaker, Chatta- 
nooga; W. W. Chiswell, Washington, 
D. C.; C. E. Clarke, Jacksonville; R. H. 
Dobbs, Atlanta; W. R. Lathrop, Birming- 
ham, Ala. The next annual meeting will 
be held at Nashville, Tenn., the date to 
be fixed by the executive committee. 


John Behr, special agent of the Hart- 
ford Steam Boiler, who has been traveling 
from the Cincinnati office, has been trans- 
bee to Iowa and will travel out of Des 

oines. 








General Casualty & Surety Company 
114 WOODWARD AVENUE, DETROIT 

A Michigan Company for Michigan People 

Live Agents Can Secure 

Up-to-Date Policies 


Liberal Contracts 
WRITE US 


ELMER H. DEARTH ; ‘ ; 


President 











Assets, Over $4,200,000 


KIMBALL C. ATWOOD, President 








Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


_ $12,000,000 Paid in Losses 


Net Surplus, $1,000,000 


80 Maiden Lane, New York 
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MOORE COMPILES DATA 


——————— 


LOSS FROM MORGAN DISASTER 





Plate Glass Insurance Rates Will Be 
Sharply Advanced in Greater New 
York, Dec. 1 





NEW YORK, Nov. 26.—From the 
carefully compiled data submitted by 
W. F. Moore—the plate glass rating 
expert—to representatives of the War 
Department at a conference held at 
Newark, N. J., the losses suffered by 
the plate glass insurance writing com- 
panies because of the explosion at 
Morgan, several weeks ago, aggregated 
$60,000; these figures, of course, includ- 
ing glass and the cost of its replace- 
ment. The latter item was by no means 
an insignificant one, some glaziers 
charging $10 a day for the work. 

Had Details Well in Hand 


Not only had Mr. Moore full details 
as to the name and location of each 
loss claimant, but he had prepared an 
elaborate diagram of the entire dam- 
aged zone, facilitating greatly thereby, 
comprehension of the situation by the 
army officers. From the whole list of 
plate glass claims, a number will be 
taken at rardom from the files of the 
different companies and proofs thereof 
critically examined. The knowledge 
thus gleaned furnishing a basis for re- 
imbursement by the federal govern- 
ment. 


RATES UP IN NEW YORK 


On and after Dec. ist, so far as new 
business is concerned and from Jan. 1 
applying to renewals, there will be a 
sharp advance in plate glass insurance 
rates throughout Greater New York, such 
procedure being imperatively necessary 
because of the excessive cost the compa- 
nies are now compelled to pay for all 
plate glass purchased. 

In the Boroughs of Manhattan, Bronx, 
Brooklyn and Queens, the new tariffs will 
be, present manual zone charges plus 55 
percent. In the Borough of Richmond, 
because of its lessened hazard, the in- 
crease will be but 40 percent. While the 
advance is severe it is thoroughly justi- 
fied, and as a matter of strict equity 
should have been enforced some time ago. 


CITY TO PAY BILLS 





EXPLOSION CLAIMS ALLOWED 





Washington Court Affirms Judgment 
on Plate Glass Losses Caused 
Four Years Ago 





SEATTLE, WASH., Nov. 26.— 
Within a few days it is expected, the 
city treasurer will reimburse the Globe 
Indemnity and the Lloyds’ Plate Glass, 
for plate glass losses incurred locally 
because of an explosion in the harbor 
in 1914, and to the face of the claims 
will add interest for the last four years. 
This settlement will prove the ccn- 
cluding phase in an interesting insur- 
ance case which has been in the courts 
for some time. In the fall of 1914 a 
vessel, loaded with ammunition for the 
Russian government, blew up _ in 
Seattle harbor; whether accidentally or 
by design will never be known, the only 
watchman on the ship at the time hav- 
ing been instantly killed. 

So. severe was the explosion that dam- 
age estimated at $50,000 was caused to 
city property; the two insurance com- 
panies above named, together with the 
Metropolitan Casualty, paid plate glass 
losses of about $10,000. ; 


City Was Sued 


Maintaining that the city authorities 
were at fault in permitting the powder 
craft to anchor too near shore, the Globe 
and the Lloyds Plate Glass sued the city 
to recover the amount of their claims. 
Winning out in the trial court, the de- 
cision favoring the plaintiffs was sus- 
tained in the higher tribunal, to which 
the municipality appealed. Twice de- 
feated in the courts, the city could do 
nothing but “pay up,” and checks in set- 
tlement, it is understood, will be drawn 
soon. 


OTHER CASES AT ISSUE 


The successful outcome of the litiga- 
tion at Seattle recalls that plate glass 
insurance companies are also seeking to 
recover for losses suffered through the 
Black Tom explosion in New York har- 
bor in 1916; that in Halifax harbor last 
year, and as a result of the Morgan, N. 
J., disaster in October, 1918. 

The New Jersey Fidelity & Plate Glass 
of Newark sued because of the Black 
Tom explosion and was victorious in the 


BUSINESS IS ON TAP 





MANY INQUIRIES COMING IN 





Contractors Are Seeking Information 
as to Rates for Compensation 
and Public Liability 





General agents report that contrac- 
tors are beginning to make inquiries 
as to compensation and public liability 
rates, indicating that they are ready 
to begin work that has been held back 
because of war conditions. Under- 
writers anticipate a big era in busi- 
ness because of this private and public 
work that will now be completed. A 
manager in commenting on the situa- 
tion the other day remarked that if 
the agents were alert, rounded up all 
prospects, got in touch with architects 
and builders and kept their ears and 
7 open, they would reap a big har- 
vest. 

Naturally there will be a big slump in 
government business, but the various 
artisans that have been employed in 
all kinds of government work will now 
be released-in part for other employ- 
ment where they are badly needed. 
It will be the up and coming agent 
that will gather the plums these days. 





terests was at once taken and the case 
is on the calendar for rehearing. Other 
interested companies filed claims, the 
disposition of which will be governed by 
the outcome of the New Jersey Fidelity’s 
litigation. 


Outcome of Halifax Disaster 


To reimburse damage suffered because 
of the explosion in Halifax harbor, the 
Dominion government appropriated $8,- 
000,000, the distribution of which was 
placed in the hands of a special commit- 
tee. If the funds permit the plate glass 
companies will be taken care of, once 
greater sufferers have been settled with. 

Following the allotment by Congress 
of $3,000,000 with which to meet claims 
arising from the explosion at govern- 
ment-owned powder works at Morgan, 
an army officer visited the various plate 
glass insurance writing companies re- 
cently and made careful tabulation of 
the losses suffered by each through the 
disaster. The settlement of these will be 
made, is the confident expectation of cas- 


LOSSES WILL MOUNT 





CLAIMS LIKELY TO INCREASE 





Credit Insurance Underwriters Anticj. 
pate Change for the Worse When 
Commodity Prices Are Lowered 





_ During the last three years credit 
insurance companies have been show. 
ing a good profit on business written, 
Credit underwriters now anticipate an 
increase in the loss ratio. It has been 
the experience of credit companies 
that when prices are high losses are 
low, and vice versa. There will be, it 
is felt, an-increase in the number of 
failures, but the increase is not ex. 
pected immediately. The opinion is 
held that manufacturing conditions will 
go along about as they have been for 
another six months or a year. Only 


ing government orders will feel the 
effects of the closing of the war at this 
time. Those which have been making 
products which can be used for war 
purposes only will, of course, feel the 
pressure at once. However, even 
plants of this character, in shaping 
their programs, have taken into con- 


end, soon or late, and are in_ fairly 
good position to adjust themselves to 
the new order of things. 


Watching Textile Plants 


Credit men are watching rather 
closely the textile industries at this 
time. These concerns have been doing 
much work for the government and, 
at the government’s request have put 
in much special and extra machinery. 
They will now be called on to produce 
only their normal volume, and will be 
rather undesirable with their special 
equipment on hand. Credit companies 
do not anticipate any great increase in 
losses, however, until prices of com- 
modities have begun to go down 
When this happens, losses will mount. 
In the meantime the credit companies 
are pursuing a policy of watchful wait- 
ing. 





Edwin B. Quackenbush, general agent 
of the Ocean Accident at New York, was 
operated on in a hospital in New York 











No one has an exclusive copyright on 
success. ; 


trial court. Appeal by the defendant in- 





ualty underwriters. 





City last week. F 














General Agents 


STATE AGENCY 
Insurance Exchange, Chicago 


CRAIG BELK & Co. 
Chronicle Bldg., Houston, Texas 


Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


THE AGENCY COMPANY 
Salt Lake and San Francisco 
FERGUSON & HARRIS 
Columbia Bldg., Louisville, Ky. 











PEE OST 





C. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 











Cc. R. CLEMENTS 
Sec’y and Treas. 





Record For 
Growth Unsurpassed 





Money-Making Contracts 
For Good Agents 
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OR DISABILITY 


Bring Home the Bacon 


Selling 


THE $10,000 PARAMOUNT ACCIDENT 


POLICIES OR THE 


AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 


READING, PENNSYLVANIA 
WRITE FOR PARTICULARS 






Capital $ 500,000.60 
Bepesitedin Seeurities with 
fowa [nsurence Department 






Write Fer Agency to A. G. OGLE; Vice President and General Manage: 
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GOOD TO LET \ALONE 


There are some states that have 
legislative committees which are inves- 
tigating the compulsory state health 
insurance program that has been one 
of the features of the German govern- 
ment in conciliating its wage earners. 
The significant defeat of this measure, 
however, in the election in California 
early this month, indicates *that Amer- 
icans are not yet willing to graft on 
their body politic an offshoot from the 
autocratic German government. 

The people have come to recognize 
that there is a body of professional re- 
formers backing compulsory health in- 
surance, but that they do not represent 
the thinking classes. When voters 
become educated as to the significance 
of statutory health insurance they want 
nothing of it. Compulsory health in- 
surance at first blush appeals to the 
magnanimous mind of the public. How- 
ever, when an investigation is made 
and it is found that the very people 
who should profit by state health insur- 
ance are eliminated from it because 
they are outside of the so-called wage 
earning class. it then becomes apparent 
that it lacks that universality which 
should be conspicuous in a measure of 
this kind. Again, wage earners who 
are independent in their thinking and 
living do not want to be dictated to 
when it comes to having a physician 
selected and a line of healing laid out 
for them. 

Wage earners want compensation 
commensurate with their skill and abil- 

ity. Then they want to be allowed to 
spend this money without the auto- 
cratic hand of a government telling 
them how they shall do it. Compulsory 
health insurance makes people depend- 
ent. It robs them of the privilege of 
deciding for themselves the more inti- 
mate questions that ‘concern their 
household. 

Compulsory health insurance would 
discriminate against the employe who 
is not physically strong. Employers 
when forced to contribute to the health 
fund would be much more careful in 
selecting their help. They would choose 
those most physically fit. Therefore 
employes with impaired health would 
be unable to obtain satisfactory places 
because of their physical condition. 

The world has renounced German 
autocracy. Compulsory health insur- 
ance was part of its scheme of so-called 
8overnmental efficiency. Now that 


Tussianism has been eliminated let us 
Rot employ its machinery. 


$3,000 A CAR 

Wuew one considers that each car load 
of hogs shipped to a stock yards brings 

,000 to the shipper and then watches the 
‘ormous trains of them that are pulled 
into the yards something of the possibil- 
hes of insurance on hogs as a premium 
and commission producer for the agent 
are realized. Cars have brought as high 
hag but the price is down a little bit 
bes the figure that would bring such a 


Hog insurance is the newest branch of 








a line of insurance that has become prom- 
inent only in the last decade. Live stock 
insurance is still in its infancy but it is de- 
veloping, and with it are growing some 
handsome commission accounts for those 
agents who live where hogs are raised. 

All live stock insurance rates are high 
and all business is on an annual basis. 
Nearly every customer obtained is a better 
customer in following years, for farmers 
have a habit of increasing their herds of 
cattle and their “crops” of hogs each 
season. 





UNIFORMITY IS NEEDED 

THE casualty companies are handi- 
capped in writing automobile collision 
and property damage because the fire 
companies writing these classes pay 
higher commissions and _ brokerage. 
In most of the territory the casualty 
companies pay 17% percent and the 
fire companies 20 percent. In some of 
the larger cities the fire companies pay 
25 percent and some of the casualty 
companies 20 percent. The casualty 
people feel that there should be uni- 
form commissions all over the coun- 
try for collision and property damage. 
They contend that their commission 
scale is conservative and that it should 
be adopted by the fire people. We be- 
lieve that the two interests should 
come together on this question and 
decide on some uniform practice. 





CHANCE FOR MORE BUSINESS 


Loca agents in the smaller cities and 
towns do not press automobile insur- 
ance as far as they should. In these 
points the securing of automobile in- 
surance means a high brand of sales- 
manship. People in the smaller places 
do not appreciate the value of this in- 
demnity as those in the larger cities. 
Still in many instances the hazards are 
greater. Traffic is not regulated. 
People cross the streets at their own 
will. There are many horses used. 
Children play in the streets and are 
not cautioned as to the dangers. Alto- 
gether there are many hazards in the 
smaller points and an automobile 
owner should not expose himself to 
damages nor should the public go un- 
protected. Agents should press espe- 
cially, fire, property damage and lia- 
bility insurance in these points. 





SERVICE IS USEFUL 


Tue AssoctiaTED CoMPANIES which 
write compensation risks which are 
quite hazardous find that their serv- 
ice is very useful to agents. For in- 
stance, a casualty underwriter re- 
marked the other day that he was sur- 
prised there were as many junk deal- 
ers in the country as so many became 
applicants for compensation insurance 
when the AssociaATED COMPANIES an- 
nouned its plan. Heretofore but few 
companies would insure junk dealers 
because of the great hazard of the busi- 
ness. Now with the line divided, they 
can get insurance. Another severely 
hazardous class that can now secure 
indemnity are chemical manufacturers. 
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PERSONAL GLIMPSES OF CASUALTY MEN 

















- President J. W. Scherr of the Inter- 
Ocean Casualty, expects the coming 
of peace to see better conditions in 
the accident and health business, The 
thousands and thousands of men who 
refused to take out insurance because 
they said they were liable to be called 
in the draft have had this excuse taken 
away and must meet the insurance 
proposition squarely on its merits. Not 
only will the coming of peace release 
many assured from war service lia- 
bility but it will also release for agency 
use many men. There has been a real 
dearth of good solicitors recently be- 
cause so many had been taken into 
national service. Soon thousands of 
men will be seeking positions and cas- 
ualty companies should profit by it. 


Howard D. Pritchard, of the Cough- 
lin & Pritchard Co., general insurance 
and general agents of the National 
Surety Co., Cleveland, died Monday of 
pneumonia, following influenza. Mr. 
Pritchard was born at Lisbon, O., 42 
years ago. On reaching manhood, he 
took the law course at Johns Hopkins 
university, and afterward practiced 
law in the office of former Federal 
Judge Taylor of Lisbon. More than 
eleven years ago Mr. Pritchard went 
to Cleveland, where he formed a connec- 
tion with M. Stanley-Brown, manager of 
the American Surety, and up to a year 
ago last May occupied the position of 
assistant manager. At that time he 
became connected with the Coughlin & 
Pritchard Co. For two years he was 
president of the Cleveland Board of 
Surety Underwriters. Mr. Pritchard 
was a Mason and a member of the Ath- 
letic and University Clubs and the 
Cleveland Chamber of Commerce. He 
left a widow and little daughter. 


E. C. Budlong, vice-president of the 
Bankers Accident Insurance Company 
of Des Moines has been notified that 
his son, Sergeant T. W. Budlong, has 
arrived in France. Another son, Rich- 
ard, is with the coast artillery and has 
been transferred from San Francisco 
to the officers’ training school at Nor- 
folk. 


The surety men of Chicago gave a 
dinner Tuesday week to Manager 
Thomas F. Thompson of the western 
surety department of the Hartford 
Accident who is to be married Nov. 
30 to Miss May Wallace of Oak Park, 
Ill. John McGillen presided. There 
were a number of talks made com- 
mendatory of Mr.. Thompson. Charles 
H. Burras on behalf of those present 
gave Mr. Thompson a handsome silver 
coffee set. ! 


James A. Rhodes, Sr., of Dallas, 
Texas, manager of the North Amer- 
ican Accident and the first agent the 
company had in the state, is mourning 
the loss of his son, James A. Rhodes, 
Jr., who died of pneumonia. 


Michael J. Hanley, resident manager 
at Columbus, O., of the General Acci- 
dent, has been elected president of the 
Capitol Motor Club. A. I. Vorys, 
prominent insurance attorney, and O. 

Heffner, well known agent of 
Columbus, are on the board of gov- 
ernors. 


C. G. Traphagen, who became presi- 
dent of the Time Insurance Company 
of Milwaukee following the death of 
J. O. Paddock last April, has taken 





charge of the company’s affairs in fine 
style. Before becoming president Mr. 
Traphagen was for many years vice- 
president, but was inactive, being Mil- 
waukee manager for the Dun Mer- 
cantile agency. It has been necessary, 
therefore, for him to make a close study 
of the business during the time he has 
held his present position. Mr. Trap- 
hagen is progressive and aggressive and 
is doing much to keep the Time in its 
place as leader of the accident and 
health companies operating in Wiscon- 
sin. 


. There was one of those strange coin- 
cidences the other day in the front line 
trenches in France that bring men more 
closely together. Lieut. George S. Mid- 
dleton of Chicago, formerly in the cas- 
ualty department of Marsh & McLen- 
nan and nephew of Manager Geo. 
Tramel of the Aetna companies in Chi- 
cago, was endeavoring to get some am- 
munition trucks which were stuck in 
the mud out of the way to allow a 
field artillery outfit to pass. The cap- 
tain of the artillery company came up 
to ascertain the situation and talked 
with Lieut. Middleton about ways and 
means of getting through. It was a 
rainy night, mud was everywhere and 
the men were tired out. Lieut. Middle- 
ton invited the captain to the former’s 
dug-out, but he told him that he would 
not be able to get any rest until his ar- 
tillery company was in position. Lieut. 
Middleton, although wet to the skin, 
cold, tired and muddy, was able to get 
the trucks moved off shortly after dawn 
and went to the dug-out to sleep. Some 
hours later he woke up and saw a stran- 
ger rolled up in blankets on the floor. 
He saw that it was the captain of the 
artillery company. Lieut. Middleton 
woke him up and offered him his bunk. 
They. had a talk and he asked the cap- 
tain where he came from. He said he 
was from Wichita, Kans., and that he 
was Capt. Frank Priest. Lieut. Middle- 
ton told him that he had a very dear 
friend in Wichita, Richard H. Timmons, 
vice-president of the Kansas Casualty 
& Surety. Lieut. Middleton said that 
he knew Timmons well. Mr. Priest 
was the casualty man in the local 
agency of Delaney, Johnston & Yankey 
of Wichita. He was regarded as one 
of the livest young insurance men in 
the city. The two men then shook 
hands, talked about Timmons and felt 
well acquainted. The next day Captain 
Priest was wounded by a shell that 
struck near his pup tent. It was a 
question whether he could be gotten to 
the hospital in time. Captain Priest, 
however, is recovering from his wound 
in good shape. 


Now that the Liberty loan issues, 
Red Cross, United War Service and 
kindred drives are at an end, A. Dun- 
can Reid, general manager of the Globe 
Indemnity of New York, will be able 
to concentrate his attention entirely 
upon the affairs of his office. In war 
work, Mr. Reid has been unusually act- 
ive, both in his home town of Glen 
Ridge, N. J., and among insurance in- 
terests in New York. In the Liberty 
loan drives he was chairman of the in- 
surance section. while in the latest cam- 
paign he had charge of the surety and 
casualty division. While he was ably 
supported by a corps of enthusiastic 
assistants, it is not too much to say 
that the fine returns had from insur- 
ance men was due. in considerable 
measure, to the skillful direction of 
the campaigns by Mr. Reid. 
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CAPITAL ONE MILLION DOLLARS 
Paidin Full and Deposited in Securities 
with Insurance Department of Iowa. 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 


HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


LAWTON-BYRNE-BRUNER AGENCY CO., General Agents 
. Pierce Bidg., ST. LOUIS, MO 
BROWN, MANN & BARNUM, General Agents 
504 Waldheim Bldg, KANSAS CITY, MO 
A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg, MINNEAPOLIS, MINN 
JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE, WIS. 
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THE 
JIFFY 
PEN 


The word “‘Jiffy’”’ de- 
notesspeed and action. 
The shape and _ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 
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COMPENSATION PUBLICITY BUREAU REPORT 





ECRETARY F. ROBERTSON 
JONES of the Workingmen’s 
—~ Compensation Publicity Bureau, in 
his annual report, gives some informa- 
tion of value, in part as follows: 
Ed * 


Membership—This bureau was organ- 
ized as of Dec. 1, 1912. Its membership, 
as at present constituted, is as follows: 
Employers’ Liability, Fidelity & Casualty, 
General Accident, Hartford Accident, 
London Guarantee & Accident, Maryland 
Casualty, Ocean Accident, Royal Indem- 
nity, Standard Accident, United States 
Casualty. In addition, the following com- 
panies maintain with the bureau a lim- 
ited membership relation: Columbian 
National Life, Hartford Steam Boiler, 
London & Lancashire. This bureau has 
also furnished information during the 
year to the following organizations: Na- 
tional Automobile Underwriters Confer- 
ence and National Workmen’s Compen- 
sation Service Bureau. 

* * * 

Compensation Laws Now in Effect— 
Workmen’s compensation acts are now 
in force in: Arizona, California, Colo- 
rado, Connecticut, Delaware, Idaho, Illi- 
nois, Indiana, Iowa, Kansas, Kentucky, 
Louisiana, Maine, Maryland, Massachu- 
setts, Michigan, Minnesota, Montana, 
Nebraska, Nevada, New Hampshire, New 
Jersey, New Mexico, New York (two 
acts), Ohio, Oklahoma, Oregon, Pennsyl- 
vania, Rhode Island, South Dakota, Texas, 
Utah, Vermont, Virginia, Washington, 
West Virginia, Wisconsin, Wyoming, 
Alaska, Hawaii and Porto Rico. In addi- 
tion there is a federal law applying to 
employes of the United States govern- 
ment and of the Panama Canal, the Pan- 
ama Railroad Company and the Alaska 
Engineering Commission, and there is 
also a rudimentary law for the compen- 
sation of injured employes of the insular 
government in the Philippine Islands. 

s s * 


Compulsory Compensation—In the fol- 
lowing the law is compulsory as to some 
or all classes of private employers 
affected: Arizona, California, Idaho, Illi- 
nois, Maryland, New York, Ohio, Okla- 
homa, Utah, Washington, Wyoming and 
Hawaii. <All of these laws, except that 
of Arizona, are equally compulsory as to 
employes. 

In the following thirteen states the 
law, though elective as to private em- 
ployers, is compulsory as to such public 
employment as are covered: Colorado, 
Indiana, Iowa, Louisiana, Maine, Michi- 
gan, Montana, Nevada, New Jersey, Penn- 
sylvania, South Dakota, Virginia and 
Wisconsin. 

* * * 

Elective Compensation—In the follow- 
ing twenty-seven states and two terri- 
tories, the law is elective as to all private 
employments covered: Colorado, Connec- 
ticut, Delaware, Indiana, Iowa, Kansas, 
Kentucky, Louisiana, Maine, Massachu- 
setts, Michigan, Minnesota, Montana, 
Nebraska, Nevada, New Hampshire, New 
Jersey, New Mexico, Oregon, Pennsyl- 
vania, Rhode Island, South Dakota, 
Texas, Vermont, Virginia, West Virginia, 
Wisconsin, Alaska and Porto Rico. And 
New York, besides a compulsory act, has 
also a little used, elective act of wider 
scope. (Art. 14, of Ch. 36, Laws of 1909, 
as amended). Under all these acts, ex- 
cept that of West Virginia, the liability 
for compensation is elective as to both 
employers and employes. Under the act 
of that state employers only have the 
right of election. Under the New Hamp- 
shire act (which is elective as to em- 
ployers) and the Arizona act (which is 
compulsory as to employers), employes 
have the right of election after injury. 

* * * 

Compulsory Insurance—In the follow- 
ing thirty-three states and two terri- 
tories some form of insurance, security 
or proof of financial responsibility is re- 
quired of the private employer subject to 
the compensation law: California, Colo- 
rado, Connecticut, Delaware, Idaho, In- 
diana, Iow&, Kentucky, Maine, Maryland, 
Massachusetts, Michigan, Montana, Ne- 
braska, Nevada, New Hampshire, New Jer- 
sey, New Mexico, New York, Ohio, Okla- 
homa, Oregon, Pennsylvania, Rhode Island, 
South Dakota, Texas, Utah, Vermont, Vir- 
ginia, Washington, West Virginia, Wis-.J 
consin, Wyoming, Hawaii and Porto Rico. 
In Illinois, insurance or security may be 
required in the discretion of the indus- 
trial board. 

In the following seventeen states and 
one territory the requirements as to in- 














surance, security, etc., apply also to some 





or all public employments subject to the 
law: Colorado, Connecticut, Indiana, 
Iowa, Kentucky, Maryland, Montana, Ne- 
braska, Nevada, New York, Ohio, Okla- 
homa, Pennsylvania, South Dakota, 
Washington, Wisconsin, Wyoming and 
Porto Rico. 2 eS ae 
Optional Insurance—In the following 
four states and one territory neither in- 
surance, security nor proof of financial 
ability is required: Arizona, Kansas, 
Louisiana, Minnesota and Alaska. 

* * cs 
Monopolistic State-Insurance—In each 
of the following four states and one ter- 
ritory, where insurance is compulsory, 
an insurance fund administered (but not 
guaranteed) by the state, has a mo- 
nopoly of the insurance: Nevada, Ore- 
gon, Washington, Wyoming and Porto 
Rico. In Ohio an insurance fund ad- 
ministered (but not guaranteed) by the 
state has a monopoly of the insurance; 
but under certain conditions an employer 
may be permitted to carry his risks with- 
out insurance. In West Virginia an in- 
surance fund administered (but not guar- 
anteed) by the state has a quasi-monop- 
oly of the insurance; but under certain 
conditions an employer may be permitted 
to carry his risks, upon contributing to 
the administrative expenses of the state 
fund, and may thereupon insure with a 
private insurer. 

* * 

Competitive State-Insurance—In the 
following nine states compensation in- 
surance funds administered (but not 
guaranteed) by the state have been estab- 
lished, but are not given a monopoly and 
compete with private insurers: Califor- 
nia, Colorado, Idaho, Maryland, Michigan, 
Montana, New York, Pennsylvania and 
Utah. In the following three states spe- 
cial mutual associations have been or- 
ganized by the state to insure compen- 
sation, but are not given a monopoly and 
compete with privately organized insur- 
ers: Kentucky, Massachusetts and Texas. 

* * * 


No State-Insurance—In the following 
twenty states and two territories no poli- 
tical institutions have been established 
to provide compensation insurance, but 
such insurance is provided only by pri- 
vate companies, associations, ete.: Ari- 
zona, Connecticut, Delaware, Illinois, 
Indiana, Iowa, Kansas, Louisiana, Maine, 
Minnesota, Nebraska, New Hampshire, 
New Jersey, New Mexico, Oklahoma, 
Rhode Island, South Dakota, Vermont, 
Virginia, Wisconsin, Alaska and Hawaii. 

* * * 


Incidence of the Cost—Under the Ore- 
gon law employes and the state contri- 
bute towards the cost of the compensa- 
tion. Under the West Virginia law em- 
ployes must pay 10 percent of the insur- 
ance premiums to the state-fund—unless 
their employer carries his own risks. In 
a number of states the cost of adminis- 
tering the state insurance fund is paid 
by the state. With these exceptions the 
burden of cost under the compensation 
acts falls exclusively upon employers, ex- 
cept as substitute schemes may be per- 
mitted. 


Woodward Made President 

James H. Woodward, associate actuary 
of the Guardian Life of New York, has 
been elected president of the Casualty 
Actuarial & Statistical Society. B. D. 
Flynn, assistant secretary of the Travel- 
ers, and George D. Moore, statistician of 
the Royal Indemnity, were elected vice- 
presidents. Richard Fondiller, assistant 
actuary of the New York state industrial 
commission, was made secretary and 
treasurer. W. W. Greene, deputy insur- 
ance commissioner of New Jersey, was 
chosen editor and L. I. Dublin, statisti- 
cian of the Metropolitan, was made li- 
brarian. G. F. Michelbacher, actuary of 
the National Workmen’s Compensation & 
Service Bureau; Leon S. Senior, mana- 
ger, New York Compensation Inspection 
Rating Board, and B. A. Hunt, casualty 
actuary of the Aetna Life, were elected 
to the council. The council reported at 
the meeting that a committee had been 
appointed to consider periodical meetings 
in the central part of the United States, 
with the object of arranging the place 
of future meetings so that members re- 
siding in the western section of the coun- 
try could be present. 





Porter & Kirvin, general agents of the 
Aetna Life and affiliated companies at 
Montgomery, Ala., have changed their 
agency to the Porter-Jennings Company. 
L. A. Porter is president and M. L. Jen- 
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Not the Usual 
Dull Stuff 


The vice-president of one of 
the larger commercial health 
and accident companies says 
a" the Casualty 


“The paper has made, I am 
sure, many friends and will 
make more, for it has been 
chuck full of good business 
getting dope for agents. This, 
of course, means money in 
their pockets if they will 
follow it up and that is what 
they like to read. What has 
struck me about its articles 
is that they are written up 
in interesting, readable shape 
—not the usual dull stuff that 
we have been so accustomed 
to looking over for years. 
Undoubtedly if you maintain 
its high standard, as I am 
sure you will, it won’t be long 
before your subscription list 
passes the six thousand mark 
and still continues to go 
strong.” 
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The Casualty Review 


For Accident and Health Insurance en 


362 Insurance Exchange, Chicago 
Lincoln Inn Court Building, Cincinnati 
Wulsin Building, Indianapolis 
95 William Street, New York City 























We are issuing a Policy for 


BUSINESS and 
PROFESSIONAL 
WOMEN 


that is designed to meet the 
needs of this fast-growing 
business. Agents who are 
devoting time to it find it a 
WINNER 


For Particulars Address 
Home Office 


[nter-Qcean Casualty Company 
CINCINNATI, OHIO 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 














VIRGINIA COMPENSATIO 
Effective January lat. 1919 

an ERIENCED COMPENSATION 
now be made at this office. 
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WITH ACCIDENT MEN 


FINANCIAL DEMANDS HEAVY 





Influenza Claims Are Ripping All the 
Profits Out of the Disability 
Business 





Casualty companies that are writing 
health insurance are confronted with 
unprecedented demands financially, ow- 
ing to the influenza epidemic, as claims 
are coming in with great rapidity and 
in large numbers. The ravages of this 
disease are so insidious and uncertain 
that no amount of underwriting knowl- 
edge accumulated from past experience 
is of value. Life insurance companies 
have been hit below the belt. Some 
of them no doubt have received a stag- 
gering blow. Insurance companies 
will, no doubt, be confronted with some 
financial problems to solve especially 
where they have been running along on 
alight surplus. The profits of the year 
undoubtedly have been wiped out and 
in most cases much more than elim- 
inated. It would seem that stockhold- 
ers might well forego usual dividends 
this year or at least be willing to yield 
to a material reduction. 

The influenza has been the biggest loss 
producer that has ever struck the acci- 
dent and health companies. No under- 
writer can tell what sections will be hit 
the hardest or what the after affects will 





be. Some companies have found that in 
communities where the influenza has ex- 
acted a heavy toll and has seemingly re- 
ceded, it has returned with equal violence. 
Life companies find that it has attacked 
the vigorous, usually between ages 17 
and 45. Those fresh from the medical 
examiners’ hands were as susceptible as 
those who had been insured many years. 


Must Have Contingency Fund 


In the opinion of many underwriters it 
will be necessary for companies to estab- 
lish an emergency fund to meet epidemics 
or unusual catastrophes. All lines of in- 
surance must anticipate the unexpected 
and abnormal even in a big way. This 
lesson should be taken to heart and di- 
rectors should see to it that an ample 
surplus is built up to strengthen com- 
panies so that any contingency can be 
met. So long as the normal run of claims 
can be counted on underwriters can take 
care of the losses. However, when a 
terrific blow is struck, as has been the 
case within the last few months, some 
companies find that they are going to 
be put to it to finance themselves through 
the storm. 

Company managers feel that the only 
way to recoup their shattered fortunes 
is to go out for business harder than 
ever. This is certainly the time when 
health insurance can be written in large 
volumes, accident insurance can be 
pushed and all the forces stimulated to 
the limit of their producing capacity. 
Premiums will be needed and then more 
premiums. 





Ohio Influenza Cases 


Six hundred thousand cases of in- 
fluenza and 12,000 deaths from that cause 





in Ohio has led the Ohio State Board of 
Health to the opinion that some of the 
local health departments are inefficient. 
The board says that health officials in 
many localities are untrained men, chosen 
with no regard for their fitness, and paid 
so little that capable men will not con- 
sider the positions. 





Heavy Influenza Claims 
The National Life & Accident of Nash- 
ville, Tenn., has paid 96,000 claims during 
the five weeks ending Nov. 1, due to the 
influenza epidemic. The Peninsular Cas- 
ualty paid $50,000 in influenza claims in 
Florida alone during the epidemic. 


Company Preferred Creditor 

BOSTON, Nov. 23—The Massachusetts 
Bonding will recover $1,311 in premiums, 
minus agency commissions, as a result 
of an opinion handed down in the United 
States court, in the case of the bankrupt 
Mason & Co., general agents at New 
Haven, Conn. The matter was up on a 
petition for review of the order of the 
referee in bankruptcy denying the peti- 
tion of the Massachusetts Bonding, claim- 
ing as its property $1,311, the amount 
of certain premiums on policies written 
by the Massachusetts Bonding through 
Mason & Co., who were its general agents. 
The premiums were collected by the 
trustee of the bankrupt estate and held 
by him subject to an order of the court. 
The court holds that the company is en- 
titled to the premiums in question, less 
such part as the Mason & Co. was en- 
titled to deduct as a commission, and 
to this commission and that only the 
Mason & Co. had title and this commis- 
sion is all that passes to the trustee for 
the benefit of the bankrupt estate. 





LIVE STOCK CIRCLES 
ANOTHER COMPANY AT OMAHA 





American Live Stock, Backed by Dairy 
Men and Breeders, Being Organ- 
ized by Charles F. Schwager 





The American Live Stock Insurance 
Company is being organized at Omaha, 
Nebr., by Charles F. Schwager, as vice- 
president and general manager. Claude 
M. Skinner is provisional president with 
Fred L. Tubbs, vice-president; Robert 
B. Zachary, secretary, and J. DeForest 
Richards, treasurer. Mr. Schwager is 
former president of the Alamito Dairy 
Company and President Skinner is 
president of the Ralston State Bank, 
The other men interested in the com- 
pany are live stock and dairy men. The 
incorporators additional to the officers 
are W. A. Rathsack, Clyde J. Baker, 
Yale C. Holland, Professor A. L. 
Hecker and F. E. Pratt. 





Live Stock Bureau Meeting 


A meeting of the National Association 
of Live Stock Insurance companies will 
be held in Chicago, at the Morrison Ho- 
tel, Dec: 4th. The International Live 
Stock Exposition will open in Chicago 
Nov. 30 and continue up till Dec. 7th. 

Bert Buckley of the Western of Peoria 
is chairman of the entertainment commit- 
tee and Frank M. Boyd of the Hartford is 
secretary of the organization. It is an- 
ticipated that one or two companies will 
affiliate with the bureau at this meeting. 
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GEO. W. GUTH, Secretary 
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Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
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THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President , 
**Conservative but Aggressive” 
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GETTER and is sold only by the 
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“$2,500 FOR $1.00” 


Today See, Write or Phone 
R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 


CONTINENTAL CASUALTY COMPANY 


- General Offices, Chicago, Ill. 
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{ Federal Savings and Insurance Co. : 


FOUNDED 1889 
INDIANAPOLIS 


Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 
i Policy includes $100.00 funeral benefit. s 


Representatives Wanted in Indiana and Illinois, Our Victory Policy Will Interest You. 
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‘THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 


Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
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THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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CAPITAL ONE MILLION DOLLARS 


Paidin Full and Deposited in Securities 
with Insurance Department of Iowa. 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 


HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


LAWTON-STRNE-SRONER AGENCY CO., General Agents 
Pierce Bldg., ST. LOUIS, MO 
BROWN, MANN & BARNUM, General Agents 
504 Waldheim Bldg, KANSAS CITY, MO 
A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg., MINNEAPOLIS, MINN 
JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE, WIS. 
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The word “Jiffy” de- 
notes speed andaction. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
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and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 
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COMPENSATION PUBLICITY BUREAU REPORT 





ECRETARY F. ROBERTSON 

JONES of the Workingmen’ s 

Compensation Publicity Bureau, in 
his annual report, gives some informa- 
tion of value, in Part as follows: 


Neitinlelinnintttias seen was organ- 
ized as of Dec. 1, 1912. Its membership, 
as at present constituted, is as follows: 
smployers’ Liability, Fidelity & Casualty, 
General Accident, Hartford Accident, 
London Guarantee & Accident, Maryland 
Casualty, Ocean Accident, Royal Indem- 
nity, Standard Accident, United States 
Casualty. In addition, the following com- 
panies maintain with the bureau a lim- 
ited membership relation: Columbian 
National Life, Hartford Steam Boiler, 
London & Lancashire. This bureau has 
also furnished information during the 
year to the following organizations: Na- 
tional Automobile Underwriters Confer- 
ence and National Workmen’s Compen- 
sation Service Bureau. 

* * * 

Compensation Laws Now in Effect— 
Workmen’s compensation acts are now 
in force in: Arizona, California, Colo- 
rado, Connecticut, Delaware, Idaho, Illi- 
nois, Indiana, Iowa, Kansas, Kentucky, 
Louisiana, Maine, Maryland, Massachu- 
setts, Michigan, Minnesota, Montana, 
Nebraska, Nevada, New Hampshire, New 
Jersey, New Mexico, New York (two 
acts), Ohio, Oklahoma, Oregon, Pennsyl- 
vania, Rhode Island, South Dakota, Texas, 
Utah, Vermont, Virginia, Washington, 
West Virginia, Wisconsin, Wyoming, 
Alaska, Hawaii and Porto Rico. In addi- 
tion there is a federal law applying to 
employes of the United States govern- 
ment and of the Panama Canal, the Pan- 
ama Railroad Company and the Alaska 
Engineering Commission; and there is 
also a rudimentary law for the compen- 
sation of injured employes of the insular 
government in the Philippine Islands. 

* *¢ & 


Compulsory Compensation—In the fol- 
lowing the law is compulsory as to some 
or all classes of private employers 
affected: Arizona, California, Idaho, Illi- 
nois, Maryland, New York, Ohio, Okla- 
homa, Utah, Washington, Wyoming and 
Hawaii. All of these laws, except that 
of Arizona, are equally compulsory as to 
employes. 

In the following thirteen states the 
law, though elective as to private em- 
ployers, is compulsory as to such public 
employment as are covered: Colorado, 
Indiana, Iowa, Louisiana, Maine, Michi- 
gan, Montana, Nevada, New Jersey, Penn- 
Sylvania, South Dakota, Virginia and 
Wisconsin. 

* * * 

Elective Compensation—In the follow- 
ing twenty-seven states and two terri- 
tories, the law is elective as to all private 
employments covered: Colorado, Connec- 
ticut, Delaware, Indiana, Iowa, Kansas, 
Kentucky, Louisiana, Maine, Massachu- 
setts, Michigan, Minnesota, Montana, 
Nebraska, Nevada, New Hampshire, New 
Jersey, New Mexico, Oregon, Pennsyl- 
vania, Rhode Island, South Dakota, 
Texas, Vermont, Virginia, West Virginia, 
Wisconsin, Alaska and Porto Rico. And 
New York, besides a compulsory act, has 
also a little used, elective act of wider 
seope. (Art. 14, of Ch. 36, Laws of 1909, 
as amended). Under all these acts, ex- 
cept that of West Virginia, the liability 
for compensation is elective as to both 
employers and employes. Under the act 
of that state employers only have the 
right of election. Under the New Hamp- 
shire act (which is elective as to em- 
ployers) and the Arizona act (which is 
compulsory as to employers), employes 
have the right of election after injury. 

* * * 

Compulsory Insurance—In the follow- 
ing thirty-three states and two terri- 
tories some form of insurance, security 
or proof of financial responsibility is re- 
quired of the private employer subject to 
the compensation law: California, Colo- 
rado, Connecticut, Delaware, Idaho, In- 
diana, Iow&, Kentucky, Maine, Maryland, 
Massachusetts, Michigan, Montana, Ne- 
braska, Nevada, New Hampshire, New Jer- 
sey, New Mexico, New York, Ohio, Okla- 
homa, Oregon, Pennsylvania, Rhode Island, 
South Dakota, Texas, Utah, Vermont, Vir- 
ginia, Washington, West Virginia, Wis- 
consin, Wyoming, Hawaii and Porto Rico. 
In Illinois, insurance or security may be 
required in the discretion of the indus- 
trial board. 

In the following seventeen states and 
one territory the requirements as to in- 
surance, security, etc., apply also to some 





or all public employments subject to the 
law: Colorado, Connecticut, Indiana, 
Iowa, Kentucky, Maryland, Montana, Ne- 
braska, Nevada, New York, Ohio, Okla- 
homa, Pennsylvania, South Dakota, 
Washington, Wisconsin, Wyoming and 
Porto Rico. = ew 

Optional Insurance—In the following 
four states and on@ territory neither in- 
surance, security nor proof of financial 
ability is required: Arizona, Kansas, 
Louisiana, Minnesota and Alaska. 

* * * 

Monopolistic State-Insurance—In each 
of the following four states and one ter- 
ritory, where insurance is compulsory, 
an insurance fund administered (but not 
guaranteed) by the state, has a mo- 
nopoly of the insurance: Nevada, Ore- 
gon, Washington, Wyoming and Porto 
Rico. In Ohio an insurance fund ad- 
ministered (but not guaranteed) by the 
state has a monopoly of the insurance; 
but under certain conditions an employer 
may be permitted to carry his risks with- 
out insurance. In West Virginia an in- 
surance fund administered (but not guar- 
anteed) by the state has a quasi-monop- 
oly of the insurance; but under certain 
conditions an employer may be permitted 
to carry his risks, upon contributing to 
the administrative expenses of the state 
fund, and may thereupon insure with a 
private insurer. 

* * 
Competitive State-Insurance—In the 
following nine states compensation in- 
surance funds administered (but not 
guaranteed) by the state have been estab- 
lished, but are not given a monopoly and 
compete with private insurers: Califor- 
nia, Colorado, Idaho, Maryland, Michigan, 
Montana, New York, Pennsylvania and 
Utah. In the following three states spe- 
cial mutual associations have been or- 
ganized by the state to insure compen- 
sation, but are not given a monopoly and 
compete with privately organized insur- 
ers: Kentucky, Massachusetts and Texas. 

* * * 


No State-Insurance—In the following 
twenty states and two territories no poli- 
tical institutions have been established 
to provide compensation insurance, but 
such insurance is provided only by pri- 
vate companies, associations, etc.: Ari- 
zona, Connecticut, Delaware, Illinois, 
Indiana, Iowa, Kansas, Louisiana, Maine, 
Minnesota, Nebraska, New Hampshire, 
New Jersey, New Mexico, Oklahoma, 
Rhode Island, South Dakota, Vermont, 
Virginia, Wisconsin, Alaska and Hawaii. 
x * * 

Incidence of the Cost—Under the Ore- 
gon law employes and the state contri- 
bute towards the cost of the compensa- 
tion. Under the West Virginia law em- 
ployes must pay 10 percent of the insur- 
ance premiums to the state-fund—unless 
their employer carries his own risks. In 
a number of states the cost of adminis- 
tering the state insurance fund is paid 
by the state. With these exceptions the 
burden of cost under the compensation 
acts falls exclusively upon employers, ex- 
cept as substitute schemes may be per- 
mitted. 


Woodward Made President 
James H. Woodward, associate actuary 
of the Guardian Life of New York, has 
been elected president of the Casualty 
Actuarial & Statistical Society. B. D. 
Flynn, assistant secretary of the Travel- 
ers, and George D. Moore, statistician of 
the Royal Indemnity, were elected vice- 
presidents. Richard Fondiller, assistant 
actuary of the New York state industrial 
commission, was made secretary and 
treasurer. W. W. Greene, deputy insur- 
ance commissioner of New Jersey, was 
chosen editor and L. I. Dublin, statisti- 
cian of the Metropolitan, was made li- 
brarian. G. F. Michelbacher, actuary of 
the National Workmen’s Compensation & 
Service Bureau; Leon S. Senior, mana- 
ger, New York Compensation Inspection 
Rating Board, and B. A. Hunt, casualty 
actuary of the Aetna Life, were elected 
to the council. The council reported at 
the meeting that a committee had been 
appointed to consider periodical meetings 
in the central part of the United States, 
with the object of arranging the place 
of future meetings so that members re- 
siding in the western section of the coun- 
try could be present. 


Porter & Kirvin, general agents of the 
Aetna Life and affiliated companies at 
Montgomery, Ala., have changed their 
agency to the Porter- Jennings Company. 





L. A. Porter is president and M. L. Jen- 
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Not the Usual 
Dull Stuff 
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The vice-president of one of 
the larger commercial health 
and accident companies says 
concerning the Casualty 
Review: 


“The paper has made, I am 
sure, many friends and will 
make more, for it has been 
chuck full of good business 
getting dope for agents. This, 
of course, means money in 
their pockets if they will 
follow it up and that is what 
they like to read. What has 
struck me about its articles 
is that they are written up 
in interesting, readable shape 
—not the usual dull stuff that 
we have been so accustomed 
to looking over for years. 
Undoubtedly if you maintain 
its high standard, as I am 
sure you will, it won’t be long 
before your subscription list 
passes the six thousand mark 
and still continues to go 
strong.” 


The Casualty Review 


For Accident and Health Insurance 


362 Insurance Exchange, Chicago 
Lincoln Inn Court Building, Cincinnati 
Wulsin Building, Indianapolis 
95 William Street, New York City 
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We are issuing a Policy for 


BUSINESS and 
PROFESSIONAL 
WOMEN 


that is designed to meet the 
needs of this fast-growing 
business. Agents who are 
devoting time to it find it a 
WINNER 
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WITH ACCIDENT MEN 


FINANCIAL DEMANDS HEAVY 


Influenza Claims Are Ripping All the 
Profits Out of the Disability 
Business 


Casualty companies that are writing 
health insurance are confronted with 
unprecedented demands financially, ow- 
ing to the influenza epidemic, as claims 
are coming in with great rapidity and 
in large numbers. The ravages of this 
disease are so insidious and uncertain 
that no amount of underwriting knowl- 
edge accumulated from past experience 
is of value. Life insurance companies 
have been hit below the belt. Some 
of them no doubt have received a stag- 
gering blow. Insurance companies 
will, no doubt, be confronted with some 
financial problems to solve especially 
where they have been running along on 
a light surplus. The profits of the year 
undoubtedly have been wiped out and 
in most cases much more than elim- 
inated. It would seem that stockhold- 
ers might well forego usual dividends 
this year or at least be willing to yield 
to a material reduction. 

The influenza has been the biggest loss 
producer that has ever struck the acci- 
dent and health companies. No under- 
writer can tell what sections will be hit 
the hardest or what the after affects will 





be. Some companies have found that in 
communities where the influenza has ex- 
acted a heavy toll and has seemingly re- 
ceded, it has returned with equal violence. 
Life companies find that it has attacked 
the vigorous, usually between ages 17 
and 45. Those fresh from the medical 
examiners’ hands were as susceptible as 
those who had been insured many years. 


Must Have Contingency Fund 


In the opinion of many underwriters it 
will be necessary for companies to estab- 
lish an emergency fund to meet epidemics 
or unusual catastrophes. All lines of in- 
surance must anticipate the unexpected 
and abnormal even in a big way. This 
lesson should be taken to heart and di- 
rectors should see to it that an ample 
surplus is built up to strengthen com- 
panies so that any contingency can be 
met. So long as the normal run of claims 
can be counted on underwriters can take 
care of the losses. However, when a 
terrific blow is struck, as has been the 
case within the last few months, some 
companies find that they are going to 
be put to it to finance themselves through 
the storm. 

Company managers feel that the only 
way to recoup their shattered fortunes 
is to go out for business harder than 
ever. This is certainly the time when 
health insurance can be written in large 
volumes, accident insurance can be 
pushed and all the forces stimulated to 
the limit of their producing capacity. 
Premiums will be needed and then more 
premiums. 


Ohio Influenza Cases 


Six hundred thousand cases of in- 
fluenza and 12,000 deaths from that cause 





in Ohio has led the Ohio State Board of 
Health to the opinion that some of the 
local health departments are inefficient. 
The board says that health officials in 
many localities are untrained men, chosen 
with no regard for their fitness, and paid 
so little that capable men will not con- 
sider the positions. 


Heavy Influenza Claims 
The National Life & Accident of Nash- 
ville, Tenn., has paid 96,000 claims during 
the five weeks ending Nov. 1, due to the 
influenza epidemic. The Peninsular Cas- 
ualty paid $50,000 in influenza claims in 
Florida alone during the epidemic. 


Company Preferred Creditor 

BOSTON, Nov. 23—The Massachusetts 
Bonding will recover $1,311 in premiums, 
minus agency commissions, as a result 
of an opinion handed down in the United 
States court, in the case of the bankrupt 
Mason & Co., general agents at New 
Haven, Conn. The matter was up on a 
petition for review of the order of the 
referee in bankruptcy denying the peti- 
tion of the Massachusetts Bonding, claim- 
ing as its property $1,311, the amount 
of certain premiums on policies written 
by the Massachusetts Bonding through 
Mason & Co., who were its general agents. 
The premiums were collected by the 
trustee of the bankrupt estate and held 
by him subject to an order of the court. 
The court holds that the company is en- 
titled to the premiums in question, less 
such part as the Mason & Co. was en- 
titled to deduct as a commission, and 
to this commission and that only the 
Mason & Co. had title and this commis- 
sion is all that passes to the trustee for 
the benefit of the bankrupt estate. 





LIVE STOCK CIRCLES 


ANOTHER COMPANY AT OMAHA 


American Live Stock, Backed by Dairy 
Men and Breeders, Being Organ- 
ized by Charles F. Schwager 


The American Live Stock Insurance 
Company is being organized at Omaha, 
Nebr., by Charles F. Schwager, as vice- 
president and general manager. Claude 
M. Skinner is provisional president with 
Fred L. Tubbs, vice-president; Robert 
B. Zachary, secretary, and J. DeForest 
Richards, treasurer. Mr. Schwager is 
former president of the Alamito Dairy 
Company and President Skinner is 
president of the Ralston State Bank, 
The other men interested in the com- 
pany are live stock and dairy men. The 
incorporators additional to the officers 
are W. A. Rathsack, Clyde J. Baker, 
Yale C. Holland, Professor A. L. 
Hecker and F. E. Pratt. 


Live Stock Bureau Meeting 


A meeting of the National Association 
of Live Stock Insurance companies will 
be held in Chicago, at the Morrison Ho- 
tel, Dec: 4th. The International Live 
Stock Exposition will open in Chicago 
Nov. 30 and continue up till Dec. 7th. 

Bert Buckley of the Western of Peoria 
is chairman of the entertainment commit- 
tee and Frank M. Boyd of the Hartford is 
secretary of the organization. It is an- 
ticipated that one or two companies will 
affiliate with the bureau at this meeting. 
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COMPENSATION NEWS 
AROUSED AT LIBERTY MUTUAL 


Much Talk Among Stock Company 
Men Over Capture of Emergency 
Fleet Risk 


NEW YORK CITY, Nov. 26.—Cas- 
ualty men still find the greatest piece 
of gossip centered around the Liberty 
Mutual taking over the compensation 
risk on the shipbuilding operations for 
the Emergency Fleet Corporation in 
the southern states where the shipbuild- 
ing yards are located. Vice-President 
Howard Coonley of the fleet corpora- 
tion gives as one reason for the change 
the advantages offered from the stand- 
point of cost and service and further 
the company also agrees that employers 
may arrange settlements with their own 
men, The Journal of Commerce in 
commenting on the situation says: 


Assured Adjusting Claims 


This feature viewed from the experi- 
ence of liability underwriters will largely 
increase the cost of carrying the insur- 
ance, and the only reason that the under- 
writers can assign, for the insurance 
company allowing the assured to adjust 
claims, is that it has no equipment to 
handle losses in the states involved, 
namely, North and South Carolina, Geor- 
gia, Florida, Alabama and Mississippi. 
The settlement of claims by the assured 
is all the more important when taking 
into consideration that in the Liberty Mu- 
tual’s plan as stated in recommendation 
No. 1, provides that the company agrees 
to furnish unlimited surgical aid until 
full recovery of injured workmen. 


Identity of Guarantor 


The statement of the Emergency Fleet 
Corporation that the Liberty Mutual plan 
contained no liability to the shipbuilding 
contractors for assessments; “through an 
agreement which will be undertaken by 
a third party guaranteeing you and the 
Emergency Fleet Corporation against the 
remote possibility of assessment,” has 
aroused a little comment as to who this 
guarantor is. Also it has brought out a 
discussion as to whether the Liberty Mu- 
tual if it provides without charge this 
elimination of assessment for Emergency 
Fleet Corporation shipbuilding contrac- 
tors in southern states and not for its 
policyholders of other classes and other 
States does not thereby discriminate 
against its other policyholders. 

This discrimination of the elimination 
of the assessment liability by a guar- 
antee of a third party for which no charge 
is made, has by some liability attorneys 
been viewed in the light of possibly con- 
stituting a rebate to the assured, in this 
case the shipbuilding contractor. 


CHANGES ARE RECOMMENDED 


Iowa Industrial Commissioner Suggests 
New Provisions for That 
State’s Laws 





DES MOINES, Nov. 26.—Important 
changes in the Iowa workmen’s com- 
pensation law are recommended by In- 
dustrial Commissioner Funk in his re- 
port just filed with Governor Harding. 
These changes, summarized, are as fol- 
lows: 

Provisions Suggested 


Increasing the minimum and maximum 
weekly allowances in case of death. 
Fixing compensation for loss of second 
eye in industrial employment at 300 
weeks, 
Providing for the increase of medical, 
surgical and hospital service at the dis- 
pee ina ng industrial commissioner. 
pecifically providin i 
benefit in waite wr Re ap Mir 
and hospital service. 


Authorizing industrial commissioner to 
institute arbitration or reopening on his 


own motion. 


Providing. for temporary 


injury compensation. 


Making specific provision for loss of 


teeth in industrial employment. 


Providing for definite and workable 
procedure to insure the prompt report- 


ing of accidents. 


§ disability 
compensation concurrent with scheduled 


Providing daily wage compensation. 
Providing extra-territorial provision. 
Providing assault injuries. 


Opposes State Coverage 


Commissioner Funk discusses interest- 
ingly the subject of state insurance and 
asserts that while there seems to be much 
feeling that such insurance is beneficial, 
the experience of states “which have 
entered the competitive field against 
private corporations has not seemed to 
be wholy reassuring.” 

He comes out also strongly in favor 
of measures which will prevent accidents 
and emphasizes the necessity for more 
stringent precautions on the part of em- 
ployers of labor. 


Report on Iowa Mutual 


A report of the examination, as of Aug. 
31, of the Iowa Mutual Liability of Cedar 
Rapids, Iowa, by the Iowa department 
has been made public. It shows assets 
of $214,493 and surplus of $110,483. When 
Vice-President C. J. Duncan took charge 
of the management three years ago the 
company was $40,000 in the hole, there- 
fore the examination shows splendid 
progress as well as a present healthy 
condition. The company writes work- 
men’s compensation, public, teams, ele- 
vators, automobiles and general liability 
insurance. It has just been admitted to 
Illinois, having secured a license in 
that state to cover contractors who 
have considerable work on both sides 
of the Mississippi river. After the 
first of the year, however, it will estab- 
lish an agency plant in Illinois. It now 
has 1,200 agents in Iowa. The Iowa 
Automobile of Cedar Rapids is under the 
same management. 





Organize Virginia Bureau 


RICHMOND, VA., Nov. 26.—Representa- 
tives of 22 companies, prospective car- 
riers of workmen’s compensation insur- 
ance after the act becomes operative Jan. 
1, met in Richmond Nov. 22 to consider 
plans for the establishment of an in- 
spection and rating bureau which will 
make effective certain provisions con- 
tained in the act. The meeting was 
called at the instance of Joseph Button, 
commissioner of insurance, who presided. 
It was determined to establish an inde- 
pendent rating bureau under the name of 
Workmen’s Compensation Inspection Rat- 
ing Bureau of Virginia, with offices in 
Richmond. Under the constitution of 
the bureau as adopted, there will be a 
governing committee composed of six 


members of the bureau, with a repre- 
sentative of the insurance department as 
chairman. Company members of the gov- 
erning committee were selected as fol- 
lows: Maryland Casualty and the Lum- 
ber Mutual Casualty of New York, 
one-year term; Ocean Accident and the 
Liberty Mutual of Boston, two-year term; 
Travelers and the American Mutual Lia- 
bility, three-year term. 

A. R. Lawrence, assistant manager of 
the Pennsylvania bureau, has ben ap- 
pointed manager of the Virginia Compen- 
sation Inspection Ratiag Bureau and has 
accepted. 


New Plan for Massachusetts 


BOSTON, MASS., Nov. 26.—The insur- 
ance companies have submitted a new 
plan for application of experience rating 
of workmen’s compensation to the in- 
surance commissioner for his approval, to 
be effective Jan. 1. Under this plan the 
size of the risk determines how much 
weight will be given to risk’s own ex- 
perience in fixing the rates. The effect 
which the new plan will have on the 
rates is directly in proportion to the 
volume of experience which an employer 
contributes to the making of the rates 
for the industrial class to which his risk 
had been assigned by the nature of the 
business. If the individual risk experi- 
ence is small the plan will affect the 
rates of that risk only in a small way. 
The new plan provides that only the ex- 
perience of the last 45 months shall be 
used in determining the rates. The pres- 
ent experience plan which has been in 
force in this state since 1916 is based 
largely upon the number of accidents. 





Will Give a Hearing 


BOSTON, MASS., Nov. 26—The commit- 
tee on workmen’s compensation insur- 
ance of National Convention of Insurance 
Commissioners, Frank H. Hardison of 
Massachusetts, chairman, announces it 
will give a hearing at the Hotel Astor, 
New York, Dec. 3, at 8 o’clock, on the 
question of special contracts for contrac- 
tors performing construction work for 
the federal government. All parties in- 
terested are invited to attend and express 
their views. 





Indiana Court Decision 


In a case where an employe was in- 
jured and was off work a week, appar- 
ently getting well in the meantime, but 
seven months later underwent an opera- 





tion from after developments of the in- 
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SOMETHING NEW 


In addition to a full line of up-to-date Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmersonly. A contract without 
frills or ruffles but a proven good seller. Write for sample. 


The Gem City Life Ins. Co. 


Dayton, Ohio 








jury and applied for benefits for doctor 
and hospital bills, the Indiana appellate 
court reverses the findings of the in- 
dustrial board, because the language of 
the compensation act is such as to pro- 
hibit the giving of compensation for a 
period in excess of thirty days after the 
injury. It distinguishes this case where 
the injury was small requiring a small 


amount of attention at the time of the 


accident from another case where the 
injury did not develop until long after 
the accident. 





Want to Amend Law 


SEATTLE, WASH., Nov. 27.—Washing- 
ton labor interests will ask the next leg- 
islature to amend the state compensation 
act by increasing the scale of compensa- 
tion, which is now the lowest under any 
law; and also eliminate one week waiting 
period. Will also ask a change in pres- 
ent first aid act, claiming that injured 
workmen are not receiving adequate 
medical attention under the present law. 


Gets Out Valuable Book 


The National Workmen’s Compensation 
Service Bureau, 13 Park Row, New York, 
has issued a book called “Safety in Wood- 
working.” It deals with the methods of 
safeguarding machines used in the wood- 
working industries. The illustrations are 
from actual photographs of guarded ma- 
chines in use, thus getting away from 
the theoretical methods of describing 
guards. In the preparation of the book 
the bureau has had the cooperation and 
assistance of safety engineers and tech- 
nical experts connected with the na- 
tional bodies engaged in safety and pub- 
lic welfare work, as well as users and 
manufacturers of woodworking machin- 
ery and safety engineers among the cas- 
ualty companies. The book is not pub- 
lished as a source of revenue, but with 
a view to furthering the cause of acci- 
dent prevention. It is being sold at $1.10 
postpaid and is doubtless the best thing 
of the kind on the market. 





Compensation Notes 


Frank W. Laughton has taken the local 
agency in Richmond, Va., for the Conti- 
nental Casualty and will write the usual 
casualty lines including compensation. 

A. C. Smith has been elected secretary 
of the Virginia workmen’s compensation 
board, which is due to get down to active 
business January 1. Mr. Smith is a former 
deputy clerk of Buchanan ‘county and is 
believed to be peculiarly well qualified 
for the duties of his new position. 
Various and sundry features of Vir- 
ginia’s new workmen’s compensation act 
were explained in detail at a meeting in 
Richmond last week by J. W. Hartley, su- 
pervising special agent of the United States 
Fidelity & Guaranty, and James H. Price, 
Richmond attorney, who was patron of 
the bill in the general assembly. Many 
employers as well as insurance men inter- 
ested in compensation comprised the audi- 
ence. 

The Iowa supreme court recently held 
that an employe who contracts a disease 
as the result of conditions in his place 
of employment is entitled to damages. 
John Gay sued the Hocking Coal Com- 
pany, alleging that lack of ventilation 
so impaired his health as to make it im- 
possible for him to continue his work. 
He lost in the lower court, but won in 
the higher tribunal. 





New One at Indianapolis 


INDIANAPOLIS, IND., Nov. 26—The 
Guaranty Indemnity company has been 
organized and incorporated here to write 
indemnity insurance. The directors are 
William N. Williamson, Frederick F. 
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Eastern Dept., 100 William St., New York 





NATIONAL 
CASUALTY 





Contracts of 
Superiority 
to Repre- 
sentatives 


THE NATIONAL OF DETROIT 


Western Dept., Pacific Bldg., San Francisco 


Northwestern Dept., Palace Bidg., Minneapolis 


Gifford, Henry C. Parsons, George H. 
Wagner and Sumner B. Hosmer. 


Trafford Tallmadge 


As of Dec. 1, Mr. Trafford Tallmadge, 
of the Frank Tallmadge agency, Colum- 
bus, O., will sever his connection with 
the firm and become general agent of 
the New Amsterdam Casualty, with head- 
quarters at 35% North High street, Co- 
lumbus. 








Central Business Mens, Chicago—Octo- 
ber represented the largest premium in- 
come of any month the association has 
experienced. It received $44,150 in pre- 
miums and 2,441 applications. Illinois 
sent in 995 applications. The claims dur- 





ing the month show an increase of 300 
percent above normal owing to the in- 
fluenza epidemic, During the month 1,041 


the largest month that the association 











| ines were received, which was by far 


has ever experienced. 
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IN THE SURETY FIELD 


WATCHING THE CONTRACT END 





Difference of Opinion Among Agents 
as How General Business 
Will Open Up 


Surety men who are interested in the 
contract end of the business are watch- 
ing very closely these days the trend 
of events to ascertain whether the peo- 
ple feel that they can afford to begin 
building or expand in other activities 
which require labor or material owing 
to the high prices. Some surety men 
feel that the times are so propitious 
that regardless of price there will be 
much building and construction work 
of various kinds. These men take the 
ground that the demands not only 
from this country but from the entire 
world will be so heavy that prices of 
products will be maintained for at least 
two or three years. They do not look 
for much sagging in wages or do they 
think that materials will decrease in 
cost for some time. 

Other surety underwriters are in- 
clined to feel that the people will not 
be in a hurry to begin large operations 
until they can be sure that prices will 
remain constant for some time to come. 
These prophets assert that people will 
not jump into enterprises requiring a 
big outlay of money when by waiting a 
year they may be able to cut the cost 
2% or 331-3 per cent. All building re- 
strictions are off and contractors will 
be able to get material without trouble. 
Surety underwriters say that contrac- 
tors will likely bid on present prices 
for all work that comes before them 
right now and they will be safe in so 
doing because it is not likely that prices 
will run any higher. However, if they 
attempt to forecast the future and 
take it for granted that prices will go 
down, they may be caught napping. 
Some of the surety men are inclined to 
believe that there will be a big era of 
construction work of all kinds runnine 
from small dwellings up to enormous 
public projects. 





Cook County Treasurer’s Bond 


It is anticipated that the official bonds 
of the newly elected treasurer of Cook 
county (Chicago) under the law passed 
at the last session of the Illinois legis- 
lature, will be furnished by the surety 
companies. The law, as applied to Cook 
county, requires a bond of not less than 
$3,000,000 to be filed, and therefore all 
the larger surety companies, and many 
of the smaller ones, will be afforded an 
opportunity to participate in the risk. 

The law also provides for depository 
bond protection to the county from the 
various banks which may be selected as 
depositories of the county funds. The 
Question of whether the banks shall fur- 
nish corporate or personal ‘depository 
bonds does not appear to have been 
definitely settled, but the leaning seems 
to be toward corporate bonds. Hereto- 
fore the amount of county funds which 
any one bank could carry has been un- 
limited, and there has been greater in- 
ducement to bank owners to furnish per- 
Sonal bonds than exists under the new 
law, as it provides that the maximum 
balance to be kept in any one bank shall 
net exceed one-half of the capital stock, 
Surplus and undivided profits of the 
bank, and that no bank shall have more 
than $2,000,000 on deposit at any one 
time. The provisions of the statute ap- 
ply to all counties in Illinois now con- 
taining or which may hereafter contain 
more than 150,000 inhabitants. 


Faraday With American Indemnity 


Walter Faraday has connected with 
the American Indemnity of Galveston and 
will be manager of the fidelity and surety 
department in the general agency of 
Hutchinson & Cooley of Chicago. 


Will Take Own Medicine 


— Fidelity & Deposit has decided to 
ake its own medicine and is arranging 
&@ schedule bond protecting it against 
shonesty on part of its rep- 
The company says that 
First, it is 


acts of di 
Tesentatives, 


two reasons prompt this. 


constantly preaching corporate surety 
protection for all positions of trust and 
certainly its general agents are in such 
relations to the company. Furthermore, 
the company has frequently suffered from 
misappropriation of premiums and other 
acts of dishonesty on part of the agents 
and it is good business policy to protect 
itself, 


Graham With the Aetna 


William L. Graham, superintendent of 
the court department at the home office 
of the Chicago Bonding, has resigned to 
go as assistant to C. S. Riley, manager 
of the surety department of the Aetna 
Casualty & Surety in Chicago. Mr. Gra- 
ham has for four years been with the 
Chicago Bonding. Prior to that he was 
the Chicago court representative of the 
old Equitable Surety. 


Issues Big Fidelity Bond 


The National Surety issued three fidel- 
ity bonds aggregating $15,000,000, guar- 
anteeing the integrity of the 200,000 
people handling money for the United 
War Work campaign. 


Surety Men Relieved , 


Surety men are considerably relieved 
over the ending of the war, as many of 
them are tied up in contracts of various 
kinds not of a war nature that have 
practically been suspended because of 
the diversion of materials and labor to 
war industries. Many contractors had 
their money tied up in partly completed 
work and they could realize nothing on 
it. It was impossible to get labor ex- 
cept at an exorbitant price and they 
found it very difficult and sometimes im- 
possible to obtain materials. This was 
placing surety companies in rather a 
serious plight so far as certain con- 
tracts were concerned. Now that the 
ban is lifted contractors will be able to 
go ahead and complete the jobs in most 
instances. 


CHANGES ARE MADE 
AT HOME OFFICE 





United States Fidelity & Guaranty 
Makes Announcement as to Pro- 
motions in Its Force 





BALTIMORE, MD., Nov. 27.—The 
United States Fidelity & Guaranty has 
made some changes in its home office 
departments. Vice-President T. Hartley 
Marshall, who has had charge of the offi- 
cial bond department, now has general 
supervision of the official, bank bur- 
glary, plate glass and check-draft in- 
cdemnity departments. John M. Richard- 
son, assistant secretary, becomes super- 
intendent of the official department. 
Frank Fisher is promoted from assistant 
superintendent to superintendent of the 
bank bond department, succeeding H. P. 
Ringgold, who has gone with the Globe 
Indemnity. F. M. Sporrer, special agent 
of the bank and burglary departments, 
is made superintendent of the burglary, 
check-draft indemnity and plate glass 
departments. George Fritz, burglary un- 
derwriter, will be associated with Mr. 
Sporrer in the management of the de- 
partment. The burglary and plate glass 
departments have now been placed under 
one head, following the resignation of 
Herman L. Fiske, who leaves the plate 
glass department to enter another line 
of business. The business development 
department and the research bureau 
have been united in the new production 
and development department, with Vice- 
President Joseph R. Wilson as manager 
and Thomas Bond, formerly superinten- 
dent of the research bureau, aS asso- 
ciate manager. 


Two Large Service Flags 


Two immense service flags float over 
the city of Hartford—one in red and 
white from the front of the Travelers 
building, indicating the absence of 940 
men by the large numerals made of stars, 
while right alongside is the huge blue 
and white service flag of the Aetna Life 
and affiliated companies, showing 1,154 
men in service. The Travelers records 13 
gold stars and the Aetna possesses 9. 


New Schedule Is Adopted 


NEW YORK, Nov. 27.—At a conference 
of all liability companies, held here yes- 
terday, a revised schedule of rates upon 
owners’, landlords’ and tenants’ indem- 
nity was agreed upon for use in the 
New York City, boroughs of Bronx, 
Brooklyn, Queens and Richmond. The 
new system of rating follows closely 
that adopted for the borough of Manhat- 





tan earlier in the year, and which, under 


test, has proven very satisfactory. The 
figures were arrived at by a special com- 
mittee composed of Fidelity & Casualty, 
Commercial Casualty and the Travelers 
working in conjunction with the state 
insurance department and the Casualty 
Insurance Exchange. 


Casualty Exchange Meets 


NEW YORK, Nov. 27.—At the annual 
meeting of the Casualty Insurance Ex- 
change, M. E. Jewett, Royal Indemnity, 
was elected chairman; Harry Johnson, 
Travelers, vice-chairman; George D. Wet- 
zell, Massachusetts Bonding, secretary- 
treasurer. The association adopted a rule 
holding that all premiums are due upon 
the delivery of a policy, and if not paid 
by the 10th of the second month fol- 
lowing that in which the insurance be- 
comes effective, notice of cancellation 
shall be sent the assured direct. Any 
company failing to comply with this rule 
shall be held to be in default. Additional 
premiums found due upon payroll audits 
shall be payable upon the 20th of the 
month following that in which adjust- 
ment is made. 


E. F. Wall Is Bereaved 


E. F. Wall of Chicago, special agent 
of the Ocean Accident, well known to 
western insurance men, is receiving the 
condolences of his friends over the death 
of his six-year-old daughter, Mary 
Louise. 


Iowa Companies to Expand 


The Iowa Automobile Mutual and Iowa 
Mutuai Liability of Cedar Rapids, both 
of which are under the management of 
Cc. J. Duncan, will soon enter Illinois 
and two or three other adjacent states. 
The premium income of the two com- 
panies this year will be more than $500,- 
000. Until now the companies have con- 
fined their operations to Iowa. 


MARYLAND GETS JUSTICE 
. IN OKLAHOMA CASE 


Issue Over Denial of Liability on Bond 
of a Bank Cashier Is Now 
Settled 


OKLAHOMA, Okla., Nov. 27.—The issue 
between the state banking board of Okla- 
homa and the Maryland Casualty over 
the bond covering the cashier of the 
First State Bank of Demar, Okla., has 
been settled to the credit of the Mary- 
land. The Maryland denied liability un- 
der its bond when the cashier defaulted, 
as it was shown that the bank knew of 
many improper practices of its cashier. 
The bank complained to the state bank- 
ing board, which resulted in the board 
passing a resolution condemning the 
Maryland and notifying all state banks 
not to accept its bonds. The Maryland 
brought an injunction proceeding to re- 
strain the state banking board and the 
court indicated its opinion that the com- 
pany was entitled to a permanent decree. 

The state banking board, finding that 
it acted under misapprehension, has 
had passed a resolution admitting its er- 
ror and the justice of the Maryland’s 
claim. It agreed to have this printed and 
sent to all state banks. It also agreed 
to allow a judgment to be taken against 
it for damages in the sum of $1 and 
costs and the Maryland dismissed the 
injunction suit. 


Hoge With the Zurich 


J. Hampton Hoge, who has charge of 
the casualty claims of the home office 
of the Chicago Bonding, has resigned and 
will go with the Zurich to take charge 
of its Illinois claims. Mr. Hoge is one 
of the acknowledged authorities in cas- 
ualty claims. He was formerly in New 
York in charge of the legal and claim 
department of the old Prudential Cas- 
ualty, which was merged with the Chi- 
cago Bonding. 

R. A. McLelland, who has been assist- 
ant to the superintendent of claims for 
the last two years, has been appointed 
superintendent to succeed Mr. Hoge. Mr. 
MecLelland was formerly adjuster of 
claims at Chicago for the Prudential Cas- 
ualty which merged with the Chicago 
Bonding. 





Wells Made Trustee 


Insurance Commissioner Rulon 5S. 
Wells of Utah has been appointed trustee 
for stockholders and claimants of the 
defunct Guardian Casualty & Guarantee 
of Salt Lake, which discontinued business 
last year following the discovery of im- 
pairment in capital. The company has 





been attempting to liquidate its own af- 





fairs, but is unable to meet all claims, 
so Commissioner Wells will determine 
the total liabilities and then distribute 
assets among claimants on prorata basis. 





H. A. BEHRENS WILL 
RETURN TO CHICAGO 


Herman A. Behrens, deputy commis- 
sioner in the War Risk Insurance Bureau 
in charge of the allotment division, has 
resigned as of Nov. 30 and will return 
to Chicago and resume his duties as 
vice-president of the Continental Cas- 
ualty about Dec. 15. He will continue in 
an advisory capacity for a portion of 
the time, which will necessitate his mak- 
ing trips.to Washington from time to 
time. 

There is a noticeable expansion of the 
casualty business generally, and in view 
of the fact that actual fighting has now 
ceased, Mr. Behrens was anxious to get 
back into the harness again as soon as 
possible. 








Casualty Notes 


W. B. Athey, assistant secretary of the 
Fidelity & Deposit, has rejoined the surety 
claim and recovery department at the 
home office. 

D. S. Prescott, who handled the Aetna 
Life’s accident department at Spokane, 
Wash., has discontinued and Elmendorf & 
Pope have been appointed general agents 
at Spokane. 

R. J. Lavery of the Standard Accident 
has been elected president of the Casualty 
Insurance Adjusters’ Association of Chi- 
eago; G. H. Maloney, Hartford Accident, 
vice-president; George L. Mallery, Secur- 
ity Mutual Casualty, secretary. 

The National Surety has issued to 
William Travers Jerome its bond for 
$600,000, guaranteeing his fidelity as 
trustee under the will of James Gordon 
Bennett, Sr., founder of the New York 
Herald. 

Joel Tuttle, secretary of the Iowa Bond- 
ing & Casualty of Des Moines and for 
years prominent Iowa local agent, mourns 
the loss of his mother, Mrs. Laura Marie 
Tuttle, widow of the late General James 
W. Tuttle, Civil war hero. Death was due 
to heart failure. 

The influenza and its accompanying 
panic has thus far added about 2,000 ad- 
ditional claims to the normal number of 
the National Casualty, Detroit. Finan- 
cially, this means the payment of at least 
$35,000 more on claims than had there 
been no influenza. 

H. B. Reynolds, general superintendent 
of the Pennsylvania Railroad, spoke at 
Columbus, O., to the members of the 
safety commission of that distirct. He 
outlined the best methods of insuring 
safety among the employes and suggested 
safety improvements. C. A. Greer, dis- 
trict claim agent, read a paper on “How 
Best to Interest Employes in the Move- 
ment.” The next meeting will be held 
Dec. 19 at Columbus. 

The Commonwealth Insurance Agency, 
St. Louis, is appointed general agent in 
eastern Missouri and southern Illinois for 
the National Surety. Earl Thompson, Em- 
mett V. Thompson and F. Deuchler are 
the members of the firm, and the under- 
writing will be under the direct super- 
vision of Mr. Earl Thompson. Leslie J. 
Nichols, formerly the National Surety St. 
Louis manager, will be associated with 
them. The National Surety has discon- 
tinued its local branch. 





Michigan Casualty Notes 


The Fidelity & Casualty, through H. V. 
Upington, its Detroit manager, recently 
insured the steam turbines of the Detroit 
Edison Company. The policy covers the 
largest steam turbine in the United 
States. 


Frank V. Hamilton of Grand Rapids, 
Mich., has been appointed special repre- 
sentative of the Fidelity & Casualty for 
its accident and health department. Mr. 
Hamilton has been meeting with success 
through his work in Michigan, Wisconsin 
and Minnesota. 


H. V. Upington, resident manager of 
the Fidelity & Casualty in Detroit, has 
just returned from a week’s visit to the 
home office. 


It is understood that the zone system 
for plate glass insurance will soon be 
applied to Detroit. Recent losses have 
been very heavy. 


Ross E. Aiken has been added to the 
force of special agents of the Detroit 
branch of the Fidelity & Casualty. Mr. 
Aiken is a brother of Hazen P. Aiken, 
formerly a special agent in the company, 
but now a lieutenant of artillery in 
France. 


The Michigan Bonding & Insurance 
Company of Detroit has been incorpo- 
rated for $10,000. The principal stock- 
holders are Archibald F. Bunting, attor- 
ney; John Mohn, superintendent of agen- 
cies of the Michigan Bonding & Surety, 
and Max L. Barbour. 





























































THE NATIONAL 


UNDERWRITER 





November 28, i918 








eneral News 


of the 





——= 


States 

















OHIO AND WEST VIRGINIA 














SOME INTERPRETATIONS MADE 


John F. Ankenbauer of the Cincinnati 
Agents’ Association Gives Infor- 
mation on New Rules 


At the meeting of the Cincinnati In- 
surance Society last week some very in- 
teresting interpretations were made of 
the new Ohio rules recently distributed. 
John F. Ankenbauer gave a talk about 
them. 

During the discussion of tornado 
rates Mr. Ankenbauer was asked under 
what classification fences and open 
sheds came. He replied that the proper 
classification would be found in the 
paragraph under the heading of 
“Amusement Parks.” Other questions 
brought out the following answers: 
that the tornado rate for cyclone dust 
collecters in woodworking plants, and 
metal smokestacks would be found in 
paragraph “G”; that tornado rate on 
elevated roof tanks, brick smokestacks, 
or cupalos metal lined with eight inches 
of brick would be written as including 
with building to which attached; that 
lumberyards, if the lumber, shed, ware- 
houses, and fences were written blanket 
under one item, should be written under 
paragraph B at 40 cents, but if fences 
and open sheds were written separately 
rate on these would be one per cent, 40 
cents on lumber and 20 cents on en- 
closed warehouses. 


Fire Insurance Questions 


Fire insurance questions were answered 
as follows: That a limited vacancy per- 
mit could not be attached to policies al- 
ready written and the only way to handle 
the situation would be to put on a per- 
manent vacancy permit by cancelling and 
rewriting for new term; that contrary 
to the practice under old rules when 
buildings located on three acres or more 
of ground even inside the corporate lim- 
its of a town, city or village were con- 
sidered to be farm property and rated as 
such. Under the new rules there are no 
farms within such limits no matter what 
the acreage and all buildings within these 
limits are rated under the dwelling house 
schedule. That a building, the story of 
which was brick and the second story 
of which was frame, took the average 
tate of both, the building is now to be 
rated as a frame building. A brick build- 
ing is to be classed as a frame for rat- 
ing purposes if the ground floor area of 
the frame addition exceeds the ground 
floor area of the brick building. 





COMMISSION QUESTION IS UP 


Darst of West Virginia Favors In- 
crease in Agents’ Com- 





pensation 
NEW YORK, Nov. 27.—While an 


element in the Eastern Union favors 
bringing the future jurisdiction of West 
Virginia before the association in its 
November meeting, holding that the 
action taken at the gathering last 
month when the proposition was de- 
feated, was hardly a fair test, in view 
of the limited membership attendance, 
majority sentiment seemingly is against 
the idea, and it is not anticipated it 
will be done. 

State Auditor Darst, who has taken 
an active interest in the suggested 
change of underwriting government in 
West Virginia and is strongly opposed 
to any departure from the existing 
status in that respect, feels that a dis- 
tinct improvement in the loss record 
of the commonwealth would result if 
the basis of agency compensation were 


altered. Mr. Darst favors a flat 20 per- 
cent, plus 10 percent contingent upon 
all business in West Virginia. As the 
greater part of the premiums in the 
state are upon mining, lumber and 
manufacturing risks, which are in the 
flat 15 percent class, underwriters are 
not enthusiastic over. the suggestion, 
holding that to acquire in it would not 
only considerably increase the average 
cost of transacting business in West 
Virginia, but would result in a similar 
call from local men of other states, all 
of which are compensated upon the 
graded plan. 

The strong probabilities are that for 
a time at least West Virginia will con- 
tinue as it long has been, a “no man’s 
land” so far as fire underwriting juris- 
diction is concerned. 





VIEWS AS TO FUTURE GIVEN 





Much Speculation in Ohio as to How 
Premiums Will Be Affected 
by Changes 





COLUMBUS, O., Nov. 26.—What is 
going to be the effect of sudden transi- 
tion from war to peace on fire insur- 
ance premiums next year? This is a 
question which is entering the minds 
of many local agents and field men of 
this state. Beyond a doubt much of the 
insurance which has been written on 
some special lines will be dropped. 
Explosion insurance premiums must 
amount to a large total in Ohio. It is 
reasonable to assume that much of this 
insurance will no longer be carried 
when war hazards have gone. 

Some underwriters think it is doubtful 
whether the increased building opera- 
tions of the next year and what would 
usually be looked forward to as the nat- 
ural increase in premium amounts will 
equal the losses in premiums which will 
come as a result of special line cancella- 
tions. A large amount of insurance of 
various lines has been written for firms 
completing government contracts with 
liberal profits and having an absolutely 
certain income for several months in the 
future. These firms have wished to 
guard themselves against every possible 
contingency which would deprive them 


of profits expected. When business re- 
turns to normal and some of these plants 
must carry along on orders which will 
keep the plant going only from month 
to month, there may be a retrenchment 
which will reach the insurance man 
early. 

There is also to be considered decrease 
in prices which competent observers de- 
clare must come. These decreases, how- 
ever, may not reach many industries un- 
til the latter part of next year. In a 
large dry goods store a decrease in value 
of even five or ten percent may make a 
very large difference in the total of in- 
surance carried. 

The general outlook, however, is not 
pessimistic. Many manufacturers who 
have been enjoying government contracts 
naturally are very conservative in con- 
sidering going back to normal times with 
many buyers to be considered instead of 
one and with no guaranteed profits. In 
other words, the average business man 
may become a little pessimistic as he con- 
siders his own immediate problems to be 
solved, but is optimistic as to the gen- 
eral outlook for prosperity. Under these 
conditions it is safe to say that the Amer- 
ican business man will meet his immedi- 
ate problems and no great business slump 
should be looked for. 





Dunning Opens His Office 


Frank A. Dunning, the well known ad- 
juster, who decided to open an office for 
handling losses at Akron, Ohio, is oc- 
cupying quarters in the Ohio building 
there. Mr. Dunning is looking after fire 
and automobile losses for the companies. 
He was formerly located at Chicago, 
traveling in the field and doing local 
work, inspection and loss adjustments. 
Later he had his headquarters at Min- 
neapolis. 





Ohio Audit Bureau Plans 


Pending any announcement as to plans 
for management of the Ohio Audit Bu- 
reau, following the resignation of Will 
J. Beggs, speculation is rife as to what 
will be done. Some believe that no ap- 
pointment will be made to Mr. Begg’s 
position since the bureau is now working 
smoothly like all well organized insti- 
tutions. These people think the Colum- 
bus office might be made the chief office 
of the state, but that it would not be 
necessary for one man to give his entire 
time to general management. Others 
maintain that if the Audit Bureau is to 
be kept at its present state of efficiency 
and made to mean what it should it must 
have the complete attention of one man 
as general manager. 

There was general surprise over the 
state at the resignation of Mr. Beggs, 





but it has long been realized that he 





UNUSUAL OPPORTUNITY 


For Experienced Live - 
Pleasant Climate for Winter Work 


Stock Insurance Solicitors 





qualifications. 


Live-stock insurance offers big opportunities in Texas for 
experienced men. This form of insurance is practically unknown to the 
great body of local agents, but there is a tremendous amount of live-stock 
uninsured, and which could be insured by men who understand their busi- 
ness and who are properly introduced to the stock owners. 


We are general agents for a leading live-stock insurance 
company, and through our force of more than 1500 agents scattered over 
the entire State of Texas can give solicitors an unparalleled entrance into 
this inviting field. Will arrange satisfactory terms either for the Winter 
months or permanently with men of experience and proven ability in this 
line of insurance. In writing please give full information regarding these 
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CRAVENS & CAGE 


Insurance Managers 


Texas 
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must be extremely overcrowded with 
work and that his position as secretary 
for the Cleveland Fire Underwritérs Club 
was in itself a full man sized job for 
anyone. 





Two Insurance Men Elected 


The business occupations of elected 
members of the Ohio legislature have 
not yet been completely published, but 
it is known that two of them are fire 
insurance agents. These are W. A. Rus. 
sell, an agent at Ironton, Ohio, and E. A, 
Winter, state agent of the Pacific Fire, 
who will serve with the Republican dele. 
gation from Hamilton county. There is 
talk that Mr. Winter may be appointed 
chairman of the insurance committee of 
the house. 


To Have Noted Speakers 


COLUMBUS, O., Nov. 26—The Insur- 
ance Society of Columbus (board) is 
planning for a number of speakers for 
the winter meetings and if Will J. Beggs 
of the Ohio Audit Bureau can be secured 
for the November meeting, he will be the 
first of a number of experts who will 
discuss vital questions with the _ local 
agents. It is planned to have many of 
the meetings dinner affairs with special 
features arranged. Fire prevention isa 
subject that will be studied and the les- 
sons applied in the local field. The so- 
ciety does not meet “just to meet,” but 
holds sessions when there is something 
worth while to consider. The members 
have come forward nobly in the cause 
of extension work, both for the national 
and the state organizations. 





Wholesale Grocery Loss 

There is a total loss to the Weitemeyer 
Grocery Company, wholesale grocery, at 
Buchanan, W. Va. The insurance is: 
National, $5,000; Firemens Underwriters, 
$2,000; Automobile, $2,000; Sun, $3,750; 
Royal, $8,000; Glens Falls, $3,000; Frank- 
lin, $2,500; Orient, $1,000; Hartford, $7,- 
500; Phoenix of Connecticut, $4,000; 
Home, $8,250; London & Lancashire, $2,- 
000. 


Ohio Notes 


Ww. A. Earls and F. J. Blain of Cincin- 
nati are spending several days in Chicago 
this week. 

Cc. H. Patton, manager of the Cleve 
land department of the Ohio Inspection 
Bureau, has issued a special supplement to 
the dwelling house schedule, which is ap- 
plicable to the towns in Cuyahoga county 
outside the city of Cleveland. 

J. O. Cartwright, local agent at Waynes- 
ville, Ohio, and former cashier of the 
Waynesville National Bank, has been ap- 
pointed treasurer of Warren county by 
the county commissioners. Mr. Cart- 
wright is a brother of Managing Editor 
C. M. Cartwright of The National Under- 
writer. 

The erroneous impression has _ gained 
ground that Miss Blanche E. Bugh of Co- 
lumbus, O., has sold her agency to F. J. 
Macklin. Miss Bugh has become a mem: 
ber of the agency of Frank J. Macklin & 
Co. and the members of this firm are now 
Frank J. Macklin, Edward Dameron and 
Blanche E. Bugh. The companies repre: 
sented in this agency are the Commercial 
Union, the American Central, and the Gen- 
eral Fire of Paris. There was no sale of 
Miss Bugh’s agency, as first reported. 

















Alberta Pond to Meet 


The annual meeting of the Alberta 
pond of the Blue Goose will be held Dee. 
7 at Calgary. It will be a gala occasion, 
as four of the ganders who have bee! 
in military service will be welcomed 
back to the ranks of the insurance men 
T. A. Hornbrook will award the trophy 
for the local bowling tournament. 

The feature of the manner in which 
notices have been sent out for this occa 
sion by the Alberta pond is the inclusiot 
of a ballot listing all of the officers to 
be elected and a blank space for the namé 
of the candidate to be written in. Thus 
the interested member, who is neverthe 
less unable to be present, is able to cast 
his ballot for his favorite, and failure 
to attend does not necessarily mean 4 
loss of vote. 


Alexander C. King, a leading lawyer 
Atlanta, and former attorney for he 
Southeastern Underwriters Associa 







tion, 
1 of 


















has been appointed solicitor-genera 
the United States. 
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WISCONSIN EXPERIENCE GOOD 


Field Men Report Low Loss Records 
During Past Six Months—Com- 
ment on Milwaukee 


MILWAUKEE, WIS., Nov. 27.— 
Wisconsin field men report that the 
experience in the state for 1918 is very 
favorable. Losses during the first six 
months were rather heavy, but have 
been well scattered during the latter 
part of the year and mostly for small 
amounts. Companies writing fire busi- 
ness in the state will show a very fair 
profit for the year. Wisconsin is in- 
habited by people of a very substantial 
character and there is a remarkable ab- 
sence of suspicious fires in the state. 

Losses have been somewhat heavier 
in Milwaukee than is customary, the 
recent $132,000 wholesale millinery loss 
operating to push the loss ratio up 
somewhat. For a city of its size Mil- 
waukee has a rather abnormal number 
of old buildings of antiquated construc- 
tion in the business district. Some of 
the city’s well filled office buildings, for 
example, are of inferior ‘construction 
and of a rather inflammable nature. 
They would not last long in the event 
that a fire got well started within them. 
But over a period of years Milwaukee 
shows a nice profit to the companies, 
although the losses this year have been 
somewhat above normal. 


INTEREST IN THE FORD DEAL 


Well Known Detroit Automobile King 
Buys a Paper and May Advocate 
Government Ownership 


DETROIT, MICH., Nov. 26.—There 
is much interest among insurance men 
as to what position Henry Ford, the 
well known automobile manufacturer, 
will pursue toward government owner- 
ship and control. Mr. Ford has re- 
cently bought a weekly newspaper in 
his home town, Dearborn, a suburb of 
Detroit, and has placed its management 
in E. G. Pipp, for eight years managing 
editor of the Detroit News. It is gen- 
erally understood that Mr. Ford will 
advocate the government ownership of 
all public utilities including transporta- 
tion in general and even of mines, or 
all things designated as “natural 
wealth.” He says they should be in 
the hands of the people and should not 
be exposed to private exploitation. Just 
now he is after the owners of the min- 
eral jands in the upper peninsula where 
vast areas are taxed as “agricultural” 
land. 

Whether Mr. Ford’s strong leaning to- 
ward government ownership of business 
will carry him so far as to advocate com- 
pulsory health insurance or even the gov- 
ernment taking over general insurance 
cannot be foretold, although some of Mr. 
Ford’s close friends say that he is not 
favorable to such an extension of govern- 
ment ownership. Mr. Ford’s paternalistic 
inclinations showed themselves in his 
close watch over his emploves on what 
have heretofore been considered personal 
matters. It is stated that Mr. Ford will 
champion compulsory health laws rather 
than compulsory health insurance. 

It is generally understood that Mr. 
Ford is dropping out of the regular auto- 
mobile game and turning his interests 
over to his son, Edsel. Mr. Ford, how- 
ever, will devote his attention to his 
tractor plant, which will in due time 
absorb the workmen now getting out 
“Eagle U-boat” hunters. 


Superior Is Rerated 

It is of interest to note that Superior, 

is, has just undergone a complete re- 
rating by the Wisconsin Inspection Bu- 
reau under the analytic system. Supe- 
Tior is one of the very few cities of 
any size in Wisconsin which have not 
previously been resurveyed under the 
analytic system of measurement. Results 
from the rerating, it is understood, will 
be quite satisfactory to all concerned. 








RESENT COMPANIES’ ACTION 


Milwaukee Local Agents Aggrieved at 
Policy Adopted Toward Agents 
Organization 


MILWAUKEE, WIS., Nov. 27.— 
Local agents here evidence some re- 
sentment over the recent action by 
companies operating in Milwaukee 
whereby the companies have with- 
drawn their support of the Milwaukee 
Board of Fire Underwriters. For years 
the companies have been contributing 
$2,500 annually to the work of the 
board, but this is now withdrawn. 

The action was most likely taken by 
the companies primarily for the pur- 


| pose of reducing expenses and also be- 


cause the Milwaukee Board is a local 
organization purely. With an anti- 
discrimination law and the Wisconsin 
Inspection Bureau and the Central 
Audit Bureau the rate making ma- 
chinery of the city is entirely out of 
the hands of the local agents and the 
Milwaukee board has thus become simi- 
lar to the local board of any large city 
where anti-discrimination laws are in 
effect. 

The Milwaukee local agents, how- 
ever, are inclined to feel rather keenly 
the somewhat abrupt change. 

It is probable that within a short 
time a successor to Frank Fassold will 
be appointed as superintendent of the 
board. Mr. Fassold was some time ago 
appointed state agent of the New 
Brunswick and New Jersey and is un- 
able to give the Milwaukee board any 
great amount of time, and in fact is 
now serving that organization without 
salary. Some local agents feel that 
perhaps this situation has something 
to do with the action of the companies, 
that the failure to provide a regular 
full time secretary gave the impression 
that the board has very little routine 
work to do and is therefore occupying 
a place of minor importance. The 
Wisconsin Field Men’s Club has also 







been forced to reduce expenses re- 
cently and there is some talk of that 
organization securing quarters jointly 
with the Milwaukee board in the inter- 
est of economy. 


GAMBER INVESTIGATING DEAL 


Illinois State Fire Marshal Is Ferreting 
Out Peculations in Local 
Agency Firm 


Company managers and field men 
have been much agitated over the reve- 
lations in one of the leading agencies 
of a prominent city in central Illinois 
showing that this office has been graft- 
ing on the companies in settling losses 
during the last three years. State Fire 
Marshal Gamber is given credit for hav- 
ing unearthed the situation, and he is 
now makirg a complete investigation. 
It is stated that *the partners in the 
agency have confessed to Mr. Gamber 
their peculations and have filed with 
him a statement of all losses settled by 
this agency, and the amount taken over 
and above the actual payments made 
to claimants. Just what the future of 
this office will be is not decided. The 
field men have held informal confer- 
ences. This office had the complete 
confidence of its companies and in the 
smaller losses was allowed to do the 
adjusting. A larger amount than the 
actual loss was reported to the com- 
panies and the agency would grab off 
amounts ranging from $50 to $125 per 
loss. State Fire Marshal Gamber de- 
serves special credit for not only de- 
siring to rid the state of crooked as- 
sured but also crooked agents. 


Taylor and Ryon Partners 


George North Taylor, the well known 
local agent at Streator, Ill., has entered 
into a partnership with O. B. Ryon of 
that city. Mr. Taylor will move his 
office to that occupied by Mr. Ryon. Mr. 
Taylor will handle the insurance busi- 
ness of both offices. The deal was 
brought about owing to the recent death 
of James P. Rollo, who was looking after 
Mr. Ryon’s interests. Mr. Taylor re- 
cently retired as president of the Illinois 
Association of Insurance Agents. Mr. 
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CASHMAN & EVANS, G 
N. T. JULIAN, State Agent, 


STUART MORGAN, State Agent, Michigan, East Lansing 
en’l Agents, Colorado, 


F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chicago 
H. F. WATERMAN, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


65th ANNUAL"STATEMENT 


Capital - - - - - $1,900,983.00 
Assets (to protect policy holders) - 600,000.00 
Net Surplus to policy holders - - 5,574,008.60 


Net Surplus to stockholders - - 2,650,983.09 


Denver 
Ohio and West Va., Columbus 














F.R. Ormsby, Pres. 


Capital $300,000 





G.F. Hutchings, Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 
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Joseph Winum, Treas. & Asst. Secy. 















ANTHONY MATRE BENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICKARD 
President Vice-President Vice-President Secy-Treas. 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. NAPOLEON PICARD 


JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


A good company for good agents .: 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


HENRY J. WOESSNER Man. Underwriter 


JOSEPH BERNING 
HUGH O'NEILL 


ANTHONY MATRE 
FRANCIS J. MATRE 


INSURANCE EXCHANGE 
CHICAGO 











Ryon gives almost all his time to the 
National Board, of which he is general 
counsel. 

The business will hereafter be listed 


as the Ryon Agency, with Mr. Taylor as 
manager. 


SAY ACTION WAS JUSTIFIED 


Why the Illinois Inspection Bureau 
Penalized Rock Island for De- 
creased Fire Prevention 


The local agents at Rock Island, 
Ill., have passed resolutions protest- 
ing against the increased rates made 
by the Illinois Inspection Bureau. The 
local agents claim that Illinois Inspec- 
tion Bureau ruling is unfair and say 
that the fire protection has greatly im- 
proved during the last two years. The 
agents say that they will decline to 
allow the increase and will collect only 
the old rates until an investigation is 
made. 

The Illinois Inspection Bureau did 
not change Rock Island from Class 3%4 
to Class 4. It recommended to com- 
panies that a 10 per cent advance be 
made on all risks except dwellings and 
sprinklered properties. Also it recom- 
mended that the fourth class schedule 
be used in rating dwellings. 


Say Action Was Justified 


The Inspection Bureau claims that 
Rock Island closed two fire stations and 
furthermore granted the firemen one day 
out of four as a lay-off day instead of 
one out of six as heretofore. It further 
reduced its forces from 31 to 23 men. 
The Inspection Bureau claims that the 
so-called government firemen are more or 
less of a joke and cannot be counted as 
adding anything to the fire fighting 
strength of the city. The firemen of 
Rock Island have been protesting for a 
long time against their wages and finally 
voted to strike. Many of them went to 
work for the government at much higher 
wages. The Illinois Inspection Bureau 
says that Rock Island is simply a fore- 
runner of what may be expected all along 
the line. It is penalized for not keeping 
its fire fighting facilities up to standard. 
When the standard is reached, this pen- 
alty will be removed. Many Illinois cities 
and towns are confronted with loss of 
revenue because of going dry. Fire de- 
partments will be affected. The people 
of Rock Island voted down a proposition 
to increase taxes to give more revenue 
to the fire and police so as to maintain 
the proper standard. Manager Jones of 
the Inspection Bureau warned the city 
authorities what would happen if the 
fire department was weakened. The peo- 
ple voted with their eyes open. 


Firemen’s Hours at Detroit 


DETROIT, MICH., Nov. 25—As Detroit’s 
amended charter, providing that firemen 
must be allowed 24 hours off duty in 
every 48 hours, does not use the word 
“consecutive,” it is possible the fire com- 
mission will adopt a schedule of 12 hours 
fon and 12 hours off. 

It is the problem of financing the de- 
partment that is causing the trouble, as 
the hours the firemen will’ be on duty 
each week is very much reduced, while 
the danger of fires is the same. But by 
keeping the men on duty under the old 
schedule and paying them for overtime 
the city can be as well protected as ever, 
yet at considerable extra expense. 

However, the fire department does not 
at this time face an actual deficit. This 
is because there were allowed for in the 
budget now in force salaries for 225 men 
which the department has been unable 
to obtain. The fire commission hopes to 
be able to iron out the trouble, in a short 
time, to the satisfaction of all concerned, 
without impairing the efficiency of the 
department. 


Michigan Conservation Work 


DETROIT, MICH., Nov. 26.—F. T. Mc- 
Omber, chairman of the Conservation 
Association of Michigan, reports the re- 
inspection of Detroit about completed, 
and that the suggestions made to owners 
for reducing risks are being cheerfully 
and even thankfully complied with. “I 
cannot now bring to mind a single kick 
on the suggestions of the inspectors,” 
says Mr. McOmber. “In every mail 
reaching me are letters thanking the as- 
sociation for bringing these risks to the 
owners’ attention. 

“The public is generally unaware that 





the work of the inspectors connected 
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with the Conservation Association of 
Michigan is entirely voluntary and car- 
ries no compensation with it,” remarked 
R. D. Simmons, of the Firemens. ‘The 
work is divided among the members, and 
each of us take a day or two off, or 
whatever time is needed to do the work. 
It is real patriotic conservation, and has 
already saved the country millions in 
what would otherwise have been fire 
losses. I am glad to say that the owners 
of the risks I have investigated have 
cooperated with me in the most cordial 
manner.” 


Want Surcharge Removed 


INDIANAPOLIS, IND., Nov. 26—Some 
local agents are beginning to have an 
opinion that the war surcharge should 
be removed: Special agents are report- 
ing that they are receiving suggestions 
along this line from their agents. In 
some instances agents are claiming that 
they cannot renew certain policies be- 
cause other agents are willing to cut off 
the surcharge. 


Asphalt Loss at Aurora 


The Usona Manufacturing Company, 
which conducts an asphalt manufactur- 
ing plant at Illinois avenue, Aurora, IIl., 


met with total loss last week, due to 
asphalt kettles boiling over. Among the 
companies _interested are the Home, 


$15,000; Mercantile, $20,000; New Hamp- 
shire, $5,000; Cleveland National, $5,000, 
and Scottish Union, $5,000. There was 
something’ like $27,500 carried in other 
companies. 


Concordia to Move 


Next week the Concordia Fire of Mil- 
waukee will move into its new home 
office space, occupying the entire fifth 
floor of the Brumder building. The com- 
pany now is located on the second floor 
of the same building. The Concordia has 
grown steadily in recent years. The com- 
pany has never been a plunger, but has 
always been contented to go along in a 
quiet way. Its business has grown to 
the point where its present quarters are 
entirely inadequate, and in making the 
change about twice the amount of space 
now occupied will be utilized. 


New Rule Book for Wisconsin 


MILWAUKEE, WIS., Nov. 27.—Clem_E. 
Wheeler, manager of the Wisconsin In- 
spection Bureau, says that the new book 
of rules for Wisconsin will probably be 
published and distributed the latter part 
of this week. It is not the intention, 
however, to immediately enforce the 
rules. Mr. Wheeler says that he has ob- 
served that to make the change overnight 
never works out successfully, and it is 
his plan to get the new books into the 
hands of the local agents and give them 
time to digest the contents before put- 
ting the rules into effect. Soon after the 
new rules actually become operative, 
uniform forms will follow along in due 
course. 


Illinois Pond’s Christmas Party 


The Christmas party of the Illinois 
Pond of the Blue Goose will be held 
at the Hotel La Salle Dec. 28. Miss Mabel 
L. Hammond of the Glens Falls will see 
to it that the ladies are properly taken 
care of and favors will be given. 


Wisconsin Notes 


Stevens Point, Wis., has ordered the in- 
stallation of steel fire escapes on the 
Grant and Washington graded _ school 


buildings. 
The Rock County Insurance Agency of 
Janesville, Wis., has been incorporated 


with a capital of $3,500. The incorporators 
are Clarence P., Cora G. and Mary M. 
Beers, all of Janesville. 

West Allis, Wis., has completed im- 
provements in and additions to its fire and 
police alarm telegraph system which pro- 
vide a total of 24 alarm boxes. The orig- 
inal installation made five years ago num- 
bered 11 boxes, 


The Marketmen’s Mutual Fire of Wis- 
consin is being organized by owners of 
retail meat markets in the state, follow- 
ing the formation of a state association 
through the efforts of the Milwaukee Re- 
tail Marketmen’s Association. The state 
society has a membership of nearly 1,400. 

The proposition of establishing a mu- 
tual fre insurance company for farm im- 
plement and vehicle dealers of Wisconsin 
is scheduled as one of the principal mat- 
ters for consideration at the annual con- 
vention of the Wisconsin Implement & 
Vehicle Dealers’ Association at Milwau- 
kee, Dec. 11, 12 and 13. 


Col. George H, Russell, head of George 
H. Russell & Co., Milwaukee, has accepted 
appointment on the “reconstruction coun- 
cil,” created by the Milwaukee Association 
of Commerce to formulate plans, ways and 
means for facilitating the reversion : of 
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SECURITY MUTUAL’S LOSSES 


Secretary C. L. Thurber of the Chat- 
field, Minn., Company, Makes 
Statement as to Forest Fire 


As some rumors have been circu- 
lated in regard to the heavy losses of 
the Security Mutual of Chatfield, Minn., 
caused by the conflagration in north- 
ern Minnesota and its ability to 
weather the storm, the secretary of 
the company has authorized the fol- 
lowing statement: 

Our losses on account of this confla- 
gration were very heavy, although in the 
burned district outside of Cloquet the 
company did not have aw very large 
amount in force. The risks were dis- 
tributed as follows: 
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Loss in Cloquet 


In Cloquet, the Security has had an 
agency for over 15 years, and it was not 
supposed that any conflagration hazard 
existed there, as far as forest exposures 
were concerned, as the land surrounding 
the city had practically all been settled 
by good farmers, whose risks would aver- 
age up with those of farmers in any 
other section of the state. It was a mod- 
ern city with the best of fire protection 
and a paid department. Its past record 








war to a peace basis without undue dis- 
turbance of economic equilibrium. 

Altoona, Wis., a railroad division point, 
has awarded contracts for the construc- 
tion of a municipal water works and fire 
protection system. Work will begin early 
in the spring. The plans call for about 
5,000 feet of 4, 6 and 8-inch cast iron 
mains, with hydrants, and a pumping sta- 
tion with a capacity of 150 gallons per 
minute. 

The Johnson Agency of Milwaukee has 
been incorporated with a capital of $10,- 
000 to conduct a general life, accident and 
casualty insurance business. The incor- 
porators are George Johnson, Fred Kas- 
ten and L. M. Batzler. Mr. Johnson was a 
partner in the general agency of Neagley 
& Johnson. Capt. Derr R. Neagley, the 
other partner, was accidentally shot and 
killed early in September, and the busi- 
ness is being conducted by Mr. Johnson. 


Michigan Notes 


After a two weeks’ play spell, George 
W. Cleveland, manager of the Michigan 
Inspection Bureau, is again in harness, 
looking fit for any emergency. Monday 
morning he had a great pile of reports, 
communications and other data before 
him, through which he was wading at 
“slow speed” until the machine could 
get warmed up. 

There are in the Detroit courts some 
30 arson cases, two of which will be 
tried this week. “Detroit has been blessed 
with a very low proportion of arson 
cases,” says Fred T. McOmber, of the 
Springfield, “but more recently, I under- 
stand, there has been a tendency to an 
increase. One of the preventives of ar- 
son is publicity, and so we are glad that 
these cases are coming to trial. Our 
local courts are so congested with busi- 
ness that the’ arson cases have been de- 


da.” 


layed. 


John C. Loucks, fire chief, and Jacob H. 
Hilkene, director of the fire prevention 
bureau, Indianapolis, have put into effect 
a system of inspections by fire captains. 
The city, exclusive of the mile square 
downtown, has been divided into thirty- 
one districts. 





as to loss ratio is probably lower than 
that of any other city of its size in the 
state. For the past 25 years, the loss 
ratio has been 24% percent, and in 1917 
was only 8% percent. 


Hit on Dwelling Class 


The business of the Security Mutual 
written by the localyagent in Cloquet 
was nearly all considered preferred busi- 
ness, and the net amount at risk in the 
business district which was well distrib- 
uted was only $8,450 net. We also had a 
policy on what was supposed to be.a 
fireproof building and contents owned 
by the fire department and the net loss 
will be $1,750. As to automobiles, the 
company was fortunate, as it only had 
three insured, two of which were saved, 
the loss on the one burned being only 
$500. It had 36 dwelling risks in seven 
different additions to Cloquet. As every 
one of these was destroyed, the net loss 
to the company on dwelling risks is 
$23,475. It also had 23 risks on suburban 
and farm property in Carlton county. Six 
of these were not burned, but the loss 
on the 17 destroyed amounts to $18,549. 
Therefore, the company’s net loss at the 
Cloquet agency will be -about $63,000 on 
a business that any company would have 
been proud to have on its book. This, 
with the losses outside, mean a net loss 
to the company on account of this con- 
flagration of about $70,000, same being 
caused by a catastrophe somewhat simi- 
lar to the San Francisco conflagration, 
which could not very well be guarded 
against in underwriting. 


Will Meet Its Obligations 


The Security Mutual will meet all of 
its obligations in full, and will restore 
its reserve and a reasonable surplus by 
an assessment on its members as pro- 
vided for by the policy contract under 
the laws of the state. This assessment 
will not be over 50 percent of one annual 
premium. It is expected that the mem- 
bers will cheerfully pay this amount, as 
during the past 20 years the saving ef- 
fected in the cost of insurance has aver- 
aged 20 percent. Therefore, the member 
who has been with us on the mutual plan 
for three years or more has saved con- 
siderable more than 50 percent of one 
annual premium. 

The Security has built up a reputation 
for fair treatment of its members and 
prompt payment of all honest loss claims 
second to no other company doing busi- 
ness. It expects to remain in the field 
and maintain this same reputation in the 
future. 

Thurber Is Confident 


Cc. L. Thurber, the secretary of the 
company, has authorized this statement 
for publication and assures his many 
friends that he believes in the end that 
this catastrophe will be a boost for mu- 
tual insurance, as it will furnish suffi- 
cient proof that the policies of a mutual 
company are as good as gold in case of 
loss, and the contingent liability equally 
as good an asset, if not better. He ex- 
pects to be able to show a statement on 
Dec. 31 equally as good, if not better, 
thanthat furnished by the company a 
year ago. 


J. A. Quigg Is Named 


J. A. Quigg, well known insurance man 
of Philip, S. Dak., has been appointed 
by Commissioner Van Camp as deputy 
state fire marshal for the southeastern 
portion of South Dakota, to take the place 
made vacant by the recent resignation of 
George H. Henry, who became the gover- 
nor’s private secretary. Mr. Quigg is well 
known and was .formerly United States 
commissioner west of the Missouri river. 








HAIL STATISTICS PUBLISHED 





Superintendent Fisher of Saskatchewan 
Department Shows Premiums 
Last Year of $2,116,330 





REGINA, SASKATCHEWAN, Noy. 
25.—Companies writing hail business in 
Saskatchewan, exclusive of the Sas- 
katchewan Hail Insurance Association, 
had a premium income of $2,116,330 this 
year with losses of $772,767, the loss 
ratio being as reported 36.51 percent, 
according to a statement prepared by 
A. E. Fisher, superintendent of insur- 
ance for Saskatchewan. The figures as 
given are preliminary net returns and 
are subject to head office revision when 
reinsurance treaties are taken into con- 
sideration. 


Report for the Year 


The premium income and losses as 
reported are as follows: 
Company Premiums Losses 


Acadia Fire ..........$ 63,108 $ 32,185 
Arcola Mutual ....... 39,968 22,903 
British America ..... 49,275 16,097 
British Crown ....... 81,457 29,405 
Canadian Indemnity... 154,110 74,089 
Canada Security ..... 111,067 58,752 
Connecticut .......... 176,471 60,692 
BIOMINION 665 aes sone 57,012 11,731 
Employers’ Liability.. 212,063 54,314 
WC OBE v5.5 056, eseis esas ocarore » 115,462 44,383 
Farmers Fire & Hail. 29,682 9,763 


Great North ......... 97,967 62,845 





PIOMO). scccvcccccssses 2OCHOT 109,741 
Hartford Fire ..... eee 204,078 84,666 
Nova Scotia Fire..... 50,971 14,221 
INS Xe SU 6 oie lee loci a 37,104 7,858 
Rochester Und. ...... 68,913 47,100 
Winnipeg Fire ...... . 22,236 5,209 
United Assur. ........ 51,752 26,803 

DOCH 2 sce 's<5.0:6 00sec MepleOeae Sree t0t 


Drought Affected Business 


A comparative statement regarding the 
hail business was given, which shows 
that in 1918 there was a falling off in 
the amount of hail premiums due largely 
to the condition of the crop in the west- 
ern part of the province. The early frost 
of July 23 and 24 resulted in the cancella- 
tion of many contracts, all of which had 
an appreciable effect on the income of the 
companies. In all, 24,556 policies were is- 
sued by the companies in 1918, the can- 
cellations totaling 567 in number. 


Comparative Statement 


Loss 

Year Premiums Losses Ratio 
AOI) <a e8 Sts anal axctete $ 281,035 $ 180,218 64. 
DAIS cdvecd-66ce F 547,995 237,537 43. 
PES Bo o:cr00 eae 787,253 532,840 67. 
BI opel cieca dis scene 1,051,125 757,640 72. 
LUE Le Sa ae ae re ‘ 783,194 485,305 61. 
1914 Sareea 747,838 173,443 23. 
MAS tevcie siace-oe -+. 1,363,001 438,619 32. 
LOLS? ac isdicowes LUATSGS 2872408 192: 
RSET aioe 3s 4.605.060, pee tao 687,085 28. 
DOGS: 6 ssrsseas 2,116,330 772,767 36. 


Outlook for Next Year 

“T am pleased to say,” said Mr. Fisher, 
“that in 1919 the number of hail companies 
will be larger than in any year since hail 
insurance was written in the province. 
Several very strong companies have sig- 
nified their intention of entering the Sas- 
katchewan field. In 1919 there will cer- 
tainly be a greater demand for hail pro- 
tection due to the increased acreage. 
This year the volume of hail insurance 
underwritten in the western part of the 
province was much less than in former 
years, due, undoubtedly, to the storms 
of the first week in June. With new 
crop areas broken and the exceptional 
opportunities for plowing this fall there 
should be a larger crop acreage next year 
than in 1918, the result being that these 
companies will be called upon to give 
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larger covering. Our companies will be 
well able to handle all the insurance that 
may be offered them.” 

The Saskatchewan Hail Assurance as- 
sociation, which does not come within 
the jurisdiction of the superintendent of 
insurance, had losses of $1,030,000, with 
which it has funds of $820,000 wherewith 
to settle. 


Plan for Meeting Mutual Losses 

DULUTH, MINN., Nov. 27.—The insur- 
ance loss to three of the farmers’ mu- 
tuals in the forest fires amounts to $278,- 
000, and its payment would necessitate 
assessments ranging from 10 to 33 per- 
cent. This levy would be excessive and 
fatal. On the other hand, if this loss 
were apportioned among the policyhold- 
ers of the $450,000,000 insurance in town- 
ship mutuals in Minnesota the assess- 
ment would be very small. But Insur- 
ance Commissioner Weeks is in favor of 
some such plan. Commissioner Weeks 
has held conferences with representa- 
tives of these farmers’ mutuals, and 
tentative plans have been arranged 
whereby the members of each company 
will bear that portion of its losses 
which does not require the levying of 
an assessment to exceed 1% percent, the 
remainder of the loss is to be paid by 
the voluntary contributions of the farm- 
ers’ mutuals throughout the state. The 
method of collecting the contributions 
and making the apportionment is left to 
the individual companies. 

As the annual meetings of most of the 
township mutuals are held in the first 
half of January and the annual meeting 
of the state association later, it has been 
decided to call a special meeting of the 
state association on Dec. 17, at which 
time the project will be presented to the 
delegates of the respective companies 
and transmitted by them to their indi- 
vidual companies at the time of their 
annual meeting. 





Iowa Notes 


The Iowa Blue Goose will celebrate the 
advent of peace with a luncheon, Monday. 
Lafayette Young, editor of the Des 
Moines Capital, will make the principal 
address. 

Des Moines is said to be in such finan- 
cial straits that it cannot afford to buy 
fire insurance on city buildings. This 
condition is expected to be remedied after 
the first of the year. 

The Des Moines Wholesale Credit Asso- 
ciation is taking steps to prevent fire 
waste in the city’s wholesale establish- 
ments. Tuesday night a largely attended 
meeting of the credit men was addressed 
by State Fire Marshal Ole O. Roe. : 

The Security Fire of Iowa will show a 
fine premium increase for 1918 and a loss 
ratio that is away under previous years, 
unless losses in the next six weeks pile 
up. The company will show a big in- 
crease in tornado premiums. 

The annual meeting of the Iowa Asso- 
ciation of Mutual Insurance Companies 
is being held in Des Moines. National 
Secretary Harry P. Cooper of Crawfords- 
ville, Ind., and J. O. Rankin of Lincoln, 
Neb., are among the out-of-town speak- 
pec Insurance Commissioner Taake also 
spoke, 














IN THE MISSOURI VALLEY 











COMPANY HAVING GOOD YEAR 





Iowa National Fire Has Three Officers 
Who Are Men of Wide 
Experience 





The Iowa National Fire of Des 
Moines, which is entered in sixteen 
states is having a fine year. It will 
write about $300,000 in premiums in 
1918. It has very satisfactory reinsur- 
ance arrangements, and is showing a 
profit on its treaties. The company 
has been able to accumulate a very de- 
sirable volume of business in its home 
state as its three active officers are 
Iowa men. John L. Bleakly, the presi- 
dent, was formerly auditor of state and 
insurance commissioner. C. M. Spen- 
cer, secretary, was for several: years 
an examiner in the Iowa department. 
The entire insurance experience of C. 
S. Vance, the managing underwriter, 
has been in Iowa or in connection with 
Iowa business. He was with the old 
Atlas Fire of Des Moines, and later 
with the Capital of Des Moines and 
subsequently with the Capital & Mer- 
chants & Bankers Underwriters. For 
two years he had charge of the farm 
department at the home office of the 
National Union, and just previous to 
going with the Iowa National was in 
charge of the rating work in the Iowa 
insurance department. These three 
men are in a position to pass on lowa 
risks intelligently. The company does 
a direct business in Iowa only, being 
entered in other states for reinsurance. 





REPORT MADE ON EXPLOSION 





St. Louis Hide & Tallow Company Met 
With Serious Loss Through 
Bursting of Tank 





George A. Madison, chief inspector 
of the St. Louis Fire Prevention Bu- 
reau makes a report on explosion in 
the St. Louis Hide & Tallow Company, 
Second and Talcott streets, St. Louis, 
this being sprinklered risk. Mr. Mad- 
ison says in this connection: 

An explosion occurred in the above plant 
Nov. 13 at 3:30 p. m., due to the bursting 
of one of the steam heated garbage ren- 
dering tanks in the two-story and base- 
ment brick building, known as Building 
“| 

One man, who was attending the tanks 





at the time, was killed. The north and 








west walls of the building were blown 
out, and the roof, first and second floors 
collapsed and with contents fell into the 
basement. The tank which exploded was 
blown across the 80 ft. street. 

The plant is occupied for rendering of 
garbage, extracting the grease, the re- 
maining residue being used for fertilizer 
stock. The building where the explosion 
occurred contained ten rendering tanks 
of form 1676 to 2543 gallons capacity, 
each placed in upright position on the 
first floor. The tanks are constructed of 
ve” boiler plate steel and weigh about 
three tons each when empty. The ren- 
dering process is by live steam under 40 
pounds pressure to the square inch. 

The cause of the explosion was appar- 


ently due to the weakened condition of. 


one of the plates of the tank which was 
found to have been reduced from the 
original y; of an inch to about 3 of an 
inch in thickness, supposed to have been 
caused by chemical action set up between 
the garbage, steam and metal. This ac- 
tion had only taken place on a compara- 
tively small part of one of the plates, 
the rest of the plates being full thickness 
and no deterioration noted. The tank 
which exploded had been in service about 
three years. 

The building was equipped with auto- 
matic sprinklers; this equipment was to- 
tally wrecked. The sprinkler alarm op- 
erated and the fire department responded, 
but no fire resulted. Loss has not been 
ascertained. Reconstruction will:at once 
be commenced. 


Important Agency Change 


M. L. Dudley has sold an interest in 
the M. L. Dudley agency at Des Moines 
to W. W. Don Carlos, Jr., of Greenfield, 
Ia., who has been in the local agency and 
real estate business there with his 
brother. Frank G. Holmes, who recently 
went with the agency, will continue, as 
will also. Dr. C. B. Fountain and Capt. 
W. A. Abbett. Mr. Dudley will give the 
greater part of his attention to the gen- 
eral agency business of the New Amster- 
dam Casualty, which he represents for 
the state, while Mr. Don Carlos, Jr., will 
look after the local agents. 


Increased Tornado Business 


DES MOINES, Nov. 26—Although Iowa 
was hit harder by tornadoes last sum- 
mer than ever before business was bet- 
ter, it was pointed out at the meeting of 
mutual tornado concerns in Des Moines 
last week. Losses paid exceeded the 
average losses for five years by a large 
amount, but the farmers took out more 
insurance and the result as a net gain. 
Dudley Coon of Newton was elected presi- 
dent of the Iowa association. C. B. Ash- 
ley of Des Moines was elected vice-presi- 








dent and H. J. Rowe of Des Moines was 
reelected secretary and treasurer. 






Missouri Notes 


C. W. Greenewade has purchased the 
gga of E. V. Horner at Springfield, 
oO. 






























































The fire protection of Weston, Mo., has 
been reclassified and the grade changed 
from 4% to 6th class. 

G. O. Carpenter, Jr., director of the Lib- 
erty loan and war savings organization 
in the St. Louis district, spoke at the 
Monday luncheon of the Blue Goose. The 
field men of St. Louis leave this week to 
visit 85 counties in Missouri for the pur- 
pose of checking up war savings pledges 
and to encourage further purchases of 
stamps. Mr. Carpenter spoke interest- 
ingly of the work that is being done and 
gave the volunteers some helpful hints. 
Earl W. Thomas and W. C. Brown, the 
committee in charge of this work, gave 
Mr. Carpenter assurances of good results. 


Oklahoma Notes 


Charles H. Cowan of the Hanover is re- 
covering from a severe attack of influenza, 


W. D. Taylor has purchased the H. M. 
Schlichter Agency at Mounds, Okla. and 
has been appointed agent for the Con- 
cordia. 

Partin & Hall of Sapulpa, Okla., have 
taken on the agency for the Michigan 
Commercial Underwriters. They have also 
taken on the Reliance. 

M. D. Jones, special agent of the south- 
western hail department of the Home with 
headquarters at Oklahoma City, has gone 
to Camp Arthur officers’ training corps 
at Waco, Tex. 


Fred G. Fuessel, Jr., of the Startweather 
& Shepley companies, and E. J. Weinfurth 
of Dubuque have returned to St. Louis 
after attending a meeting of the Okla- 
homa Field Club. 

Manager Ingalls of the Oklahoma In- 
spection Bureau reports new tariffs on the 
following towns: Altus, Hobart, Sallisaw, 
Picher, Sasakiwa, Hennessey, Wynwood, 
Drumright, Guthrie. 


Thomas E. Braniff of the T. E. Braniff 
Company was one of the executive com- 
mittee of the Oklahoma County United 
War Work campaign which went over the 
top with a generous over subscription. 


Fred C. Clark of the Aetna is recovering 
from influenza. He intended to have his 
dictograph and long distance phone in- 
stalled at his bedside in the hospital and 
continue “business as usual,” but it didn’t 
work. 

Jay H. Mullen, “the big insurance man 
of Bartlesville,” was a visiter to Okla- 
homa City last week. His latest venture 
is a building and loan association in his 
home town. His connection with the new 
association guarantees its success. 

New rates have been approved by the 
Oklahoma State Insurance Board for lead 
and zinc mines. The schedule adopted is 
the one now in use in Missouri and Kan- 
sas. This eliminates a very unsatisfac- 
tory condition that has existed in the lead 
and zinc field due to lack of uniformity 
in rates in three states referred to. New 
rates are effective as of Nov. 18. 


Members of the Jackson (Miss.) Local 
Board have adopted a resolution pledging 
themselves not to pay any commission to 
brokers upon home business. 
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WORK OF DALLAS EXCHANGE 





Local Insurance Organization I's Ac- 
complishing Much Along Fire Pre- 
vention and Cooperation Lines 


DALLAS, TEX., Nov. 26.—The Dal- 
las Insurance Exchange is doing splen- 
did work along fire prevention lines. 
This organization started last August, 
has 25 enthusiastic members, all but 
three local agencies in the city being 
represented. Members are taking a 
splendid interest in the organization. 
Henry W. Crutcher is _ president, 
George L. Dexter, vice-president and 
J. H. Addison secretary. 

The exchange recently made a sur- 
vey of the city and compiled a list of 
risks containing hazards that could be 
prevented or eliminated. The assured 
were shown the extra charges they 
were paying for their insurance, which 
they could escape by taking care of 
the hazards. On fire prevention day 
the local exchange announced in one 
of the daily papers the most flagrant 
hazards in connection with mercantile 
and manufacturing risks, asking the 
cooperation of property owners in the 
improvement of their buildings. This 
form of advertising seemed to hit the 
vital spot as the agents say that very 
effective results have been secured. 
The announcement carried a list of 
properties in the city with the names, 
stating how that they could be im- 
proved from a fire prevention stand- 
point. The local agents had a number 
of calls from these property owners 
and already steps have been taken to 
make improvements. 

All the drouth-stricken area of western 
and southwestern Texas has received a 
bountiful supply of rain during the last 
few weeks, which will tend to enliven 
the hearts of all the business men of that 
zone. Insurance agents report that al- 
ready business has looked up and there 
is much more demand for insurance. 

* * * 


The Conservation Association of Texas 
has just completed a reinspection of all 
the ship building plants in the state. 

* * * 


Chestnut & Stockton, local agents at 
Cooper, Tex., have bought the George B. 
Simmons agency in that town. The new 
firm will be known as John M. Stockton 
& Co. ; 

s a a 

The agency of the Fire & Marine Un- 
derwriters of the Automobile of Hartford 
at Gainesville, Tex., has gone to W. D. 
Rowland. 

m * * 

B. H. Davenport of Denton, Tex., of 
the local agency of B. H. Davenport & 


Co., died last week. He was one of the 
oldest agents in the state, having been 
in the business since 1890. He was 60 
years of age. 





Discuss Congested Values 

Last week at Galveston there was a 
meeting of prominent Texas men inter- 
ested in conservation, particularly in 
the protection for large values con- 
centrated at Houston and Galveston cot- 
ton compresses and storage platforms, 
as well as in warehouses and on the 
wharves. Attending the meeting were 
R. L. Pollard, secretary-member State 
Fire Insurance Commission; S. W. Ing- 
lish, state fire marshal; A. R. Andrews, 
former commissioner and now of Dallas 
as manager of the Texas Cotton Seed Oil 
Mill Inspection Bureau; D. D. McLarry 
and Charles F. Thomas, state agents; O. 
T. Kleppinger, New York Underwriters; 
J. J. Davis, manager Galveston Wharf 
Company; N. P. Jackson, manager Gal- 
veston Maritime Association, and a num- 
ber of others. 


Oklahoma Blue Goose Meeting 


At a weekly luncheon of the Oklahoma 
Blue Goose, the guest of honor, J. 
Doyle, assistant general counsel of the 
National Board, made a most interesting 
address on the part played by fire under- 
writers in the winning of the war and 
the future they would face in the period 
of reconstruction after the war. The 
pond is arranging for a patriotic celebra- 
tion in’ honor of the members in the serv- 
ice. A committee consisting of C. T. In- 
galls, manager Oklahoma Inspection Bu- 
reau; Wallace F. Miller, Northern of Lon- 
don, and D. M. Ramsey, Aetna, was ap- 
pointed to make necessary arrangements 
for program and _ entertainment. This 
soatne will probably be held about 
ec. J 








Arkansas Notes 

J. G. Leigh, of L. B. Leigh & Co. of 
Little Rock, was the efficient chairman 
of the United War Work campaign for 
Pulaski county and did excellent work. 

Arthur Bradley of Conway, Ark., has 
resigned as teller of the Farmers’ State 
Bank to become associated with the J. D 
Dunaway insurance Office. 

F. G. Lindsey, Arkansas deputy insur- 
ance commissioner, is framing a statute 
to be submitted to the legislature, mak- 
ing the burning of any house, home or 
other property of like nature a felony. 
He has investigated 59 fires of incendiary 
origin this year, and 27 indictments have 


HAS SELECTED A NEW NAME 





Kentucky Fire Underwriters Associa- 
tion Is Now the Field Organiza- 
tion of the State 





LOUISVILLE, KY., Nov. 26—At 
a meeting of the special agents of 
Kentucky the Kentucky Fire Under- 
writers’ Association was launched to 
succeed the old Fire Underwriters’ As- 
sociation of Kentucky, which prior to 
six years ago was known as the Ken- 
tucky and Tennessee Board, and which 
is now an organization in its twenty- 
fifth year. 

At a meeting of members in Louis- 
ville a few weeks ago it was decided 
to reorganize the old association, and 
M. B..Russell, of the Fireman’s Fund 
was at that time named as chairman 
of a special committee on constitution 
and by-laws. Mr. Russell made his re- 
port and the new constitution was 
adopted and signed by some forty 
members present, while the remainder 
of the seventy-five members on the 
roll will sign it later, as only about 
one-half the membership was present. 

The following officers were elected: 
President, F. G. Snyder, Liverpool & 
London & Globe; H. Lee Upton, vice- 
president, Home of New York, and M. C. 


every agent member see that the 45-day 
rule is enforced to the limit. 


LOSS RATIO MUCH IMPROVED 





Insurance Companies Are Greatly En- 
couraged Over Dwelling Situation 
in the Southern Territory 





ATLANTA, GA., Nov. 26—Dweil- 
ings in the south, a class of business 
that for years produced a steady loss 
to the fire companies, now promises a 
profit to many offices. This desirable 
change is attributed by underwriters to 
two primary factors: first, higher rates, 
and second, fewer fires. The excep- 
tional prosperity enjoyed by the south 
has enabled its people to improve their 
homes and, where new dwellings have 


stantially than before. The moral haz- 
ard, too, has been lacking to a large 
extent, the high rentals obtained by 
property owners impelling unusual 
vigilance against fire. Poor 
struction has long been the bane of 
the average dwelling in the south, and 
this feature added to the wood shingle 
roof so common in the section, has 
constituted a very serious fire hazard. 
Both of these dangers have been re- 
moved in part, but the main cause for 
the notable improvement has been the 





Miller, Royal, secretary and treasurer, 
reelected. 

The retiring officers were E. F. Scott, 
American Alliance, and L. C. Riker, vice- 
president, London Assurance. 

In the secretary’s report it was shown 
that the organization hadn’t been very 
active during the year, as the auditing 
department of the Kentucky Actuarial 
Bureau has taken over most of its work. 
However, it was shown that there was a 
need of a field men’s organization for 
cooperation of the field men represent- 
ing companies doing business in the 
state. 

The president’s address called attention 
to the fact that there appeared to be a 
disposition to temporize with the 45-day 
rule, whereas, the idea in the insurance 
industry is to make as rapid settlements 





been returned. 


as possible, and it was recommended that 
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The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


- Shelbyville, Illinois 








care exercised by the people them- 
selves, which but emphasizes the oft 
repeated assertion of insurance men 
that carelessness is responsible for 
more fires than poor construction. 


SAY RATES WERE INCREASED 








Kentucky State Rating Board Says the 
State Is Discriminated Against 
by Companies 





FRANKFORT, KY., Nov. 23.—In- 
surance Commissioner Thomas finds 
from the report made to him by the 
state department of rating that fire 
rates in Kentucky increased 10 per cent 
last year while the average reduction 
in the rest of the United States is 10 
per cent. The commissioner claims that 
Kentucky is being discriminated against 
owing to the repeal of the Dorn law. 
Mr. Thomas claims that under the Dorn 
law the state rating board reduced fire 
rates $1.10 on the thousand dollars. The 
report claims that the companies have 
made material increases in rates in hail 
insurance on tobacco, on country stores 
and on other unprotected risks. The 
report of the rating committee states 











PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


BERT BUCKLEY, Secretary 














Stock Insurance 


Farmers and Breeders Live 


DANVILLE, ILLINOIS 





Company 





T. A. HOSKINS, President 
JOSEPHUS MEITZLER, Secretary 








Insurance Agents, investigate our blanket policy. 
Our contracts are pleasing to our agents as well as 
our policy holders. 























UNDERWRITING OFFICE 
{G11 Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting Manager 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 
R. G. REYNOLDS, Secretary 


TOPEKA, KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


Writes Every Form of LIVE 
STOCK INSURANCE Issued 
by Any Company and Several 
Forms Written by No Other 
Company. 


| 




















































been erected, to build them more sub- - 


flue con- — 





HARMON J. WELLS. 





Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 


Secretary and General Manager 


the substantial interests of 


and owners of livestock against death from any cause. 


AGENTS WANTED 


Organized, owned and managed by Michigan men. Backed by 


ichigan. Insuring Michigan farmers 
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that it is unfortunate that Kentucky, 
having blazed the way for other states, 
should have felt compelled to take the 
packward step and repeal its law. The 
report further says: 


“The 10 percent flat increase was a 
surcharge On account of increased taxes 
and expenses due to war conditions. The 
poard refused to approve this surcharge 
until such a time as the companies could 
assure them that in rerating the state 
no further general advances would be 
made, and is keeping a record so proper 
action can be taken to safeguard the 
interests of property owners at the 
proper time. By virtue of general author- 
ity vested in departments to regulate 
rates, this 10 percent surcharge has been 
specifically refused by Missouri, Kansas, 
Texas, Oklahoma and Wisconsin, and the 
companies are not collecting it in these 
states.” 





Insurance Center Moves 


LOUISVILLE, KY., Nov. 26—It is noted 
in Louisville that the local agents are 
rapidly leaving Main street and coming 
out Fourth street into the various office 
buildings. A discussion of this condi- 
tion occurred between insurance men a 
few days ago and the arguments brought 
out some interesting matter relative to 
how easy it would be to establish an 
Insurance Exchange Building, housing 
practically all of the fire people, and cen- 
tering around the Kentucky Actuarial 
Bureau. This has been done in many 
cities and has proven a good bet. Dur- 
ing the past two years Main street has 
been rapidly deserted and within the past 
few days several large banks have left 
Main street, with the result that there 
is nothing left there to hold the insur- 
ance companies, 


—_ 


Congestion of Cotton 


Underwriters are concerned over the 
serious congestion of cotton at many 
points in the south, and have wired their 
agents to restrict lines there. 


To Establish Insurance Chair 


RICHMOND, VA., Nov. 26—Plans look- 
ng to the establishment of a chair of 
insurance at the Virginia Mechanics In- 
stitute are being considered by the Rich- 
mond Exchange, comprising most of the 
ocal agents in the city. Following dis- 
ussion of the question last week, a com- 
mittee consisting of Frank W. Laughton, 
Walter B. Claiborne and B. C. Lewis, Jr., 
vas named to look into the matter and 
eport at the next business meeting of 
he exchange, to be held the third Friday 
nDecember. That such a course would 


prove highly beneficial to members of 
office forces in need of technical training 
was not doubted. It is proposed to have 
at least one lecture a week with members 
of the exchange alternating as instruc- 
tors. 


Virginia Prevention Meeting 


RICHMOND, VA., Nov. 26—To map out 
further inspection work and to discuss 
plans in general, the Virginia Fire Pre- 
vention Committee, National Defense, will 
hold a meeting in Richmond Dec. 2. It 
has been some time since the specials 
have held a meeting and the meeting 
will be in the nature of an annual gath- 
ering. It has been already decided not 
to merge with the State Council of De- 
fense, as recently proposed, owing to the 
fact that the latter organization may 
soon pass out of existence, now that the 
war is practically closed. It may be that 
the organization will revert to its ori- 
ginal title of Virginia Fire Prevention 
Association. 


Loss at Bristol, Tenn. 


BRISTOL, TENN.—There is a total 
loss to the Mahoney-Jones Company, 
wholesale drygoods. The insurance is as 
follows: Aetna, $20,000; Royal, $10,000; 
Queen, $10,000; Hanover, $10,000; Rhode 
erat $10,000 Atlas, $5,000 Hartford, 
$10,0;0. 


“Rentucky Notes 


Kentucky special agents have been 
asked by their companies to investigate 
the use of “kapok,” a tree silk fibre, in 
stuffing pillows and mattresses. It is 
very inflammable and the companies want 
to know the volume of its use in Ken- 
tucky factories. 


The Kentucky Actuarial Bureau is rap- 
idly cleaning up rating and publishing 
rates on the tenth class towns, practically 
unprotected risks, and will shortly be pub- 
lishing rates on the better towns, such 
as Bowling Green, Frankfort, Hopkins- 
ville, Winchester and Mt. Sterling. The 
raters have been showing great progress 
within the past few days, and the printers 
have been following the work up closely. 


E. C. Cornell, of Lesch & Cornell, west- 
ern managers of the farm department of 
the Home, has been taking a trip through 
Tennessee, looking over business condi- 
tions there and visiting the agents. 


Roy E. Murphy has been made actuary 
of the Texas Department of Insurance and 
Banking, vice Bernard Werkenthin re- 
signed, to go with a firm of actuaries in 
Indianapolis, Ind. Mr. Murphy has been 
an assistant in the acturial division. 
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PACIFIC COAST FIELD 




















CAMDEN IS OPEN TERRITORY 





Costs Companies More Money to Get 
Business Than Any Other Point 
in State 


CAMDEN, N. J., Nov. 26.—Camden, 
N. J., is open territory as far as the 
payment of commissions to agents is 
concerned. Elsewhere in the state the 
graded scale of compensation applies. 
The result is that while the business 
of Camden county is no better than 
that in certain other sections of New 
Jersey, it is costing many companies 
a flat 30 per cent to obtain. Offices 
seeking new connections have to pay 
at least that figure to secure represen- 
tation. True, the dwelling business of 
Camden county constitutes a consid- 
erable part of the whole, but there are 
many special hazards in the territory, 
and at least one of these may be 
counted to burn each year. 

. Managers studying their experience 
in Camden county can find no good 
reason why agents there should be es- 
pecially favored, and would welcome 
an extension of the regular graded 
scale to cover the section. 





Situation at Bridgeport, Conn. 


NEW YORK, Nov. 20.—Although 
Bridgeport, Conn., is the greatest war 
material manufacturing center in the 
United States, work in such connection 
by no means constitutes its majority, or 
even its chief industry, hence underwrit- 
ers are not disturbed over the expected 
slowing down of war activities. Through 
the energy of the Bridgeport Chamber 
of Commerce, large manufacturers in 
many lines have been induced to estab- 
lish plants in the city, attracted thereto 
by the excellent railway and water facili- 
ties, abundant labor and low rate of taxa- 
tion. Although the population is prob- 
ably more cosmopolitan than in any other 
eastern city, the fire record of Bridgeport 
is unusaully good, the people being hard- 
working, thrifty and careful in safe- 
guarding against waste in any direction. 
As many of the insurance agencies are 
working on a contingent commission ba- 
sis, the moral as well as the physical 
hazard of risks is critically scanned, 
and the annual fire loss held to com- 
paratively low figures; notwithstanding 





New Executive Committee 


SAN FRANCISCO, CAL., Nov. 27.—A 
new executive committee of the Pacific 
Board was elected as follows at the 
annual meeting at San Francisco Friday: 
Dixwell Hewitt, Hartford, F. B. Kellam, 
Royal and Queen; R. W. Osborn, Pennsyl- 
vania; Elliott Potter, Glens Falls; Geo. 
W. Brooks, California; and R. D. Harvey 
Royal Exchange. Resolutions for pre- 
paring memorials to Bernard Faymon- 
ville and E. E. Potter, veteran members 
of Board, who died during the year, were 
adopted. 


J. A. Boyce Is Dead 


Joseph A. Boyce, special agent in 
southern California and Arizona for the 
St. Paul Fire & Marine for the past two 
years, previous to which he was engaged 
in the local agency business at Portland, 
Ore., died at Los Angeles. 





Robins Changes Position 

Leigh H. Robins of Los Angeles has re- 
Signed as special agent for the Law 
Union & Rock and Union Assurance in 
southern California and will cover the 
same field for the Miller, Henley & Scott 
general agency, succeeding late Chas. 
H. Burger, who was an influenza victim. 


Williams Is Filling In 

W. A. Williams, former state agent for 
the Continental and allied companies in 
Oregon, who resigned several years ago 
to enter the local agency and real estate 
business at Portland, is temporarily cov- 
ering the field of the late Earl M. Scharf, 
special agent for the companies, who was 
an influenza victim this month. 





Death of Henry Ward 

SAN FRANCISCO, CAL, Nov. 27.— 
Henry Ward, former actuary for the 
Fireman’s Fund, who was retired in De- 
cember, 1915, on a pension, after over 31 
years in the company’s service, died at 
his home Thursday from heart failure at 
the age of 69 years. 





congestion, a large frame shingle area 
and other physical drawbacks that ordi- 
narily make fire underwriters timorous 
about accepting lines. 


Kansas, unwilling to dispense with Fire 
Prevention Day or to have it interfered 
with by the election or the Liberty loan 
campaign, will observe it Friday, Dec. 6. 
Governor Capper has just issued his proc- 
lamation and Fire Marshal Hussey is 
energetically working up a state-wide 
program, 





The North River Insurance Company 


Capital 
Assets 


Net Surplus 
Western Department 


FREEPORT, ILL. 
NEW 











Home Office 


Pacific Coast Dept. 
95 William Street, SAN FRANCISCO, CAL. 
YORK 


$ 600,000 
3,939,479 
1,155,139 
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308-310 WALNUT ST., 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres, 
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CASH CAPITAL $1,000,000 

SURPLUS TO POLICY HOLDERS 
$1,236,208.06 

LIGHTNING, RENT, EXPLOSION AND BOMBARDMENT 

ITS WANTED WHERE NOT REPRESENTED. 


TOTAL ASSETS 
$4,442,613.89 
FIRE, TORNADO, AUTOMOBIL 
INSURANCE. AG 


CHARTERED A. D. 1794 


JRANGE COMPAT 
PENNSYLVANIA, 






PHILADELPHIA, PA. 





JOHN J. P, RODGERS, Sec’y and Treas, 
SAM'L P, RODGERS, Asst. Sec’y 














GREAT LAKES 


A. C. Mack, Managing Underwriter 


[FIRE] 


INSURANCE COMPANY 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 


Telephone Harrison 7358 





particulars regarding 





Metropolitan Fire 


OF CHICAGO 


Hibernia Fire 


OF CHICAGO 
are seeking desirable agents in Illinois. 


INSURANCE 
COMPANY 


INSURANCE 
COMPANY 


Write for 
commission contract. 


JOHN NAGHTEN @ CO., General Managers 


ESTABLISHED 1863 


INSURANCE EXCHANGE, CHICAGO, ILLINOIS 
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Capital Assets 
$500,000.00 $1,000,000.00 
Neoreer 
Li Branch Offices 
tines i 

Fidelity & Surety Bonds rea 
Plate Glass, Burglary Helena 
Health & Accident Dallas 
Automobile Liability St. Louis | 
Property Damage and a 
Collision Insurance Sin Weatinhnnn 




















AUTOMOBILE AGENTS WANTED—Licensed'in Nebr., Iowa, 
Kansas, Mo., Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak. 


LION BONDING & SURETY CO. 


HOME OFFICE: OMAHA, NEBRASKA 


CONKLING, PRICH & WEBB............ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 





The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITy 


Ss 





ESTABLISHED 1865 


jondon Guarantee & Accident Company, Ltd. 


OF LONDON, NGLAN D 
Head Office, Chicago 
F. W. LAWSON, General Manager 


L. GRAY COMPANY............ Northwestern Managers, 328- 336 Security Bank Bldg., ae nmeapels 
I 6.65 vc ccvcniewuntuimeuen General Agents, Southern Michigan, Journal Bldg., Detroit 
ee General i West a Board of bg We, Wh eeling 


NW snsaie Paras estican Gen. Agts., Northeastern Onlo, 
ANY 





ROWLAND, Inc., Gen. . ‘so 
MERRILL, poss & JACKSON CO........ ‘Gen, Agts., Lucas Co., 
AGENCY Dist. 























GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS............ $1 874,232.97 
SURPLUS & RESERVES TO 
POLICY HOLDERS .......... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 | 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 





AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Under Supervision United States Treasury Department 
Assets: Over $1,500,000.00. :+: Surplus as to Policy Holders: Over $900,000, 
(At the close of business June 30th, 1918) 
OFFICERS: 
JOHN SEALY, Vice-President. 
J. F. SEINSHEIMER, General Manager. 
We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
and Collisicn, Public, General and Elevator Liability. Plate Glass, Burglary and 
Fidelity and Surety Bonds. Licensed in thirty-one States, 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 


SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. 














AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 
OSCAR R. WITTE & CO., General Agents - . . ST. LOUIS, MO. 
GARNER & MANN, General Agents - . . KANSAS CITY, MO. 
E. J. MILLER, General Agent - . DENVER, COL. 


For Other States write the Main Office 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With UN—-MEANS REAL SERVICE 
WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 








A RARE OPPORTUNITY 


9 high-class big money men who expect to make $5,000 or more a year. 


e have the most attractive, substantial — AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES 


Write me today and I will show you a real qpenatity. 
ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
BROWN BUILDING DES MOINES, [OWA 


First and Largest Organization writing business and professional 
men upon same plan as traveling men’s associations. 

















The Republic Casualty Co. 


’ PITTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 


‘ Lecal and General Agents Wanted in Ohio and Pennsylvania 


Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 
Massachusetts Bonding & Insurance Company 


BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000. Write for Territory. 














Agents Wanted: To sell an unrestricted Acct 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
) eral commission paid to live producers. 





H. G. ROYER, Pres 
C. GO. PAULEY, Secy. & Treas. 






















The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 
The American’s Unlimited Policy not enlip cael liuieen protection against abnormal loss on 


all outstanding covered ts, but serves to prevent losses. 

If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 















































soup | THE METROPOLITAN CASUALTY 
a? Home Offce: 47 Cedar St., New York City 
Deett ©|| PLATE GLASS, BURGLARY, _ ACCIDENT, 
HEALTH INSURANCE 





Casualty Company 


HOOSIER iniisnapots, Indian 


HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. Pays $100 Funeral Benefit 
withevery policy. HELP AGENTSGETSTARTED. Write for full information if you desire territory. 
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